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REDUCTION OF OUTPUT 
WILL CAUSE PROBLEMS 





Government Curtailment of Pro- 
duction of Pleasure Automo- 
biles Brings Changes 





MANY REFORMS FORECAST 





Demand for Used Cars Will Introduce 
New Hazard—Must Anticipate 
Future Conditions 





That radical reforms are to take 
place in the automobile underwriting 
field is the opinion of company officials 
whose business it is to pass on auto- 
mobile risks. 

The changes that must take place 
are due largely to the government cur- 
tailment of the production of pleasure 
cars. It is reasonable to forecast that 
by the end of 1918 the pleasure car 
production of every automobile manu- 
facturing concern will be reduced at 
least 50 per cent, and in the case of 
many large manufacturers, the produc- 
tion of pleasure vehicles will be re- 
duced beyond this point. ° The effects 
of this will not be immediate, but with- 
in another year or two this reduced 
output will most certainly have an ef- 
fect upon automobile insurance. 


Demand for Used Cars 


_ The dearth of new cars will automat- 
ically create a keen demand for second- 
hand machines. This demand for sec- 
ond-hand cars will undoubtedly create 
false valuations. It is upon this ques- 
tion that the automobile underwriter 
must exhibit extreme caution and con- 
servatism, and must have a clear vision. 
The insurance of a new car is simply a 
mathematical proposition. To provide 
the proper amount of insurance for a 
second-hand car, the real value of which 
is uncertain, requires a real knowledge 
of values, and an insight into the whole 
automobile insurance field, that is not 
now possessed by many so-called auto- 
mobile underwriters, who pass upon 
new risks almost entirely. 


Quality of Material 
It is further observed by those who 
are attempting to peer into the future, 
that the material that goes to make up 
(CONTINUED ON PAGE 5) 





THE 
AX tna (Fire) Insurance Co. 


OF HARTFORD, CONN. 


Is entering the ninety-ninth year of its existence. A company that has 
faithfully carried out every obligation assumed during so long a period, 
may be regarded as an important part of the foundation upon which our country’s 
prosperity rests. Its agents can be found in all towns, cities and states. 


Western Branch: INSURANCE EXCHANGE, CHICAGO, ILL. 


WM. B. CLARK, President THOS. E. GALLAGHER, General Agent 








What is em Owning is Worth Insuring 


And in these days of War with 
all its possibilities for loss, prop- 
erty is more worth owning 
than ever. War prices make re- 
pairs and replacements more 
costly in case of fire. 








“America Fore” 


Adequate Insurance is a neces- 
sity today. American companies are second to none in 
strength, management, service and reliability. 


FIDELITY-PHENIX FIRE INSURANCE COMPANY of NEW YORK 
Cash Capital $2,500,000 
HENRY EVANS, President 


Home Office r Managing Branch Offices 
80 Maiden Lane Famous f . Chicago, Montreal, 
New York Fair Dealing San Francisco 














EDWARD MILLIGAN, President 
GEORGE M. LOVEJOV, Vice-President 
THOMAS C, TEMPLE, Secretary 
THEODORE F. SPEAR, Ass’t Sec’y 
FRED €. GUSTETTER, Ass't Sec’y 


JOHN B. KNOX, Seren 
GEORGE C. LONG, JR, 
HENRY P. WHITMAN, Asst Secy 
EDWARP V. CHAPLIN, Ass’t 


Surplus to Policy-holders . P a ug ¢.v00,000 
Total Losses Paid . 4 ‘ >» 84,600,000 


Cash Capital - Three Million Dollars 


’ Reinsurance Reserved . $5,996,730 
Reserve for Outstanding Losses and all other 

Glaims ° . e « 668,699 

NET SURPLUS - . é 6,745,963 

Total Assets - - $16,503,963 











WAR PROBLEMS WERE 
THE CHIEF SUBJECT 





Southeastern Underwriters Asso- 
ciation Holds Annual Meeting 
at Atlantic City 





REES ELECTED PRESIDENT 





Vice-President of Aetna Succeeds Bus- 
well—Co-operation With Other Ter- 
ritorial Organizations Planned 





ATLANTIC CITY, N. J., May 21— 

The thirty-seventh annual meeting of 
the Southeastern Underwriters’ Asso- 
ciation met here today with a large at- 
tendance. President F. C. Buswell of 
the Home, called the meeting to order 
and after the minutes of the last meet- 
ing were read, Vice-President Gentry 
took the chair and the president de- 
livered his annual address, which was 
referred to the committee of fifteen, 
consisting of Jesse E. White, Great 
American, chairman, and Messrs. Sher- 
man, Sun; Gray, London & Lancashire; 
Wyper, Hartford Fire; Lock, Atlas; 
Catlin, North America; Crockett, New 
Hampshire; Schaefer, Westchester; 
Allen, Aetna; Loudon, Liverpool & 
London & Globe; Holman, Commercial 
Union; Morton, Fire Association; 
Ailey, North British; Burger, Norwich 
Union and Smith, National Fire. 

The first report was that of the mem- 
bership committee. The General Fire 
of Paris, France, was elected to mem- 
bership. 


Applications From Interinsurers 


The application of certain reciprocal 
and inter-insurance underwriters was 
considered and the advisability of their 
being furnished with the rules and 
regulations of the association was con- 
sidered. The entire subject was re- 
ferred to the membership committee 
with the understanding that their 
recommendation.should be reported to 
the incoming executive committee. 


Cotton Congestion at Ports 


A report of the extreme congestion 
now existing at ports and terminals was 
presented by Chairman Dargan of the 
cotton committee. Notwithstanding the 
present season was very far advanced, 

(CONTINUED ON PAGE 13) 








- United States - 


United States Branch Statement J anuary 1, 1917 
Total Assets - - - 
Net Surplus above all Liabilities in the 


NORTH BRITISH & MERCANTILE 


UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 





Pea ae HESE FUNDS are held solely for the protection of 
es accimmnrad T policyholders and creditors in 
the United States 
rae a 3,611,051.00 
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GRAIN SITUATION IS 


NOW VERY IMPORTANT | 


Elevator People Called on to Do 
Their Utmost at Present 
Time 





MUST HAVE PROTECTION 





Insurance Companies Are Asked to 
Meet the Demands of the Opera- 
tors for Indemnity 


There was an important meeting in 
Chicago this week attended by man- 
agers to discuss the grain insurance 
situation. Similar meetings will be 
held in Hartford, New York, and Pitts- 
burg, where a message is being car- 
ried by J. F. Joseph, special agent of 
the governing committee of the West- 
ern Union. 

The committee appointed to assemble 
statistics as to capacity of grain eleva- 
tors, values of grain at most important 
time, and insurance demands, has now 
gathered together the information, hav- 
ing sent out a blank to all the grain 
companies, and also being in personal 
touch with the heads of these con- 
cerns. It is found that the values will 
be very great in these houses. The 
elevator men realize the responsibility 
placed upon them by the food admin- 
istration to care for this grain. 


Underwriting Features 


Some of the houses are not in good 
physical condition. The insurance 
companies have been looking at the 
grain situation simply from an under- 
writing standpoint. They gauge their 
lines according to their best judgment 
on the physical characteristics of the 
risk, and the desirability of grain as an 
indemnity proposition. Elevators not 
kept in good condition, they have put 
on the “K-O” list. Some companies 
have had bad experience on terminals 
in Chicago and did not write any grain 
in the city. Some companies refused 
to write terminals anywhere. 


Patriotic Motives 


However, the _ special committee, 
that has gone into the grain subject 
exhaustively, feels that companies must 
look upon insurance in the terminals 
from a different standpoint than they 
have in the past. The owners and op- 
erators must have protection. Wheat, 
corn, cats, and other grain, are abso- 
lutely essential to the welfare of the 
people. The government has made a 
special appeal to the grain people to 
take care of the product. They must 
know, therefore, just what the insur- 
ance companies can do in the way of 
indemnity. It is true at this time ter- 
minals are not crowded, nor are the 
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FRED S. JAMES 


UNITED STATES MANAGERS 
GENERAL FIRE ASSURANCE Co. 
OF PARIS, FRANCE 


URBAINE FIRE INSURANCE Co., 
OF PARIS, FRANCE 


OF LONDON, ENGLAND 





FRED. 


EAGLE & BRITISH DOMINIONS INS. CO., Ltp., 


GEO. W. BLOSSOM 


S. JAMES & CO. 


123 WILLIAM STREET 


Ss 


NEW YORK 


Cc. B. G. GAILLARD 
ASSISTANT MANAGER 


UNDERWRITING SERVICE THROUGHOUT THE UNITED STATES 


WM. A. BLODGETT 








Wanted— Farm Company 


We do a large farm loan business 
and need a Fire Company that will 
write Farm business in Northern 
Wisconsin. Will give such company 
$2,500.00 annually in premiums, 
four-fifths of which amount will be 
city business. 26 years in Superior 
and never drawn on for monthly 
balance yet. Some live company 


ought to see this ad and write us. 


The McCabe Agency 


Superior, Wis. 




















GET THREE COMPANIES 


GOING TO MARSH & McLENNAN 





Chinese Institutions Will Now Do a 
Surplus Line Fire Business in 
This Country 





Marsh & McLennan have been ap- 
pointed attorneys for the United States 
for the Union of Canton, the British 
Traders and the China Fire. The as- 
sets of these companies are over 
$23,000,000 with a net surplus of 
$10,000,000. 

The Union was established in 1835, 
and is one of the oldest and largest 
marine insurance companies in the 
world. The British Traders and the 
China Fire are under the same manage- 
ment as the Union. While the home 
office of these three companies is in 
Canton, they are distinctly British in- 
stitutions, being owned and operated by 
Englishmen, 

The Union was recently licensed by 
the New York commissioner to transact 
marine business and is also licensed in 
Canada for all lines. 

It is the purpose of these companies 
for the present to do only a surplus 
line fire business in this country, but 
they will maintain a substantial deposit 
here for the protection of policyholders. 








demands so great, but when the wheat 
begins to be harvested and brought to 
the big centers, they will need all avail- 
able protection. The special commit- 
tee of insurance men feels, therefore, 
that the companies should look upon 
the conditions as unusual, and that they 
should be called upon to act from pa- 
triotic motives. 


Dealing With Physical Hazards 


It is to be hoped that fire prevention 
section of the War Industries Board 
can force elevators that are negligent 
and careless to get in line and provide 
houses that are reasonably safe, and 
thus reduce the fire hazard. If they 
cannot do this, then the insurance peo- 
ple feel that the government should 
force the grain to be stored elsewhere. 
The situation, as is being brought up 
at these meetings, is a critical one, and 
demands most profound consideration 
from company managers and officers. 


Grain People in Earnest 


The grain people are found to be 
very much in earnest in their demands. 
They are endeavoring to meet the 
exigencies of the times and feel that 
insurance is absolutely necessary in 
order to maintain their business and 
protect capital. The companies, there- 
fore, will be asked to designate just 
how much they will authorize on these 
various houses in order to show the 
grain people that their indemnity de- 
mands will be fully met. 

G. H. Batchelder of the Pennsylva- 
nia, chairman of the special committee - 
presided. The chief talk was made by | 

H. Sage of the Great American, 
head of the conservation movement in 
the west. 
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“ReGirdles he Globe” 
WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI, DEPT., 401 Fourth Nat. Bank Bldg., CINCINNATI, OHIO 


Insurance Company Limited 


Its United States assets are $16,153,068.57, 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policy holders and subject to strict 


THE LIVERPOOL & LONDON & GLOBE 


supervision of State Insurance Department. 


every 
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66 Broadway, New York 


E. F. PERRY CO., Inc. 


INSURANCE BROKERS 


SPECIAL FACILITIES, FORMS AND SERVICE FOR LUMBER RISKS 


HOME OFFICE 
LUMBER 
UNDERWRITERS 


LOUIS H. PARKER, Mgr. 


HOME OFFICE 
eae) 8, STATES 


UTUAL 
AUTOMOBILE 
FIRE INS. CO. @ 
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“SERVICE” that’s the Slogan of 


a. Gibbs & Lent 


211 East Fourth Street, CINCINNATI, OHIO 


Automobile, Inland and Ocean Marine, Tourist and Trans- 
portation Floaters, Parcels Post and Registered Mail Insur- 


ance. 


Companies in fourteen states. 


A Fully Equipped General Agency Office 


Prompt Correspondence, Quick Adjustments and Settlements 


We Can Supply Your Needs—Write Us 


Representing several conservative and well-established 











The Girard F. & M. 


Cash Capital $500,000 
Surplus to Policyholders, 


EASTERN DEPARTMENT 
D. H. DUNHAM, V.-PRES. 
JOHN Kay, ——— 
INGER, SEC 


A. H. HAss' 


ORGANIZED 1853 
INSURANCE 
COMPANY 


JANUARY 1, 1918 


HoME OFFICE 


H. M. GRATZ, PRES. 
E. J. THOMASON, SEC’Y 


of Philadelpiia 


Net Surplus $452,411.23 
$952,411.23 


WESTERN DEPARTMENT 
NEAL BASSETT, V.-PRES. AND MGR. 


PHILADELP a W. T. : GR. 
EWARK, NEW JERSEY PENNA. T. BASSETT, ASS’T M' 


CHICAGO, ILL. 





ORGANIZED 1855 


FIREMEN’S "Comeany OF NEWARK 


JANUARY 1, 1918 


Cash Capital $1,250,000 Net Suplus $2,384,971.20 
Surplus to Policyholders, $3,634,971.20 


EASTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT 


JOHN KAY, VICE-PRES. 


A. H. HASSINGER, SECRET, 
NEWARK, NEW SERSEY 


WESTERN DEPARTMENT 
NEAL BASSETT, V.-PRES. AND MGR. 


W. T. BASSETT, ASS’*T MANAGER 
CHICAGO, ILLINOIS 
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CHANGES IN THE FIELD 
H. W. MURRAY WITH TOKIO 


Been Appointed Superintendent of 
Agents in Charge of the Central 
Western Territory 


Harvey W. Murray of Chicago who 
has setved the Aachen & Munich very 
acceptably as western general agent in 
charge of the field work in the central 
west has been appointed superintendent 
of agencies of the Tokio Marine & Fire 
and will handle the same territory as 
he did for the Aachen & Munich., Mr. 
Murray, therefore, continues in the 
same line of work and will be able to 
swing most of the Aachen & Munich’s 
plant to the Tokio. 





GUS M. WISE HAS RESIGNED 


Enters the Firm of B. H. McGarvey & 
Co., Which Is a Prominent Inter- 
Insurance Operator 


Gus M. Wise of Kansas City, state 
agent of the State of Pennsylvania, has 
resigned and will become one of the 
attorneys-in-fact in the firm of B. H. 
McGarvey & Co. This firm operates 
the Bankers’ Inter-insurance Alliance 
of Kansas City, which is eleven years 
old, and shows a very good record. 
McGarvey & Co. have in process of 
organization two other exchanges, each 
writing a class heretofore untouched 
by inter-insurers. It is expected that 
these two exchanges will be ready for 
business during the next six months. 

Mr. Wise is one of the leading west- 
ern field men and is most loyal grand 
gander of the Blue Goose. He formerly 
traveled in the Indiana field and came 
from an insurance family. 

Raymond Gravenstine, who has been 
state agent of the Insurance Company 
of the State of Pennsylvania in Illinois 
and Wisconsin with headquarters at 
Milwaukee, will succeed Mr. Wise in 
Kansas and Missouri. 


Clifford C. Mounce 


Clifford C. Mounce, for some years 
connected with the Clifford Agency at 
Grand Forks, N. D., has been appoint- 
ed special agent of the Phoenix of 
Hartford and Connecticut in North 
Dakota. He will have charge of the 
state in association with Albert C. 
Knaak, state agent for South Dakota. 


Stanley D. Turner 


Stanley D. Turner, who from 1911 to 
1913 traveled in Indiana, Illinois and 
Kentucky for the Granite State Fire, 
has returned to that company for the 
same field. After leaving the Granite 
State several years ago, Mr. Turner 
traveled in Indiana for the Cleveland 
National and for the past year has 
represented the Columbian of Indiana 
from the home office. He will return 
to the Granite State June 1. 


N. J. Caldwell 


N. J. Caldwell of Des Moines, has 
been appointed special agent in Iowa 
for the Royal, succeeding C. R. Bogart. 


W. T. Perry 


W. TT. Perry, superintendent of the 
workmen’s compensation department in 
the United States branch of the Ocean 
Accident for the past several months, has 
been appointed manager of the com- 
pany’s Canadian branch. Mr. Perry was 
with the Ocean in Great Britain for a 
number of years before coming to the 
United States. He succeeds Charles H. 
Neely as Canadian manager, Mr. Neely 
having been for some months past in 
charge of the company’s affairs in this 
country. 





J. J. Boyle, an attorney, has taken over 
the local agency of T. J. Webb at Dar- 
lington, Wis. 





FIRE INSURANCE IS AS OLD AS THE SUN 








Founded 1710 


UNITED STATES BRANCH 
NEW YORK 
J. J. GUILE, Manager 
A. M. THORBURN, Secretary 





SUN INSURANCE OFFICE 


OF LONDON 


ITS INDEMNITY NECESSARILY STRONGEST 


COVERAGES: Fire, Tornado, Explosion, War Cover, Sprinkler Leakage and Automobile 
(Fire, Theft, Transportation, Tornado, Collision and Property Damage) 


WESTERN DEPARTMENT 
76 W. Monroe Street, CHICAGO 
P. T. KELSEY, Manager 
F. M. JONES, Asst. Manager 


PACIFIC COAST DEPARTMENT 
SAN FRANCISCO 
C. A. HENRY, 
General Agent 




















COMMENT FROM THE EAST 








BY GEORGE A. WATSON 


EW YORK, May 21.—In the great 
majority of fire insurance company 
offices just now the serious problem 

is not how to get new business, but rather 
how properly to take care of the steady 
increase of additional offerings. To 
the smaller offices especially, the ques- 
tion is a puzzling one, for extreme care 
has to be exercised else the required re- 
serves will be too severe a tax upon net 
surplus accounts. 

From all parts of the country agents 
are sending in additional lines, largely 
upon manufacturing plants and upon 
goods in storage. In the coast cities 
especially great quantities of supplies 
are accumulating, and the aggregate 
values reach enormous figures. 

The need for adequate reinsurance fa- 
cilities is severely felt; those offices 
formerly having extensive treaty con- 
tracts being unusually pressed in their 
efforts to accommodate agents without 
at the same time becoming involved for 
excessive liability themselves. 

What applies to fire insurance is al- 
most equally true of sprinklered risk 
business, the growth of which continues 
to be very marked. 


GROWING SCARCITY OF HELP 


A further serious embarrassment is 
the growing scarcity of competent office 
and field help, the constant drafting of 
young men into government service 
forcing the employment of young and 
inexperienced men and girls, whose 
work has to be supervised in the min- 
utest detail. Desirable field men are 
at a premium, one company executive 
now scouring about in search of three 
special agents which he badly needs. 
In normal times the standing and size 
of the office would command a hundred 
desirable applications for each vacancy 
it had to offer, but now it is hard put 
too find a single man of the right type. 


WAR HAZARD INDEMNITY 


Since the entry of the United States 
into the world war there has been a 
great call for indemnity covering pecu- 
liar war hazards, and such business is 
being written very freely. Two forms 
of contract are issued, the one insuring 





against loss through “war, riot, strike, 
explosion and bombardment,” and the 
other assuming the explosion hazard 
only. 

Rates upon the former type of policy 
are graduated according to classes of 
risks, and again according to zones. Un- 
like the ordinary fire contract which as- 
sumes additional liability through the 
use of riders, the general war risk pol- 
icy broadens its coverage through the 
deletion of exception clauses, the pre- 
mium increasing, of course, in proportion 
to the liability extension. 


Went at It With Vengeance 


One company in this city wrote over 
@ million dollars of premiums on war 
business last year, and will greatly ex- 
ceed that figure during 1918. So far 
from being unnerved by the payment of 
a $100,000 claim upon the Kingsland, 
N. J., explosion of last summer, the office 
in question, immediately it was advised 
of the disaster, multiplied by three its 
lines upon the general class, speedily 
recouping its severe loss, and closing the 
year with a handsome profit. 

Although the experience of this par- 
ticular company is very exceptional, 
other offices are eagerly seeking war 
business and taking liberal lines upon 
the more desirable offerings. 


Many Inland Policies 


While the great bulk of war insurance 
aside from that taken by munition, or- 
dinance and kindred manufacturers, is 
upon properties along the seaboard, 
many inland, lines are also being placed, 
banking institutions especially seeking 
protection against bombardment or alien 
enemy incendiaries. 

Probably 95 percent of general war 
risk and explosion policies are written 
at company head offices, although gen- 
eral and state agents are authorized to 
issue such contracts. The latter rarely 
exercise their privilege, fearing doubt- 
less their ability to handle it properly. 


STILL PASSES THE PLATE 

Genial Charles Leroy Hecox, western 
manager of the Ohio Farmers of Leroy, 
O., tried to sidestep reelection as treas- 
urer at the recent annual meeting of the 
Western Insurance. Bureau, alleging 
that he had been signing its cheques 
so long as to become afflicted with 
“writer’s cramp.” This excuse failed to 
pass, however, Mr. Hecox being contin- 
ued in office by unanimous vote. In re- 
citing Mr. Hecox’s qualifications as a 
financier, President-Elect A. D. Baker 





went back to the days when C, Leroy sol- 
emnly passed the plate in a Congrega- 
tional church at Lansing, Mich. Although 
the information was advanced that Mr. 
Hecox was replaced in this connection 
by a one-armed man, the Bureau mem- 
bers were willing to take the risk, and 
for the eighth consecutive term Treas- 
urer Hecox will supervise the finances 
of the association. 





Minnesota Federation Meets 


A. A. Wright, local agent at St. Cloud, 
Minn., was _ reelected president of the 
Minnesota Insurance Federation at its 
annual meeting held at St. Paul last 
week. E. A. Sherman of Minneapolis was 
chosen secretary, and John Hoppin of 
the Esterly-Hoppin agency, treasurer. 
The speakers at the meeting were Fred 
L. Gray of Minneapolis, Theodore Wold, 
president of the Federal Reserve Bank, 
State Insurance Commissioner John B. 
Stanborn and Judge Oscar B. Hallam. 


Michigan Notes 

W. Gale Henchens, electrical inspector 
of the Michigan Inspection Bureau at 
Grand Rapids, Mich., has enlisted in a 
special branch of the service and is 
awaiting call. 

A new business block is being erected 

at Oxford, Mich., by William Reed, man- 
ager of the Mutual Fire Protection Bu- 
reau. Upon completion the two upper 
floors will be occupied by the bureau. 
_ Seth H. Ashton has been appointed an 
inspector at the Grand Rapids, Mich., 
cffice of the Michigan Inspection Bureau. 
He is a brother of B. R. Ashton, who is 
an inspector with the Traverse City, 
Mich., office of the bureau. 

An _ eight-story office building will 
shortly be completed in Muskegon, Mich. 
It will be the most modern structure in 
the city and a majority of the agents 
will move their headquarters to the new 
location when the building opens. 

Herman N. Dosker, one of the veteran 
Grand Rapids, Mich., local agents, died 
last week at the age of sixty-five. Mr. 
Dosker came to this country from the 
Netherlands in 1873 and has been in the 
local business at Grand Rapids for many 
years. He leaves a widow, one daughter 
and one son. 

Agents at Detroit, Mich., have been 
asked to eliminate the following clause 
from policies issued to Morgan & Wright, 
covering coal in yards at 1338-1348 Jef- 
ferson avenue, east, on the premises of 
the Detroit Stove Works: “It is under- 
stood and agreed that this policy covers 
spontaneous combustion of said coal.” 


A. S. Sandlovich, H. W. Shoemaker and 
A. W. McKee have incorporated the 
American Insurance Agency at Lincoln, 
Neb., with a capital stock of $50,000. 





The Individual Underwriter Company 
¢ San Francisco has been admitted to 
exas. 











19 Cedar St. 
NEW YORK 


314 Superior St. 
DULUTH 








United States Deposits. 


Greater Capacity for Local Agents 


‘ Use our unlimited capacity and wide experience for placing additional business 
beyond the capacity of admitted companies. 
Binding Contracts with Guaranteed Underwriters at Lloyds and British Companies maintaining 
Immediate telegraphic binders given. 


MARSH & McLENNAN 


1615 California St. 
DENVER 


201 Sansome St. 
SAN FRANCISCO 


17 St. John St. 
MONTREAL 


“The Best there is in Insurance Service” 


107 S. Fifth St. 
MINNEAPOLIS 


901 Ford Bidg. 
DETROIT 
23 Leadenhall St. 
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The 
AMERICAN EAGLE) 


Fire Insurance Company 
Has Established a 


WESTERN DEPARTMENT 


Now Open for Business at 


137 S. LA SALLE STREET, CHICAGO, ILLINOIS 











AMERICA FORE” 


IN A 








The AMERICAN EAGLE was organized in 1915, succeeding the Fidelity 
Underwriters, to meet the wishes of American agents throughout the United States. 
The establishment of its new Western Department is a continuation of the 
Company's desire to serve its agents to the best of its ability. The new office at 
Chicago has been established in recognition of the fact that a closer relation with 


Western Agents will enable the AMERICAN EAGLE to give better and 
prompter service in all matters. 





= 





We will consider agencies in Cities where we are not now represented 








AMERICAN EAGLE FIRE INSURANCE COMPANY 


Cash Capital - ©OQNE MILLION DOLLARS 


HENRY EVANS, President 


HOME OFFICE: 80 MAIDEN LANE, NEW YORK, N. Y. 
WESTERN DEPARTMENT: 137 SOUTH LA SALLE STREET, CHICAGO 
PACIFIC COAST DEPARTMENT: INSURANCE EXCHANGE BLDG., SAN FRANCISCO 


Essentially an American Institution 
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REDUCTION OF OUTPUT 
WILL CAUSE PROBLEMS 


(CONTINUED FROM PAGE 1) 


new cars today is not of the same grade 
as used a few years ago. Almost all 
parts of the car are being manufactured 
out of lower grade material. This 
means that after a car is two or three 
years old it will begin to deteriorate 
very rapidly. The cars that are being 
produced today cannot “stand the gaff” 
that the machines marketed three or 
four years ago could. This condition 
further complicates the underwriting of 
cars, and is something to be consid- 
ered in passing upon second-hand ma- 
chines. 
Bad Theft Experience 


In some respects conditions in the au- 
tomobile field have already changed 
decidedly, and in the large cities at 
least, there are two factors that are 
now operating toward a worse colli- 
sion experience for the companies. 
Since war was declared there has been 
a decided congestion of traffic in the 
metropolitan centers, due largely to in- 
creased industrial activities, and the 
rapidly widening use of automobile 
trucks. Then, too, the production of 
pleasure cars reached a high point this 
year, and in the large cities the streets 
fairly swarm with pleasure vehicles. 
The curbing of the production of pleas- 
ure cars will, of course, reduce this 
item, but automobile trucks will make 
their appearance on city streets in ever- 
increasing numbers. Where one pleas- 
ure car collides with another the dam- 
age is often not of a very serious na- 
ture, but the collision of a pleasure car 
with an automobile truck will result 
disastrously for the pleasure car, owing 
to the extreme weight of the truck. 


Replacement Costs Up 


The other factor that has raised the 
collision loss experience of the com- 
panies to a high point is the fact that 
the cost of repairs are at a record high 
level. “Moreover, there is no hope of 
a reduction, as all parts used in repair- 
ing machines are greatly in demand, 
the materials difficult to secure, and it 
is even predicted that as the war con- 
tinues automobile parts will rise even 
above the present record price. 

Total Losses Fewer 


The cases of cars stolen and unre- 
covered are becoming less frequent. 
There are just as many cars being stolen 
today as ever, but more recoveries are 
being effected. The companies loss or- 
ganizations are becoming more and more 
expert in the handling of theft losses, 
and the many recoveries made has 
affected the theft record of the com- 
panies. However, the theft of extra 
equipment is forcing the companies to 
pay out more money than ever on theft 
losses. Tires are more frequently stolen, 
and other equipment of any description 
not securely fastened is taken and can 
be easily disposed of these days. Aside 
from this feature, which carries with it 
some moral hazard, automobile under- 
writers are inclined to feel that there 
has probably been some reduction in the 
moral hazard which affects coverage. 
There still exists the car owner who has 
different parts of his machine taken on 
various occasions and attempts to col- 
lect under one theft loss, and the man 
who has his car stolen to order, but the 
latter is becoming scarcer. 


Adjustment Problems Difficult 


At the present time it is a difficult 
matter to adjust losses on second hand 
machines. As time goes on there will 
undoubtedly be more second hand cars on 
the market than new machines, and com- 
plications in adjustments can largely be 
obviated by more discriminating under- 
writing procedure. The effects of the 
changed conditions have not made them- 
Selves felt to any extent as yet. How- 
ever, the curtailment in the production 
of cars is a serious matter for the auto- 
mobile writing companies, and should 
cause the heads of the automobile de- 
partments to give sober thought to just 
how it is going to affect the business 
of automobile underwriting. Within an- 
other year unprecedented conditions will 
prevail. It is up to the companies to 
fortify themselves now, anticipate the 
changes that are bound to take place, 


and revamp their underwriting methods 
accordingly. 





Assets $1,171,657.34. 





IMPERIAL ASSURANCE COMPANY 


Extracts From The Annual Statement of December 31, 1917, 
Reinsurance reserve $462,368.70. 
$200,000.00. Net surplus $339,226.34. 


Standing on a firm foundation. 


Well ballasted financially. 


Head Office: 
100 William Street 
NEW YORK 


Western Department : 
Insurance Exchange 


CHICAGO 


Pacific Department: 
343 Sansome Street 
SAN FRANCISCO 


Capital 











INTEREST IN THE CASE 
RAILROAD INSURANCE EDICT 


Many Points Arise in Connection With 
the Plan Outlined By the 
Government 


NEW YORK, May 22—Those in 
close touch with railroad insurance 
business believe that the director gen- 
eral himself, or his chief advisors, have 
not carefully gone into the situation 
but are leaving the subject largely to 
subalterns. The edict has gone forth 
that no insurance shall be renewed or 
if there is special cause for such, it 
must be taken up with the director gen- 
eral’s office. The directors of the road 
have felt that inasmuch as the contract 
between the government and the roads 
has never been completed so that it 
is impossible to tell whether the gov- 
ernment is responsible for replacement 
or not, insurance will continue to be 
carried. 
Big Amount at Risk 
The premium item is a small one in 
comparison with other disbursements 
coming before the government authori- 
ties, and it is supposed that some of 
the lieutenants felt that this might as 
well be saved. It is not thought, how- 
ever, that they took into consideration 
the large amount at risk. In the ques- 
tionnaires sent out to the railroad com- 
panies by the director general no in- 
formation was asked as to values, but 
simply the experience of the different 
roads as to premiums and losses. Some 
of the roads own property that is not 
directly connected with railroading, 
such as hotels. It would be a question 
just how far the government would 
feel responsible for properties of this 
kind, even if it obligates itself to re- 
place burned railway property. 
No Plan Is Formulated 

Notwithstanding the fact that the di- 
rector general’s office has sent out in- 
structions not to renew policies, no 
plan has been formulated to take care 
of losses. There must be some con- 
tribution in the way of premium to the 
War Risk Bureau from the various 
roads. The roads are not owned by 
the government, and hence the govern- 
ment could not pay fire losses from 
the general revenues. On some of the 
seacoast towns there are enormous 
values concentrated awaiting shipment, 
and a fire might easily cost as much 
as $3,000,000 loss. 

Most Roads Are Underinsured 

Owing to the large increase in values 
insurance to the railroads has been more 
desirable than ever. Most of the roads 
now are really underinsured in that they 
do not carry as much insurance to value 
as they should, the maximum in any 


road being about 60 percent. The roads, 
however, endeavor to protect themselves 
against excessive losses. 

The insurance syndicates and brokers 
handling railroad business have devoted 
much time to fire prevention. This work 
has been a big feature with the roads. 
Burning of property might entail a big 
expense until normal conditions could 
be resumed. Hence it is very important 
to the railroads that fire prevention serv- 
ice be kept up at a high standard. This 
inspection work is most valuable. 

One railroad man makes the point that 
if the government did take upon itself 
to reimburse the railroads for the full 
amount lost the tendency of the railroad 
officers would be to become more care- 
less, knowing that they would get the 
value of the property fully replaced. As 
far as the private companies are con- 
cerned, the railroads not carrying full 





insurance stand to lose something them- 
selves every time that they have a fire. 
Hence they are more careful than ever 
to avoid loss. 


Trust Agreements 


One feature of the railroad situation 
that is of interest and importance is the 
clause in the agreement held by trust 
companies with the railroads in which it 
is stated that all property shall be suffi- 
ciently insured. In withdrawing such 
protection even under government direc- 
tion the railroads would violate this 
pledge and the trust companies and the 
banks are said to be greatly exercised in 
consequence. It is said that the govern- 
ment does not intend to cancel insurance 
on merchandise in transit, although many 
roads have eliminated that protection, 
feeling that this is one of their least 
hazardous properties. 






















This ma- 
chine does ¥ 
the work of | . 
20 scrub- i 
women. 
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Help is scarce 
and hard to 
get and 

the machine a 
is selling 
rapidly. 
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USED BY LL... 


327 So. La Salle St:, Chicago 








Serial No. 343 


A Cut of the Reliance 


Scrubbing 
Engine 


INVENTED 
BY 


G. W. MEYERS 


Chief Eng. 


INSURANCE 
EXCHANGE 
BUILDING 
CHICAGO 


The INSURANCE EXCHANGE BUILDING 3 YEARS 


SAVED $30,000.00 IN THAT TIME 
Small amount of Stock left for sale. All Common Stock 


BUILDINGS EQUIPMENT MFG. CO 


Illinois 
*9 Corporation 


Phone Harrison 604 


Organized by Insurance Men in the 
Insurance Exchange, Chicago 


CALL—SEE—WRITE—R. C. HUNGATE, SECRETARY, FOR INFORMATION 














North Branch Fire 


Incorporated 1911 


INSURANCE 
COMPANY, 


Sunbury, Pa. 


Capital $400,000.00 





City Fire 


INSURANCE 
COMPANY 


Incorporated 1870 


of Penna., Pittsburgh, Pa. 


Capital $225,000.00 








Incorporated 1851 


Pittsburgh Fire S323" Pittsburgh, Pa. 


Capital $200,000.00 
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INSURANCE CLUB OFFICERS 


There will be two tickets in the field 
to be voted upon at the annval election 
of the Fire Insurance Club of Chicago, 
May 28. 

Jay S. Glidden, assistant manager of 
the Chicago Board, who has served as 
vice-president of the club, and is one 
of its most faithful workers, heads both 
tickets for the office of president. The 
nominees for the other offices on the 
administration ticket are as follows: 
Vice-president, W. M. Murphy, of Fred 
S. James Company; secretary, Wm. 
Hochfeldt, of the Home of New York; 
treasurer, A. H. Green, Atlas; librarian, 
Ernest Palmer, associate counsel of the 
National Board; directors, A. H. Borch- 
ers, of the adjusting firm of A. F. Bul- 
lard & Co., Allan I. Wollf, of Coffey & 
Co., and H. A. Clark, assistant manager 
of the National Liberty. 

On what is designated as the Insur- 
ance Institute ticket the following are 
nominees: Vice-president, John F. 
Stafford of the London & Lancashire. 
secretary, J. W. Cameron, of the Han- 
over; treasurer, A. H. Green, of the 
Atlas; librarian, A. T. Graham, of Klee, 
Rogers, Wile & Loeb, who is also presi- 
dent of the Insurance Institute. Di- 
rectors: Edward Boerama, of the 
Aetna Casualty & Surety, R. S. Mor- 
gan, of the Phoenix of London, and R. 
H. Learn, of the Aetna Fire., 

The use of the name “Institute 
Ticket” does not necessarily mean that 
the administration ticket contains no 
candidates affiliated with the Insurance 
Institute. As a matter of fact, several 
of the candidates on the administration 
ticket are institute men, some having 
been class instructors during the 
winter 

* * * 
GOVERNMENT TAKES SPACE 


The centralized ticket office for all 
railroads entering Chicago to be op- 
erated on the department store plan is 
to be established in the Insurance Ex- 
change building. The entire first floor 
of the building, embracing 10,000 square 
feet, has been taken over by the re- 
gional division of railroads. The gov- 
ernment estimates that this consolida- 
tion of departments will mean a‘ saving 
of $200,000 a year in rents and salaries. 

All tenants on the first floor. of the 
Insurance Exchange have been notified 
to vacate at once, and it is expected 
that the government will occupy the 
space within 60 days. This means that 
the stationery store, oculist, chocolate 
shop, restaurant, and bar which have 
occupied space on the first floor of the 
building since it opened must vacate 
within the next month. Space near the 
building has been obtained by some, but 
the majority will lose the insurance 
trade they have £stablished. 

* 


CHANGES IN OFFICES 


One has but to wander through the 
several general fire insurance depart- 
ments in Chicago, now and then, to 
realize the extent to which the war has 
already affected the working forces, 
with a natural prospect of still further 


changes. Once familiar faces are no 
longer there, new helpers in their 
places, many of which are women. 


HUMBOLT BECOMES SUPERIOR 





Pittsburgh Company Changing Its 
Name and Asking Stockholders to 
Increase Capital 





PITTSBURG, May 22.—The Hum- 
boldt Fire is changing its name to the 
Superior Fire. It is also asking stock- 
holders to authorize an increase of cap- 
ital from $300,000 to $500,000. 





The substitutions cover the entire office 
plant, from file boys to examiners and 
the responsibility of the management, 
in breaking in the new employes, is 
daily increasing. 

An office wag, recently, commenting 
on the rapid influx of females, young, 
middle aged and old, expressed the 
opinion that this movement was gradu- 
ally elevating the moral standard of 
these offices. “In the old days,” he said, 
“there were no restrictions as to ‘cuss 
words’ and a rather limited ban on 
smoking. The office rules have not 
been changed, officially, in this respect, 
but the presence of the ladies has 
brought about a decided improvement. 
The half finished cigar or cigarette is 
thrown away as the male employe en- 
ters the office after lunch, and now, 
when one of the boys runs across some 
“bull” an agent has made, there is only 
a gritting of teeth and a low mumble, 
instead of the former string of audible 
expletives. They’re sure getting good 
with the girls around ’em, and I ain’t 
sayin’ anything about the romantic end 
of it. There are some love matches, 


believe me!” 
* * Xx 


EXAMINERS CLUB 


The next meeting of the Examiners 
Club of Chicago will be held May 23, 
at which time the membership will pay 
an evening visit to the Underwriters 
Laboratories. The department heads of 
the Laboratories have arranged a series 
of tests and explanatory lectures for 
the benefit of the club. 


SPRINKLER LEAKAGE CONFERENCE 


The May meeting of the Western 
Sprinkler Leakage Conference was 
held last week in Chicago. One of the 
chief topics of discussion was the co- 
insurance problem, and several propo- 
sitions were referred to the Eastern 
Conference for consideration. One 
suggested change provides that where 
a blanket policy is written on build- 
ings and contents or on more than one 
building, it be issued with not less than 
10 percent coinsurance or 5 percent 
with the average clause. It was further 
recommended that the credits for a 
coinsurance clause lower than 10 per- 
cent be reduced in proportion to a nor- 
mal reduction for a 1 percent clause. 
A higher proportion of insurance to 
value is regarded as desirable, owing 
to the increased values of stock. 


*x * * 
NEW DEPARTMENT OPENS 


The new western department of the 
American Eagle, which has been trans- 
ferred from New York to Chicago, 
opened for business this week. Alfred 
Stinson, secretary of the company, 
who is to have charge of the company’s 
affairs in the west, is in Chicago. H. 
A. Carr, who has been at the New Yrok 
office, comes to Chicago as an examiner. 
Olaf Nording, who was chief examiner 





WANTED—In general agency 
office, reinsurance clerk; also 
an accountant. 

Address 60-W, care The National 


Underwriter. 





A large Chicago local agency wants 
man for general fire inspection and 
rate work. Must not be subject to 
draft. Address 61-X, care The 
National Underwriter. 





“ in Chicago, Cook County and the C-eater Metropolitan District. QThisinspec- 
[ n sp e Cc t 1 Oo n S torate very pera gauges she ¢ expectancy of fire risks and intelligently anticipates 
ev t 





brokers and the busi 





designed for the public weal. 
18 years in this field 


Office with Joseph C. Knight & Co. 
Soom 1568 Ins. Exchange CHICAGO, ILL.. Telephone Wabash 3033. 





. public, ith tendering counsel to 
Municipal Committees and all those who formulate insurance laws 


undersigned sells this talent to companies, agents 
all State Insurance Officiais, Legislative and 


—Dixit et Fecit— 


C. W. PIERCE 


Independent inspector and Fire ~ 
Prevention Counselor 











NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 














PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, Pres., 

Why not make room in your agency for a conservatively ma 
medium-sized American Company whose indemnity, treatment of 
and assured, will bear inspection for nearly half a century? 


Capital $300,000 
Assets $1,750,616.04 





The Superior Fire Insurance Co. 


EDWARD HEER, Sec’y and Treas. 


Surplus to Policy Holders $604,131.20 


naged, 
agents 














SURPLUS 


lines and unusual forms of insurance in bes 


Exceptional facilities for handling Surplus and difficult 


t American 


and Foreign companies and at Lloyds, London. 


LINES anp 
FLOATERS 


F.“R. THOMPSON 


Insurance Exchange, 


RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED ; PROMPT ATTENTIO‘: 


Chicago, Iii. 





OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 


REGISTERED MAIL 
Affiliated with 
fETNA LIFE INSURANCE CO. 





f—THE AUTOMOBILE 
INSURANCE COMPANY 


FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


fETNA CASUALTY & SURETY CO. 
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of the Minneapolis Fire & Marine, and 
was associated with Mr. Stinson when 
he was vice-president of that company, 
also comes to the American Eagle as an 
examiner. E. F. Cunningham becomes 
chief clerk in the new department, and 
Emil Werner, formerly manager of the 
loss department of Hanover, is in 
charge of the American Eagle’s loss de- 
partment. 
* * x 
ADOPTS NEW TITLE 


It has been decided to change the 
name of the Western Improved Risk 
Association, the union organization, to 
the Underwriters’ Service Association. 


Until insurance men become familiar’ 


with the new name, it will operate un- 
der both titles. A few years ago when 
the union companies organized the im- 
proved risk association, the Western 
Insurance Bureau followed _ shortly 
with a similar organization, taking the 
same name. This led to much confu- 
sion, particularly in Chicago, owing to 
the fact that both organizations are lo- 
cated in the Insurance Exchange build- 


ing. 
* x x 


J. W. Going and John L. Parham, Chi- 
cago managers of the Federal Reciprocal 
Underwriters of Tennessee, are moving 
their office to 302, 29 South La Salle 
street. 

* *K x 


Frank G. Butzen, manager of the loss 
department of the Pennsylvania Fire in 
its western department, has entered mili- 
tary service and will leave for Macon, 
Ga., this week. 

* * * 


The Aetna Casualty & Surety and its 
affiliated companies have made arrange- 
ments to occupy the entire sixth floor of 
the Insurance Exchange building as rap- 
idly as existing leases held by other 
offices expire. 

* * * 


J. E. Wetzel, who has been connected 
with A. S. Nathan & Co. at Chicago, and 
is well known with the insurance dis- 
trict, has resigned. 

* * * 

A. S. Nathan & Co. of Chicago have se- 
cured the general agency of the Ameri- 
can Bonding & Casualty of Sioux City, 
Iowa. Full particulars will be found in 
the casualty department of this issue. 

* * xX 


Ralph L. Berg, the well-known broker 
who has been connected with the Pre- 
ferred Accident office in Chicago, has 
gone with the Chicago office of the United 
States Fidelity & Guaranty to take 
charge of its personal accident depart- 
ment and alse to do general work with 
the brokers. Mr. Berg has many friends 
in the insurance district. 

* * xX 

John Marshall, Jr., president of the 
W estern Union, is in New York this week 
attending a meeting of the advisory 
council of the fire prevention section of 
the War Industries Board. The meeting 
is being held in connection with the 
annual meeting of the National Board of 
Fire Underwriters. 





Fire Companies Liberty 
Bond Subscriptions 











Except for the life companies, the 
fire insurance institutions of the coun- 
try are the largest owners, in the insur- 
ance field, of Liberty Bonds. Compa- 
mies that purchased heavily bonds of 
the first and second loan issues were 
generous in their subscriptions to the 
third loan. Last week a list of the total 
bonds owned by most of the fire insur- 
ance companies was published. Those 


FOR SALE—To right party, half in- 
terest in live local agency writing all 
lines general insurance. Correspondence 





Montana. 





solicited, DIRECTORS 
Box 1183, Great Falls, | the _money. Address 59-V, care The THOMAS E. GALLAGHER = HENRY REIS, M.D. = NAPOLEON PICARD 
National Underwriter. JAMES F. HOULEHAN JOSEPH BERNING ANTHONY MATRE 
DR. FELIX GAUDIN HUGH O'NEILL FRANCIS J. MATRE 
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Underwriting Results a 


Premiums, Fire, Marine and Inland........... $495,266,662 IS LEAVING INSURANCE FIELD 
Losses paid, Fire, Marine and Inland.......... $230,634,897 


Increase in Liabilities during the year (out- 
standing losses, unearned premiums, and 
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Union, _— se eeceee rg te aeee pes BLIVEN moet JOHN J. P. RODGERS, Sec’y and Treas. 
Union Fire........... 4 A . aa LP. Sec’ 
Westchester ......... 150,000 300,000 | H. W. STEPHENSON, Vice-Pres. SAM’L P. RODGERS, Asst. Sec’y 
Yorkshire ........6.- 25,000 92,000 », 
MUTUAL FIRE COMPANIES 94S 
Badger Mut......... $ 2,500 $ 2,000 
Barnstable Mut...... sccscess 4,000 CASH CAPITAL $1,000,000 r 
Berkshire Mut....... sees i TOTAL ASSETS SURPLUS TO POLICYHOLDERS 
Cambridge Mut....... 3, 5 
Catskill Mts. Fire... 1,000 1,000 $4,442,613.89 $1,236,208.06 
Cot. & Wool Man. Mut. 30,000 78,000 | FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT, EXPLOSION AND BOMBARDMENT 
Cumberland Mut..... 6,000 5,100 INSURANCE. AGENTS WANTED WHERE NOT REPRESENTED. 
Fitchburg Mut....... 5,000 5,000 
Florida Mut..... sae Adaceees 1,000 
Glen Cove Mut....... 5,000 5,000 
Greene Co. Mut...... 2,000 1,000 
Indust. Mut., Mass... 10,000 _ 50,000 3 
Lumb. Mut. Wash.... 5,000 10,000 


Rts? 1800 50! INV ATU ABLE ON SPECIAL HAZARDS 


FOR SALE J. G. HUBBELL, Mgr. 108 SO. LA SALLE ST., CHICAGO 


An old and well established fire agency in ae aon te b JOSEPH BERNING NAPOLEON PICKARD 
° 000 . : ANTHONY MATRE HE » M. D. 
city 30; population, mountain ‘state. President Vice-President Vice-President Secy-Treas. 


Price $4800. Don’t answer unless you have 


















The Reisch Indemnity Company 


(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 § Dram-Shop Indemnity 
Chicago Office, 1560-1564 Insurance Exchange 










A good company for good agents 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 


INSURANCE EXCHANGE 
HENRY J. WOESSNER Man. Underwriter CHICAGO 














8 


UNDERWRITER 


May 23, 1918 





THE NATIONAL 
UNDERWRITER 


Published Every Thursday by the NATIONAL 
UNDERWRITER COMPANY, Chicago, Cincin- 
nati and New York. EDWARD JAY WOHLGE- 
MUTH, President; JOHN F. WOHLGEMUTH, 
Secretary; J. H. HIGGINS, H. E. WRIGHT, 


Associate Managers. 


C. M. CARTWRIGHT, Managing Editor 
Cc. W. VAN BEYNUM, Associate Editor 
H. J. BURRIDGE, Associate Editor 
VICTOR E. RUSSUM, Associate Editor 


PUBLICATION OFFICE, Insurance Exchange, CHICAGO; 
CINCINNATI OFFICE, 402-4 Lincoln Inn Court. 
E, R. SMITH, Associate Manager. 
NEW YORK OFFICE 709, 95 William St., New_York; 
Telephone John 4243. GEORGE A. WATSON, Eastern 
Vice-President. 
Entered as Second-Class Matter February 24, 1900, at 
Post Office at Chicago, Illinois, Under Act of March 3, 1879. 








Subscription Price, $3.00 a year; in Canada 
$4.00 a year; Single Copies 15 Cents. 








Sing a song of Thrift Stamps, 
Sixteen in a row. 

Take them to an agent, 

And 16 cents or so; 

Change them for a War Stamp 
And for your ener-gee 

You'll get a crisp $5 bill in 1923. 
—wW. Lightfoot Bennett, Chicago. 








HAIL DAMAGE 


THE companies find this spring more 
claims than ever are coming in under 
tornado policies where a hail storm has 
caused a loss and broken considerable 
glass. In some cases it is found that 
agents have encouraged the assured to 
make these claims. At any rate these 
claims have been embarrassing to the 
companies in as much as the agents 
claim that this company and that are 
paying them. A company manager 
said the other day that when an agent 
sold a tornado policy he could just as 
easily sell the hail coverage for the 
additional premium. 

For instance to cover a dwelling, the 
rules require that, the assured carry as 
much hail insurance as tornado. For 
example, he carries $1,000 tornado in- 
surance, his hail coverage will cost him 
8 cents a hundred. This would mean 
that his $1,000 policy would cost only 
80 cents. For other, property the rate 
is 10 cents a hundred. The hail cov- 
erage theretore is not expensive and in 
this way being fully covered against 
storm damage, no question will be 
raised if hail does accompany rain and 
wind. This will relieve the company 
and agents of all embarrassment. It 
will avoid all complications if full cov- 
erage be sold. 








GOOD MEETING PLACE 

THE NATIONAL ASSOCIATION OF INSUR- 
ANCE AGENTS has made a splendid choice 
for its convention city this year. Cleve- 
land, Ohio, is one of the most progres- 
sive points in the country. Its insur- 
ance men are far above the average. 
They have always stood for good prac- 
tices and have taken a big part in the 
associated activities of fire insurance. 
Cleveland is central, it has ample hotel 
facilities and will draw .a big crowd. 
The association movement in Ohio has 
always attracted wide attention. Not 
only Cleveland, but the entire state of 
Ohio will join in a very cordial wel- 
come to the agents of the country to 
attend the next convention Oct. 10-12. 
Cleveland has two ex-presidents, A. W. 
NEALE and Tuomas H. Geer, who are 
actively in the business. Mr. GEER was 
one of the earlier executives and Mr. 


THE NATIONAL 
NEALE was head of the organization in 
later days. Both rendered splendid 
service. 


Altogether the selection of Cleve- 
land will meet with general approba- 
tion. The convention promises to be 
one of the most important in the his- 
tory of the organization. 








BETTER UNDERSTANDING 

Mucu of the criticism which has been 
made against insurance companies from 
the rating standpoint is undoubtedly 
due to the mystery with which insur- 
ance men themselves have surrounded 
this subject and the difficulties sup- 
posed to be encountered in mastering 
its fundamentals. The Dean schedule is 
not a simple standard of measurement. 
Like any other standard which is used 
for measuring something which does 
not appear in a tangible, physical shape, 
it requires some exercise of mental 
powers to grasp its fundamental prin- 
ciples and methods of application. It 
cannot be too frequently emphasized, 
however, that any man with a common 
degree of intelligence can by applica- 
tion come to a working understanding 
of the theory of the schedule and the 
way in which a rate is constructed. To 
say that no man except one who actu- 
ally applies the schedule can learn how 
to rate a building is not equivalent to 
saying that no man can understand the 
main outlines upon which the rater pro- 
ceeds except a rater. 

Is it any wonder that an assured be- 
comes suspicious when he receives from 
his agent upon inquiry as to how rates 
are arrived at the answer that he knows 
as much about it as the agent? This 
policy of putting all the burden for deal- 
ing with the public on the shoulders of 
the inspection bureaus whose repre- 
sentatives do not come frequently in 
contact with the assured will never get 
far in bringing public confidence to the 
methods whereby insurance rates are 
made. The public has a right to ex- 
pect that the man with whom it comes 
in closest contact in the insurance busi- 
ness will at least make an honest at- 
tempt to understand the element that 
is most interesting to it, viz., rates and 
how they are arrived at. No more 
damaging injury has been done the in- 
surance business in the last decade than 
the general air of darkness with which 
the whole subject of rating has been 
shrouded. The truth of the matter is 
that what insurance men have been too 
indolent or indifferent to attempt to 
understand, they have interpreted to the 
public as something which is not under- 
‘standable to any degree except to a 
man who has devoted his life time to 
its study. Such an explanation will 
never satisfy the public. It is this con- 
dition of affairs which has as much to 
do as anything with the prejudice 
against insurance companies. 








Ir the allies will eliminate the Ger- 
mans as effectually as the German 
names have been eliminated from the 
insurance business war risk insurance 
will go out of style. , 








“No man ever got nervous pros- 
tration pushing his business; you get it 
only when the business pushes you.” 











Personal Side of the 
Insurance Business 





John G. McHale of St. Louis, special 
agent of the Queen, has been called to 
the colors and. will leave the first of 
the month. He is an active young man 
who has made a splendid success. 

Frederick H. Way, many years secre- 
tary, and subsequently president, of the 
Williamburg City ‘Fire of New York, 
died Monday. 


O. E. Aleshire, president of the Chi- 
cago Board of Underwriters, narrowly 
escaped death last Sunday morning 
when he was struck by a motorcycle 
while alighting from a street car near 
his home. Mr. Aleshire is a Four Min- 
ute Man” and was returning from a 
speaking engagement. .The machine, 
which was going thirty miles an hour, 
struck him a glancing blow, inflicting 
serious cuts, which will confine him to 
his home for several weeks. 

Whitefoord §. Mays, superintendent 
of the automobile department of the 
Niagara Fire, has been taking a swing 
through the country and has spent a 
number of days in the central west. 
Mr. Mays was formerly in the south- 
ern field and had charge of the auto- 
mobile department in the southern of- 
fice of the Royal. He is a keen ob- 
server of the times, is live and up to 
date and made a good impression on 
the agents. 


A. J. Meyer of Chicago, special agent 
of the Providence Washington, has 
been called to the colors and will leave 
Wednesday of next week. The field 
men of Illinois will tender him a fare- 
well luncheon next Wednesday noon 
at the Grand Pacific. 


Charles G. Spice, of Detroit, has been 
commissioned a captain in the officers’ 
reserve corps, ordnance department, 
and is now waiting assignment. He is 
a graduate of Michigan State Univer- 
sity, a member of the American Society 
of Mechanical Engineers, first-class, 
and of the Society of American Auto- 
mobile Engineers. He is a_ well 
equipped man in every way. He is a 
son of Horace L. Spice, of Detroit, a 
well known insurance man, who for- 
merly traveled in the state for the Ger- 
mania. 

Hermann Miller, secretary of the 
Iowa Manufacturers of Waterloo, Iowa, 
finds that his son, Lieutenant Milo H. 
Miller, was not as seriously injured as 
was first supposed in his aeroplane ac- 
cident at Kelly field, San Antonio. 
Lieutenant Miller and a companion fell 
to the ground and the latter was in- 
stantly killed. Lieutenant Miller is 
now resting easily and expects to get 
home in a short time. 

Ira D. Cooke, local agent at Wilkes- 
Barre, Pa., in addition to being a full 
fledged local agent, is a dog fancier of 
no mean standing. He has been breed- 
ing dogs for several years and his Eng- 
lish setter “Cooke’s Bobbie” has won 
at the New York, Philadelphia, Devon, 
Mineola, Atlantic City, Syracuse, and 
other shows. The animal is valued at 
$500. Mr. Cooke has eighteen cham- 
pions in his “family’—one having cap- 
tured forty blue ribbons without a miss. 


R. L. Bailey, of Columbia, S. C., spe- 
cial agent of the Hartford Fire, says 
that the general impression prevails 
that an absence of air current is pre- 
requisite to spontaneous combustion 
where greasy cloths, waste, rags and 
so on, are thrown together. He calls 
attention to two recent experiences. 
The first was a mop which had been 
used in oiling a floor, and which was 
put out of a window, the window be- 
ing closed down on the handle and 
the mop suspended over a one-story 
shingle roof kitchen. The mop took 
fire on a hot day, and burned the 











kitchen roof before the fire was dis- 
covered. The other case is that of a 
kimona which a maid had worn while 
oiling the floor, and which was put on 
a shelf on a rear porch. The fire was 
found to have started from the heat 
generated in the oiled kimoma. Con- 
siderable damage was done to the dwell- 
ing. This goes to show that oil-sat- 
urated waste or rags therefore do not 
have to be confined in a close place for 
spontaneous combustion to get in its 
work. 


Secretary of the Treasury McAdoo 
has announced the engagement of his 
daughter, Mrs. Tabor Martin, to Clay- 
ton Platt, Jr., of Philadelphia. Mr, 
Platt is a member of the general agency 
of Platt, Yungman & Co., which 
handles the automobile department of 
the North America. 


W. H. Martin, who is in charge of 
the United States loss department at 
the home office of the Western and 
British America, has been appointed as- 
sistant secretary of the British America. 


E. F. Schneider, special agent in IIli- 
nois of the North British & Mercantile, 
has entered military service, and ex- 
pects to leave some time this week. 
Mr. Schneider has been with the North 
British for twelve years, having been 
connected with the company when it 
operated a western department in Chi- 
cago, and previous to entering the Illi- 
nois field was Chicago and Cook 
County special agent of the company. 

Harold Junker, agency superintend- 
ent in the western department of the 
Crum & Forster companies at Freeport, 
Ill., will leave June 1, to become asso- 
ciated in a prominent way with the Pa- 
cific Coast department, representing the 
United States Fire, North River, Rich- 
mond, New Brunswick, New Jersey 
Fire and Merchants of New York. ° Mr. 
Junker has made many friends in the 
west. He is a man of exceptional abil- 
ity and is very popular. Manager Fred 
M..Gund has not yet announced Mr. 
Junker’s successor, but in accordance 
with the usual custom, it is understood 
that men already associated with the 
‘Crum & Forster companies will be ad- 
vanced. 

Mr. Junker has been with the west- 
ern department since Jan. 1, 1913. He 
is a New Yorker and was brought up 
in the Crum & Forster office having 
always been employed by that firm. 
His successor will not be appointed for 
some time. 


Those coming in contact with Ed- 
ward Milligan, president of the Con- 
necticut and the Phoenix of Hartford, 
are constantly surprised at his intimate 
knowledge of underwriting affairs in 
all parts of the country. At associa- 
tion gatherings, whether it be Eastern 
Union, South Eastern Underwriters As- 
sociation or minor bodies he invariably 
has full information concerning what- 
ever Situation is offered for review, and 
is thus enabled to follow discussions 
with unusual intelligence. As an old 
Middle Department field man Mr. Mil- 
ligan naturally takes keener interest in 
the happenings of that territory than 
any other, but there is little of moment 
in any section of the country concern- 
ing which he isn’t posted and pre- 
pared at a moment’s notice to marsha 
iacts and figures concerning. Just how 
Mr. Milligan manages to find the time 
to acquire his knowledge is one of the 
questions that puzzle his managerial 
associates. 


THE WAY OUT 


It ain’t the guns nor armament, 
Nor funds that they can pay, 
But the close cooperation 
That makes them win the day. 


It ain’t the individual, 
Nor the army as a whole, 
But the everlasting teamwork 
Of every bloomin’ soul. 
—Rudyard Kipling. 
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MICHIGAN FEDERATION MEETS 











Large Attendance at Annual Gathering 
in Detroit—Charles E. Boyland 
Named President 





DETROIT, MICH., May 23—The 
annual meeting of the Michigan In- 
surance Federation was held here last 
week with an attendance of over 150. 
A promise of active propaganda in op- 
position to all anti-American elements 
within the boundaries of the nation, in- 
cluding the I. W., non-partisan 
leaguers and all other organizations 
that are seizing the moment of national 
stress to disturb established order, was 
made. 

Secretary Mark T. McKee, George 
W. Carter, retiring president, and State 
Senator Charles B. Scully of Almont, 
were the three speakers. Executive ac- 
tion by the federation was limited to 
routine matters except in the adoption 
of a resolution providing for a series of 
public get-together meetings to be held 
throughout the state during the coming 
year between insurance men and policy 
buyers. The object is to establish in 
Michigan a closer relation between 
buyers and sellers of insurance. Offi- 
cers of the federation were elected as 
follows: 

President, Charles E. Boyland, Grand 
Rapids; vice-presidents, Charles L. Ray- 
mond, Detroit; George M. Goodell, Lans- 
ing; E. C. Bowlby, Benton Harbor; 
Charles B. Scully, Almont; W. Corbin 
Douglass, Houghton; secretary, Mark T. 
McKee, Detroit; treasurer, Leo K. Hen- 


nes, Detroit; counsel, Paul H. King, De- 
troit. 





CONSTRUES PROOF OF LOSS 





Indiana Supreme Court Passes on Case 
Involving Construction of 
Law of 1911 





The Indiana Supreme Court reverses 
the judgment of the lower court against 
the. Commercial Union on a policy in- 
suring against a fire loss on automo- 
bile. One of the points was that the 
complaint alleged that the company is 
incorporated in England, New York 
and Illinois, but did not sufficiently 
identify the corporation alleged to be 
at fault. The court decides that the 
caption showing the action against the 
English corporation was _ sufficient. 
Many errors were alleged in the trial 
of the case and, after passing on these, 
the high court gives the important part 
of its decision by construing the 1911 
law providing for proof of loss, section 
4622g¢, Burns, 1914, by saying, in part: 

“From such consideration we conclude 
that when a loss has occurred under 
such a policy, and the insured has fur- 
nished the insurer a preliminary proof of 
loss, as required by the act, and the 
insurer fails, for a period of ten days 
after the receipt thereof, to notify the 
insured in writing of the amount of loss 
which it admits the insured has sus- 
tained, the amount claimed by the in- 
sured in his preliminary proof of loss 
becomes the ascertained amount thereof, 
within the meaning of such policy, and 
suit may be maintained therefor at the 
expiration of sixty days after default. In 
the event the insurer notifies the insured 
of the amount of loss which it admits he 
has sustained, and the parties fail to 
agree as to the amount of such loss 
within ten days thereafter, the act in 
question gives either party a right forth- 
with to demand appraisement of the loss, 
and provides the procedure in that re- 
gard. If the insured demands an ap- 
praisement, and the insurer defaults by 
failing to appoint an appraiser within 
the designated five days’ period, the 
amount claimed by the insured in his 





Minneapolis 


sentation. 





MINNEAPOLIS, MINNESOTA 


This company wiil be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. 


JOHN D. McMILLAN, Vice-President 


marine Nsurance Company 


WALTER C. LEACH, 


MARINE 


We can tell them to you. 








amount thereof, within the meaning of 
such policy, and suit may be maintained 
therefor at the expiration of sixty days 
after such default. If the insurer de- 
mands an appraisement, and the insured 
defaults by failing to appoint an ap- 
praiser within the designated five days’ 
period, the amount of loss which the in- 
surer has admitted the insured has sus- 
tained becomes the ascertained amount 
thereof, within the meaning of such 
policy, and suit may be maintained 
therefor at the expiration of sixty days 
after such default.” ' 





TO MEET IN NORTH COUNTRY 





Annual Meeting of Copper Country 
Underwriters’ Club Will Be Held 
at Houghton, Mich. 





It is annouriced that Governor Albert 
E. Sleeper, of Michigan, will probably 
be a guest at the annual meeting of 
the Copper Country Underwriters’ 
Club, to be held June 14, at Houghton, 
Mich. The Copper Country Under- 
writers’ Club is composed of local 
agents in the northern peninsula of 
Michigan. C. E. L. Thomas of Calu- 
ment is secretary of the organization, 
and is in charge of the arrangements. 

It is planned to serve a luncheon at 
noon at the Houghton Club, at which 
Governor Sleeper, Insurance Commis- 
sioner Ellsworth, and Mark T. McKee, 
national secretary of the National 
Council of Insurance Federations, will 
be guests, and have places in the pro- 
gram. A complete program of the 
meeting will be announced later. 





PROGRAM BEING SHAPED UP 





Annual Meeting of Wisconsin Local 
Agents Will Be Clearing House 
of Ideas 





MILWAUKEE, WIS., May 21—An 
extraordinary effort is being made by 
the officers of the Wisconsin Associa- 
tion of Insurance Agents to bring out 
a record breaking attendance at the an- 
nual convention in Milwaukee, July 9 
and 10, Every member is to receive a 
personal invitation to come and to in- 
vite non-members in his locality to 
become affiliated with the association 
in time to be eligible to attend the 
Milwaukee meeting. 

“The war has wrought changes and 
will result in further changes in the 
business of agents, and we intend our 
1918 annual to be in effect a clearing 
house for troubles and complaints as 
well as helpful suggestions and meth- 
ods of doing business under the new 
conditions,” said Frank Fassold, secre- 
tary of the association. “The plans we 
are making look toward a vast inter- 
change of ideas which is possible only 
in this way. We feel that if ever there 
was a time when agents should get to- 
gether and engage ‘in an earnest dis- 
cussion of what is likely to confront 
them, and to devise ways and means 





proof of loss becomes the ascertained 


for meeting the situation, it is now. It 





Ohio Agents, you will get the business if you represent 


The Great American 


FIRE, THEFT, COLLISION, 
PUBLIC LIABILITY 
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AND 
PROPERTY DAMAGE 
4 Cu AND 
oo “% HEALTH and ACCIDENT 
INSURANCE 


Beavis 


MANSFIELD,OHIO. 


Special low rates to small town auto owners 
F. B. BLACK, Pres. H. R. ENDLY, Sec’y 

















GERMAN FIRE/Cincinnati Underwriters 


INSURANCE COMPANY | §s121-£ast 3rd St., CINCINNATI, O. 


OF WHEELING, W. VA. 
Organized in 1867 Eureka F. & M. Ins. Co. 
Organized 1864 


Cash Capital $200,000 
Assets $623,570 Net Surplus $158,925 


STIFEL, Pres. 


Security Ins. Co, 
Organized 1881 





COMBINED STATEMENT 


WM. F. ’ 
F.RIESTER, Secy. | OSCAR E. STRAUCH, Asst. S ; a ba - 
“Ye A. KEELER ast. Secy | Capital $250,000.00 
714 Hippodrome Bldg. Cleveland, Ohio | Assets - - . - 942,227.90 
Special Agent for Ohio, Indiana and Penna. Surplus to Policy Holders é 624,198.79 
Herrick & Auerbach, Managers 
Western Department F. A. ROTHIER, Prest. ADAM BENUS, Secy. 


Insurance Exchange Bldg., Chicago, Ill. | Fc. BARTON, Asst.Secy. R.B. HEATON, State Agt. 











INCORPORATED 1849 


WESTERN Le 


GEORGE E. WOOD CO. 
Insurance Company 84 WILLIAM ST. 
of Pittsburgh 


FIRE AND TORNADO 


DEC. 31, 1917 


NC. 
New Yor«K CITY 
GENERAL AGENTS 


Western Assurance Co. 


Toronto, Canada 














Capital- - - - - - - - $300,000.00 . 
Surplus to Policy Holders - 378,923.38 State “eee vom 
Assets - - - - - = = = 708,299.89 

Losses Paid to date - - - 6,517,084.28 














Incorporated 1833 


British America Assurance Co. 


. HEAD OFFICE - TORONTO, CANADA 
(FIRE AND INLAND MARINE INSURANCE) 


United States Branch, Ist January, 1918 


fe EE POCO ; we ee cece +-$2,192,173.14 
NARUMMION a 58S isos Pactee oa sae agra cit ah uae ae dana as ae, Seiclsds AaAS ads easton Hol nasa aa<'5 oo 4 ae 
Surplus...... coceceee$ 772,927.36 





Total losses paid in United States from 1874 to 1917, inclusive, $25,298,472.00 
W. B. MEIKLE, President and General Manager. 


The Best Field in the Insurance Business 
Today is Live Stock Insurance 


We want good men who work among farmers and stockmen to communicate with us 





Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 


THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


D 
Home Office: - = - Shelbyville, Illinois 
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is going to be a real privilege this year 
to attend this convention.” 

The program of the sessions is rap- 
idly taking shape, and details will be 
issued in about two weeks. 


Want. Lower Rating 


Local agents at Muskegon, Mich., are 
endeavoring to have the town placed in 
class 3 or 3%. At present it is rated as 
a class 4 city. The city has purchased a 
750-gallon American LaFrance pump and 
tractors, and delivery of the new ap- 
paratus is expected soon. The loss record 
in Muskegon has been unusually low. 


More State Board Candidates 


Inasmuch as M. J. Looney, special 
agent for the Hartford Fire in northern 
Illinois, will become manager of the sub- 
agency department, he is removed as a 
candidate for vice-president of the IIli- 
nois State Board. Mr. Looney has quite 
a following in the state. It is now un- 
derstood that S. M. LaRose of the Aetna 
will lead the down state vote in the race. 
Another man that has come to the front 
as a possible candidate is W. E. Hill, of 
the London Assurance. Mr. Hill has not 
made a definite announcement yet of his 
plans, as he is feeling out the sentiment. 
Notwithstanding the rivalry for the of- 
fice, R. F. Waltersdorff of the Atlas is 
forging ahead with a fine organization 
and is regarded as the candidate of the 
people. Mr. La Rose announced this 
week that he had secured Robert Cam- 
paigner Hosmer as his political manager, 
and proposed to make the Chicago con- 
tingent bite the dust. 


Claims From Kankakee 


The latest illegitimate claims for hail 
losses come from Kankakee, Ill. One of 
the companies has issued a warning to 
others that claims are being made at this 
point, under tornado policies for hail 
losses, and suggests that they carefully 
investigate all losses from that section. 
The agent of the company first men- 
tioned asked that he be given permission 
by telegraph to meet the competition of 
other companies and allow losses occa- 
sioned by the recent hail storm, which, 
he reports, will run about $15 on the 
average. 


May Involve Detroit Agents 


DETROIT, MICH., May 22.—Morris 
Colman, who was arrested last week 
with 15 others, accused of being one of 
the leaders in an arson gang, has pleaded 
guilty in the police court and has been 
bound over to the recorder’s court. Im- 
mediately after his appearance in court 
the police obtained eight new warrants 
and several other arrests in connection 
with the activities of the Detroit ‘‘arson 
trust” will be made. Those conducting 
the investigation declare that the confes- 
sions made implicate prominent Detroit 
agents and adjusters. 


Expects Large Attendance 


The Illinois State Board expects a 
large attendance at its thirty-seventh 
annual meeting, to be held at Sulphur 
Lick Springs Hotel at Wedron, IIll., June 
11-12. Wedron is nine miles north of 
Ottawa and is situated in a very desir- 
able location. 


Agency Loses Three Men 


The Grand Rapids Insurance Agency 
of Grand Rapids, Mich., has sent three 
of its men into military service. Ferry 
K. Heath is an artillery captain stationed 
at Camp Custer. Another member, George 
C. Blickle, is a major of the Michigan 
state troops, commanding a Grand Rap- 
ids battalion, and Charles G. Watkins is 
actively engaged in the Red Cross work 
at Grand Rapids, and is also a lieutenant 
in the Michigan state troops in charge of 
a company at Grand Rapids. 


Situation at Traverse City 


It is probable that a local: agents asso- 
ciation will be formed at Traverse City, 
Mich., in the near future. At the present 
time there is no local agents association 
there, although various efforts have been 
made to get together. It is now planned 
to hold an informal meeting once a month 
with the idea of establishing a perma- 
nent organization at a later date. Tra- 
verse City is one of the few important 
cities in Michigan having no local agents 
organization. 


Conditions at East St. Louis 


Field men report that conditions at 
East St. Louis, Ill, have considerably 
improved. Following the race riots there 
which were preceded by a number of 
bad losses, many of the companies with- 
drew and reinsured their business. East 
St. Louis agents. therefore, are con- 
stantly seeking additional company rep- 
resentation. Within the last few months 
a new fire chief has been appointed and 
fire prevention conditions improved. Be- 
fore the companies withdrew a great 
deal of business was written without any 


IN MISSOURI! VALLEY FIRLD 


LOOK INTO FARM EXPERIENCE 








Kansas Department Inquires Into Com- 
panies’ Records on This Class in 
Considering Increase 


TOPEKA, KAN., May 22—J. E. 
Jones, examiner for the Kansas depart- 
ment, is making a special examination 
of the farm group experience of the 
stock fire companies operating in Kan- 
sas. When this report is compiled it 
will be the chief determining factor on 
the question of allowing these compa- 
nies to increase the rates on the farm 
fire business in this state. The com- 
panies asked for authority to increase 
farm fire rates 10 percent, but an ex- 
aminaton of the schedule filed indicated 
an increase of 16 percent and in many 
cases an increase of even a larger 
amount. 

The companies have had a hearing 
before the department in which the 
showing was made that the farm fire 
business has not been profitable and 
that the Kansas rates are about the 
lowest in the middle west. Mr. Jones 
was sent to Chicago to make an exam- 
ination of the farm business of the dif- 
ferent companies to determine the 
exact experience of the companies be- 
fore any increase in rates is permitted. 
It is expected that if the farm experi- 
ence has been as the companies con- 
tend, that an order authorizing some in- 
creases in fire rates and a reduction in 
the tornado rates will be issued. 





Not Making Much Progress 


LINCOLN, NEB., May 21—Companies 
find that farmers in Nebraska are not ap- 
plying for hail insurance under the state 
plan to any extent except in the districts 
where the experience of the companies 
has been very bad and rates have been 
raised accordingly. In these districts 
the state rate is less than one-half of 
the insurance companies rates. Of course 
in the long run the state will be only 
able to pay a small portion of the losses, 
because it does not get sufficient income. 
In Lancashire county the eastern section 
of the state only two or three applica- 
tions have been received up to date, al- 
though the assessors have been present- 
ing the subject to the farmers for over a 
month. 


Nebraska Losses Heavy 


OMAHA, NEB., May 20—Losses in Ne- 
braska during the past three months 
have been numerous. The many fires are 
attributed to the fact that there has been 
little rainfall in the state this spring. A 
number of grain elevator fires have oc- 
curred caused by sparks from passing lo- 
comotives. Few of the fires that have 
caused large damage are believed to be 
of incendiary origin, and it is felt that 
unless there is more rainfall in the west- 
ern part of the state this spring heavy 
fire losses to growing crops may be an- 
ticipated. 


To Resume Okoboji Meeting 


DES MOINES, May 22.—James Bright, 
most loyal gander of the Iowa Pond of the 
Blue Goose, called the officials into confer- 
ence Monday to make plans for midsum- 
mer splash which will be held at Okoboji 
in accordance with the wishes of the gan- 
ders as expressed in a recent referendum. 
The dates were fixed for July 19 and 20, 
Friday and Saturday, instead of three days 
as formerly. This plan may be changed 
later. Prizes for the various contests and 
trials of skill will probably be ess expen- 
sive than usual too. 


Iowa Hail Losses Heavy 


Tornado losses continue to roll in upon 
companies carrying windstorm insurance 
in Iowa. Eastern Iowa, particularly that 
section around Davenport, was visited 
with a twister causing two deaths and de- 
struction of property. Coliege Springs 
was hit by a severe storm Tuesday. Hail 
added to the damage. 








inspection at all, but the agents submit- 
ting the business now are more careful 
in this respect. 


President J. E. Lyons of the Ohio State 
Fire Prevention Association has named 
the following as his executive commit- 
tee: C. G. McCray, chairman; George B. 
Sedgewick, R. W. Grim, R. E. Nomberger, 
R. B. Dunham, A. G. Dorger, William R. 
Drake, Carroll L. De Witt and Louis H. 











Schweer. 
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Buckeye National Fire 
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Writing Business Through Ohio Agents 
ECONOMIC MANAGE! 
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F.R. Ormsby, Pres. G.F.Hutchings,Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Capital $300,000 Surplus to Policyholders $330,600 


An Ohio Company writing business through Ohio Agents. 
Fartn Department. Why not represent an Ohio company? 


AGENTS WANTED 














Richland Mutual Insurance Company 
MANSFIELD, OHIO. 
Incorporated 1850 

- = = - - = $2,486,445.48 

BUSINESS CONFINED TO OHIO R. SMITH, Secretary 








TOTAL ASSETS, 
A. C. CUMMINS, President 








American Mutual Insurance 


K. of P. Building, INDIANAPOLIS 


Fire—Tornado—Automobile 
J. W. McGINETY, Secretary 


THE MERCHANTS’ AND MANUFACTURERS’ MUTUAL 
Organized 1876 INSURANCE COMPANY Mansfield, Ohio 


Writing a general classification Auto fire floater department 
Annual dividends to policyhold 


Agents wanted in Indiana 
where not represented 

















S. N. FORD, President G. W. DeYARMON, Secretary 








E, J. Forney, Pres. J, M. Cook, Sec’y. 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


Dayton Mutual Fire 


Insurance Co., "rio. 


B. C. COLEMAN, Secy. 


Conservative and Careful 








Managemeut Insurance - $7,807,184.00 
AGENTS WANTED Total Assets 412,915.16 
Address Home Office. 








An Agency Company 











Ohio Retail Grocers Mutual Fire Insurance Co. 
SPRINGFIELD, OHIO 


W. H. COOK, Secretary and General Manager 
BUSINESS CONFINED TO OHIO : 


KEYSTONE UNDERWRITERS 


DEPARTMENT OF 


ORGANIZED 1905 











The German Fire Insurance Co. The German American Insurance Co. 
The Western Insurance Co. The Union Insurance Co. 
All of Pittsburgh, Pa. 

Combined Capital - - $900,000 Combined NetSurplus - - - $733,076 
Combined Assets - - 3,042,656 Combined Surplus to Policyholders 1,633,076 


HENRY WACHTER, Manager - 218 Fourth Ave., PITTSBURGH, PA. 


E. W. CLINTON (Reliable Agents Wanted in. FISH & SCHULKAMP 
e Agen! Pennsylvania, Ohio, Illinois General Agents for Wisconsin 





4828 LaFayette Ave. é ’ a 
Norwood, Cincinnati, Ohio and Wisconsin.) Madison - Wisconsi# 








eee ee ey ee er) OP le 


18 


5 ll 





rv 





ct 


i ™ 





May 23, 1918 


THE NATIONAL UNDERWRITER 11 








KENTUCKY AND THR SOUTH 


PROSPERITY NOTED IN SOUTH 


High Prices of Staples Have Created 
Much Money in the Cotton 
Producing States 


ATLANTA, GA., May 21.—Although 
insurance conditions in the south con- 
tinue satisfactory without threat of seri- 
ous disturbance anywhere, the usual 
number of head office executives may 
be expected to attend the annual gath- 
ering of the South Eastern Underwrit- 
ers’ Association this week. 

High prices and constant demand for 
cotton, sugar and tobacco, the great 
staples of the south, not to speak of 
diversified products which the planters 
are raising in ever increasing degree, 
are responsible for the unexampled 
prosperity of the territory. An added 
desirable feature is that with the ex- 
tension of prohibition laws, the money 
is not being squandered, as it likely 
would be under other conditions. In- 
stead, it is being used in good part to 
pay off mortgages, and install better- 
ments upon the homes and farms. The 
real problem of the south, as one com- 
petent observer said, “Is how to prop- 
erly invest its great surplus funds.”. 

Heavy appreciation in the value of 
cotton, tobacco and other leading pro- 
ducts, has materially increased the pre- 
mium incomes of wide-awake insurance 
agents, hence there are no complaints 
this year from the local men. 

To a greater degree than is true of 
any other part of the country certain of 
the powerful insurance companies are 
driving for premium income in the south 
and are securing it in large measure. 

South Carolina, is an exception to the 
general rule, few offices apparently car- 
ing to write heavily in that state; the 
long continued severe loss ratio and pe- 
riodic legislature harrassment having 
made them chary about getting déeply 
involved. The small home companies, 
too, are considerable factors now, and 
have first call upon much of the pre- 
ferred business. Of course, in taking 
eare of cotton or other large line risks, 
the aid of non-state institutions is re- 
quired. 

In every state below the Mason and 
Dixon line the underwriting situation is 
pronounced satisfactory, and company 
men are hopeful that 1918 will prove as 
acceptable a period in the field as was 
the preceding twelve months. 








Condition Satisfactory 


LOUISVILLE, KY., May 22—Kentucky 
fire underwriters are generally pleased 
with the situation. Business is good and 
premiums are generally satisfactory. 
There has been little improvement in the 
whisky situation, and there is still con- 
siderable coverage looking for a_home. 
Building operations are light, and little 
new business is coming from that source. 
However, a few good plant additions 
promise some new _ business. Tobacco 
business is lighter than it has been. In 
the lumber field prices are very high, and 
while production has been very light, 
there has been no marked reduction in 
the amount of business handled. 


May Use Automobiles 


LOUISVILLE, KY., May 22—Much in- 
terest has been shown in a rumor that 
one of the large fire companies is plan- 
ning to supply each of its field men with 
an auto in order that they may cover 
their territories with greater ease. Due 
to the fact that many passenger trains 
have been taken off as a war time econ- 
omy measure special agents are expe- 
riencing trouble in making more than 
one town a day in many sections. In 
the old days, through the use of local 
trains, agents could in many cases cover 
several small towns in a day. As a re- 
sult traveling expenses have increased 
materially. In some sections of Ken- 
tucky it would be practically impossible 
to use an auto to advantage due to bad 
roads, whereas in the Bluegrass district, 
7 the best roads of the state are 
ound, an agent could make a number 
of fair towns in a day. In some cases 
it would take several days to cover the 
f ong district by using trains, and such 
ew interurban lines as are in operation. 


New Carolina Company 


b RALEIGH, N. G,, May 22.—A license 
aoe been granted to the North Carolina 
wante Fire Insurance Company of Rocky 
Seen N. C., to do a general insurance 
cnn The president of the company 

M. R. Braswell, and the secretary and 
Feneral manager is W. . Wilkerson. 
Fy company has a capital stock of $250,- 

















F. H. Hawley, Presiden W. E. Haines, Secretary 
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Ohio Farmers Insurance Co. 
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SOUTHWESTERN STATES 


OIL MILL RATE CONFERENCE 











Texas Commission Considering Rates 
on Growing Industry With Crush- 
ers’ Association 





AUSTIN, TEX., May 21—The Texas 


.fire commission contemplates revising 


its schedules on peanut oil mills and on 
cotton seed oil mills crushing peanuts, 
soybeans, copra and velvet beans. 
Commissioner Andrews and _ Chief 
Rater Barrow are in Galveston this 
week conferring with the insurance 
committee of the Texas Cotton Seed 
Crushers’ Association, which is in an- 
nual convention in Galveston May 22- 
24. A number of cotton seed oil mills 
are crushing peanuts and copra, besides 
soybeans. Copra is dried cocoanut 
meat shipped from tropical ports and 
crushed in Texas mills, making an edi- 
ble oil. 


Companies Cancel Out 


Some of the companies are cancelling 
oil mills crushing copra as it is more 
inflammable than cotton seed oil and 
becomes rancid when water touches it, 
therefore, the salvage is at a minimum. 
The same is true of peanut oil. The 
latter burns quickly and there is little 
or no salvage. Recently at Dublin there 
was a very heavy loss, probably exceed- 
ing $500,000. 


Schedules do Not Conform 


It is the opinion of the Texas com- 
mission that the present peanut oil mill 
schedules do not conform to present con- 
ditions and the effort will be to make 
them applicable by modernization. In 
addition to making a schedule for peanut 
oil mills, the commission will consider 
ratings for peanut storage warehouse 
standards in connection with cotton seed 
oil mills and peanut oil mills. The idea 
will be to segregate the values like in 
cotton seed warehouses where the stand- 
ard area is 10,000 square feet. Above 
that a penalty is applied, graduated, 
ranging from 25 cents to $1.50. Inas- 
much as peanuts have a relatively higher 
value for given quantity the units of 
storage will be smaller than for cotton 
seed warehouses. 


Other Lines Considered 


Not only will peanut oil mill schedules 
be considered, but storage on fresh pea- 
nuts will likely come up for adjusting. 
Coyle nuts are also to be included in 
the “nuts” to be crushed at these mills. 
The peanut industry is growing by leaps 
and bounds in Texas, as is the importa- 
tion of copra. Crushing of those articles 


has come to be an important industry 


and proper coverage and rates present a 
problem of some consequence to the com- 
mission. 





Confer on Oil Schedules 


AUSTIN, TEX., May 21—Before finally 
adopting the oil schedule the fire com- 
mission will hold another conference 
probably at Dallas within the next few 
days which will be attended by repre- 
sentatives of both the assured and the 
insurance companies. Some material 
alterations in the present schedules are 
said to be a certainty. The Dallas con- 
ference will be the first general meeting 
since the commission visited the Okla- 
homa oil fields. 





Low fire losses for Austin, Texas, dur- 
ing March and April. The record for 
March is: Value of buildings and con- 
tents involved, $25,000; insurance, $12,- 
225; loss on buildings and contents, $5,- 
569; insurance loss, $4,119. The April 
record is: Value of buildings and con- 
tents involved, $7,600; insurance on 
buildings and contents, $6,850; insurance 
loss, $5,250. 





National Liberty 


Iusuranrce Gompany 
of Ametira. 
‘WNCORPORATED UNDER THE LAWS OF THE STATE OF NEWYORK IN 1859, 
STATEMENT JANUARY 1, 1918 
Cash Capital a $1,000,000.00 
Assets - - - $8,209,763.64 NetSurplus - - $1 ,986,731.93 


Liabilities- - - 5,223,031.71 Surplus for Policy Holders 2,986,731.93 
' HEAD OFFICE: 62 WILLIAM ST., NEW YORK 


The Central Manufacturers’ Mutual 


Insurance Company 
VAN WERT, OHIO ORGANIZED 1876 


Net Cash Surplus, over $500,000 

















Cash Assets, over $900,000 : 





H. V. OLNEY, President 


C. A. L. PURMORT, Secretary 
65th ANNUAL STATEMENT 








Capital - © ©= © e @« « $ 500,000.00 
Assets (to protect policy holders) = < 5,574,008.€9 
Net Surplus to policy holders - - 2,650,983.69 
Netsurplus to stockholders - -« 1,900,983.09 
STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, Gen’l Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Va., Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indi is, Ind. 


P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 226, Chicago 
H. F. WATERMAN, State Agent Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 


IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 


Insure Against Death From Accident or Disease 


WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITORY 


WM. CROWNOVER, President GEO. W. GUTH, Secretary 














Sesnteaaensaenl 


The Leading Mutual Fire Insurance Company on the Pacific Const | 


Northwestern Mutual 
Fire Association 


F, J. MARTIN, Pres. H. K. DENT, V. Pres. M. D. L. RHODES, Secy. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 


MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 


LIVE AGENTS WANTED 
TO WRITE HAIL AND CYCLONE, INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


WRITE ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
TODAY 805-6 Pioneer Bldg., St. Paul, Minn. 





















































MOUNTAIN AND COAST FIELD 








CALIFORNIA AGENTS MEET 


Annual Session of Association at Santa 
Ana Is Most Successful Ever 
Held 


SANTA ANA, CALIF., May 20—The 
annual convention California Associa- 
tion Insurance Agents held here May 
18, was a marked success. It was the 
first convention attended largely by 
special agents. Some coast managers 
were present. Harmony and coopera- 
tion all along the line was the keynote. 
During the afternoon session the Blue 
Goose held an initiation, the ceremo- 
nies taking place in an adjoining hall. 
The convention ended after a big bar- 
becue and dance under the Big Oaks 
of Orange county. 

New officers elected are: 
L. M. Hotchkiss, Oakland; 
president, Matt T. 


President, 
first vice- 
Mancha, Los An- 


geles; second vice-president, Walter 
P. Casey, Brawley, and_ secretary- 


treasurer, E. H. McCandlish, Oakland. 
The place of meeting of the next con- 
vention was left to the new executive 
committee. 

Bank Agencies 


E. C. Foster, Madera, spoke on banks 
as insurance agents. Mac O. Robbins, 
Santa Ana, reviewed the big and suc- 
cessful fight Los Angeles fire under- 
writers had recently in getting the 
Bank of Italy appointment cancelled. 
He spoke particularly of the assistance 
given by San Francisco brokers and 
the Seattle, Tacoma, Portland, Wash- 
ington and Oregon associations. 
S. M. Anderson, secretary-manager of 
the San Francisco Brokers Exchange, 
detailed the work of the exchange in 
the Bank of Italy matter, and Presi- 
dent Thompson told of his work. 
Strong resolutions were then adopted 
condemning the appointment of banks, 
merchants, farmers, curbstoners and 
those maintaining no offices, and pledg- 
ing moral support and cooperation with 
all local associations in discouraging 
same. 


Department Represented 


John W. Stetson, attorney for the 
California insurance department, spoke 
on “California Insurance Laws, Pres- 
ent and Future,” and a_ resolution 
was adopted reaffirming that of last 
year, favoring a commission to revise 
the insurance code. A. L. Johnston, 
San Francisco manager of the Royal 
Indemnity, spoke on Insurance Feder- 
ation, -calling attention to the danger 
of passage in November of a constitu- 
tional amendment permitting social or 
compulsory health insurance. Jay W. 
Stephens gave a fire prevention lecture 
with moving pictures and slides. 


Death of John D. Coleman 


John D. Coleman of Portland, Ore., 



































































general agent of the Home of New York 
for Oregon, Washington, Idaho and Brit- 
ish Columbia, died suddenly last week. 
Mr. Coleman entered insurance work on 
the Pacific Coast in 1899, but followed 








civil engineering for about ten years. On 
resuming insurance work he went with 
the Home as special agent. He was ap- 
pointed general agent of the company by 
E. G. Snow, who was vice-president at 
that time. 





Want Changes Made 


SAN FRANCISCO, CAL., 
Thos. H. Anderson, 
& Globe: F. B. Kemmam, Royal: Sam B. 
Stoy. London & Lancashire, nd A. T 
Bailey, Providence Washi 
delegates from the Pacific C 
bile Underwriters Conference at the meet- 
ing of the executive committee of the 
National Conference at New York, Thurs- 
day, when the Pacific coast men will ask 
that the new full collision rates be 
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NEW YORK, MAY 22.—The annual LEQ. ™ 
meeting of the National Board will be : 
held here tomorrof’. Its work during “37 Years of Honorable Indemnity” 
the past year has been chiefly devoted CASH CAPITAL, $400,000.00 A 
to specialized government service and Assets, $1,871,931.54 Surplus to Policyholders, $800,192.09 Losses Paid, over $8,847,589.02 Bas 
the reports will largely reflect this par- WM. T. BENALLACK. General Agent, Home Office Department, DETROIT, MICH. ad 
ticular labor. It has been engaged with the 
several departments of the government re 
in organizing and directing particular | voted a large part of his time during | surance Society of New York will be held om 
Rite $e pm i SS eCES parece ae . ‘S| at the society’s rooms May 28 for the Wa 
lines of effort to which it is particularly | the last year to: government work in reas be 
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Now Organizing for"the Purpose of 
Forming the Mid-West Live Stock 
Insurance Company and 


The Mid-West Fire Insurance 








All the up-to-date forms of 
Live Stock, Automobile and Fire 


A strong organization of successful 
business men 


Insurance 











Can Use Two Good Salesmen 














CLIFFORD IRELAND, Pres. 


PEORIA, ILL. 


Western Live Stock Insurance Company 


BERT BUCKLEY, Secretary. 
Maine, Massachusetts, Connecticut Rhode Island Pennsylvania North Carolina South Carolina Ohio, Indiana, Illinois, Wisconsin, Iowa, Kansas, Texas, Missouri, Tennessee 
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London, Philadelphia, Newark and Mont- 
real, and hence is prepared to give 
prompt and proper service to its ever- 
growing clientele. In addition to its ex- 
tensive brokerage business—and the of- 
fice controls some of the prominent ac- 
counts of the country—Reams, Ives & 
Wrightson manage the American Rein- 
surance, which confines its operations to 
casualty lines entirely. W. R. Mearns, 
an experienced underwriter, is manager 
of the casualty department. 





Eastern Union Meets 


At the regular monthly meeting of the 
Eastern Union the committee on rating 
of large cities by the L. & L. schedule 
made its report, which was received and 
the committee discharged. The commit- 
tee to which the warrantee in regard to 
transfer of policies under agreement with 
War Trade Board reported that it would 
be unpatriotic and, therefore, undesir- 
able to throw obstacles in the way of 
transfers when the assureds were under 
contract with the government. 


Will Establish a Plant 


NEW YORK, May 22.— Licensed 
in New York for both marine and fire 
business the United British of London, 
which recently entered this country, will 
now make application for entry into ad- 
ditional states and perfect’ an extended 
agency plant. Financially strong and 
with excellent connections at home the 
United British promises to become equal- 
ly well known in this country before 
long. 

Its United States management is in 
the hands of C. P. Stewart & Co. of New 
York City; the active direction of the 
fire branch being delegated to George 
A. Viehmann and Gresham Ennis, mem- 
bers of Stewart & Co. Mr. Viehmann as 
well is president of the New Jersey Fire 
and the New Brunswick Fire, and Mr. 
Ennis their secretary. Both institutions 
have greatly prospered under their ad- 
ministration and it was because of this 
record that control of the United British 
was given Messrs. Viehmann and En- 
nis. The marine branch of the company 
will be in charge of Wade Robinson of 
New York. 

In casting about for a New Jersey 
state agent for the New Brunswick, New 
Jersey and the United British, Secretary 
Ennis determined that Edward E. Iker, 





for five years special agent in New 
Jersey for the North British & Mer- 


cantile, was the man he wanted, and at 
once secured him. 

Within the next three or four weeks 
the United British Insurance Company, 
Ltd. will commence to transact the busi- 
ness of fire insurance in this country. 

The United British hag been admitted 
to New York. The Guaranty Trust Com- 
pany of New York is the United States 
trustee. The company has made the de- 
posit required by the laws of New York, 
covering both, fire and marine insurance, 
and has in addition, assets in the hands 
of the trustee and United States man- 
agers, making total amount with which 
the company will commence business in 
this country of $1,000,000. 


Warfield Is President 


NEW YORK, May 22.—The election of 
officers and committees of the New York 
Board resulted as follows: President, R. 
Emory Warfield; vice-president, Thomas 
A. Ralston; secretary and treasurer, A. 
M. Thorburn; assistant secretary, Curtis 
C. Wayland; assistant treasurer, W. L. 
Chambers. 








Eastern Notes 


The Kelly-Cooke-Murray Agency, Inc., 
has been licensed at Philadelphia with 
a capital stock of $100,000. 

The Niagara Fire announces the ap- 
pointment of William H. McGee & Co. as 
Seneral agents of its marine department. 

Henry J. Ferris, secretary of the Home 
of New York, is ill at St. John’s Hospi- 
tal, Brooklyn, following an operation 
performed last week. 


McGroarty & Gallagher of Wilkes- 

arre, Pa., have been appointed local 
agents of the Scotch Underwriters. They 
represent the Columbian National Life. 

John G. Simmons, head of John G. 
Simmons & Co., the well-known sub- 
urban general agency of New York City, 
has retired from active management ow- 
ing to ill health. Howard B. McFalls has 
purchased Mr. Simmond’s interest. 


WAR PROBLEMS WERE 
THE CHIEF SUBJECT 


(CONTINUED FROM PAGE 1) 


there was an extreme congestion of 
cotton at both ports and terminals, this 
being caused largely by the lack of ship- 
ping facilities. In order to cure this 
Situation, it was deemed advisable that 
an effort should be made to place an 
embargo on cotton at the Atlantic ports 
in order that it might be more generally 
distributed at interior points, the idea 
being that under present conditions there 
will be an excess of value at a few 
points, with a possibility of a heavy loss 
in the event of fire. 

The chairman of the committee also 
reported that, acting in conjunction with 
the committees of the National Defense, 
armed guards had been supplied at all 
important points and that the watchman 
service had been improved. It was recog- 
nized that the companies are quite able 
to take care of the excess lines at these 
important points and that the public loss 
of any considerable quantity of cotton 
would be irreparable, in view of the ef- 
forts of the government towards con- 
serving in the war emergency both as 
to the needs of our own soldiers and 
those of our allies. 


Alien Enemy Act 


It has been the custom for many years 
to issue policies of fire insurance which 
covered broadly for the account of whom 
it may concern, held in trust or for ac- 
count of others. In view of the ruling 
of the Treasury Department at Wash- 
ington preventing policies of insurance 
being written for and in the interest of 
alien enemies, a special committee was 
recommended to confer with other fire 
underwriting associations in order to 
meet this requirement of the government 
and to insure uniformity of practice. 

It was reported as a matter of infor- 
mation that a report on the entire sub- 
ject of use and occupancy was now under 
consideration by companies in other 
jurisdictions throughout the country and 
that the chairman of the southeastern 
committee on this topic has been invited 
to join in their conference, with a view 
of insuring uniformity of action. 


Liberty Bonds for Balances 


In view of the expressed wishes of the 
federal reserve boards that all subscrip- 
tions to the Liberty Loan should be dis- 
tributed broadly throughout the country, 
it was the sense of the association that 
the payment of balances with Liberty 
Loan bonds was both inexpedient and 
not in line with the expressed wishes of 
that department of the government hav- 
ing the placing of these loans. 

A resolution was adopted that it would 
be considered not professional during the 
period of the war for members to engage 
the services of employes except with the 
consent of the executive committee. The 
association also deprecates the negotia- 
tions between companies whereby em- 
ployes should be taken from them at a 
time when they were all more or less 
embarrassed, in view of the shortage of 
help as a result of the war. 


Uniform Treatment of Binders 


The matter of binders and policées re- 
turned not taken was referred to the 
incoming executive committee with the 
understanding that they would confer 
with other jurisdictions with a view of 
securing a uniform rule on this subject. 

The subject of shortage in covers was 
also referred to the incoming executive 
committee to adopt a rule which would 
be in conformity with that endorsed by 
other associations. 

The usual committees were appointed 
to prepare resolutions for those members 
of the association who have died during 
the past year. 


National Defense Report 


A report of the chairman of the ne- 
tional defense committee showed that it 
had during the past year carried out the 
spirit and intent of the resolution in- 
structing it to cooperate in the National 
Board of Underwriters in its conserva- 
tion movement, and the chairman added 
that the support of companies and their 





membership had been general and very 
satisfactory. 

It was also stated that this committee 
had undertaken to have called to the 
attention of members the necessity of 
continued cooperation in this movement, 
in view of the increased values, espe- 
cially of cotton, throughout southeastern 
territory. 

The committee on publicity simply re- 
ported progress and asked the continua- 
tion of its authority in the conduct of 
the work. 


Rees Elected President 


The term of President F. C. Buswell 
expired with this meeting. Henry E. 
Rees, vice-president of the Aetna, was 
elected president. In the absence of Mr. 
Rees, who was unavoidably detained at 
Hartford, President W. B. Clark of the 
Aetna was called to the chair to preside 
in his stead. Dowdell Brown of Atlanta, 
Ga., was elected vice-president. The pres- 
ent manager, W. F. Dunbar, was re- 
elected. A vote of thanks was also given 
the retiring president, and provision 
made for the appointment of a commit- 
tee to secure and present to him a suit- 
able testimonial in view of the services 
he has rendered during the past two 
years. 

A vote of thanks was also given to 
the present secretary, J. S. Raine. Before 
adjournment it was voted that the ad- 
dress of the president be printed as soon 
as possible and distributed among the 
members. The meeting adjourned Tues- 
day afternoon, having finished all work 
with the afternoon session. 





| Losses of the Week 





T HERE have been few large losses 
during the past two weeks. In the 
agricultural sections of the West a 
number of forest and crop fires have 
occurred because of the lack of rain- 
fall. Many heating plants are now 
closed down for the season, which op- 
erates to keep losses down. 
x * * 


Owensboro, Ky., biay 18—The plant of 
the Owensboro Forging Company was 
destroyed by fire with a loss of $65,000. 
The concern was working to ¢apacity on 
government orders. 


* * 

Grand Rapids, Wis., May 20—A 50 per- 
cent loss to stock and 60 percent loss to 
dry kiln of the E. W. Ellis Lumber Com- 
pany is reported. A line of $26,500 insur- 
ance is involved. Insurance: 


No. River....$2,000 Cleve. Nat....$1,000 


National ..... 1,250 Connecticut 2,000 
Gt. Amer..... 2,000 Actna ....... ,500 
Mich. Coml.... 2,000 Springfield ... 2,500 
Natl. Un.. 2,000 Phila. Und... 2,000 
Royal ....... 2,000 Northern .... 1,500 
Pire Asem. ... 2,000 Sam... .6<««. 1,000 
SEGUE. ‘ccc eeas 1,750 
* * Xx 


Menomonie, Wis., May 20—There is a 
50 percent loss to the general merchan- 


dise stock of A. J. Josephson. Insurance: 
O. Mill. Mut. .$5,000 a $1,000 
Mill. Mut..... 3,000 Aetna ....... 1,50 
Mill. Own. M. 2,000 Amer. Cent 1,000 
Northern .... 2,000 Nor. Wis. 00's ,000 
Netherlands . 3,000 National . 1,000 
Phoenix Eng. 2,500 St. Paul...... 1,000 
Minn. F. & M. 2,500 Fire Assn.... 1,000 


* * 
Hibbing, Minn., May 16—A 10 percent 
loss is reported on the general merchan- 
dise and miners supplies of T. B. Homre 


& Co. Insurance: 
Glens Falls...$ 500 Westchester .$2,000 
HeCurity ..ccee 500 Phoenix Eng. 1,000 
Phoenix ..... awe aadiad i 

* 


Ft. Dodge, Ia., May 16—A total loss is 
reported on the Wasem Elevator Com- 


pany. Insurance: 

Roch. Dept...$2,500 Home ....... $7,500 
Concordia ... 2,500 Hartford . 5,000 
New Hamp... 3,000 N. Y. Und.... 3,000 


No. Amer..... 9,500 
* * * 

Schuyler, Neb., May 15—A total loss is 
reported on the elevator owned by the 
Farmers Grain Company. Insurance: 
Natl. Ct. ....$2,000 Springfield ...$2,000 
American .... 2,000 


* * * 

Flint, Mieh., May 13—A 10 percent loss 
is reported on the Bryant Hotel owned 
by Peltier & Flanders. A line of $65,000 
insurance is Sr 


* 
Columbia, Mo., May 15—A $10,000 loss 
was sustained by the hay, oats, grain 





and flour concern of Barkwell & Co. In- 
surance: 

Mil. Mech....$2,000 Springfield ..$2,000 
Buffalo ...... 3,000 


* * * 
Oshkosh, Wis., May 18—There is a 40 
percent loss to the Oshkosh Fuel Com- 


pany. Insurance: P 

State of Eng.$17,500 Coml. Un....$ 2,500 

Nord-Deut. . 2,500 Gt. Amer.... 5,000 

Safeguard .. 3,500 Springfield 2,000 
* * * 


Omaha, Neb., May 19—A score of resi- 
dences at 22nd'and Paul streets were de- 
stroyed by fire with a loss of $150,000. 

* * * 

Wymore, Neb., May 18—There is an 
$8,000 loss on the Farmers Grain, Lum- 
ber & Coal Co. ; 

ae + *€ 

Grand Island, Neb., May 16—The grain 
elevator owned by A. D. Sears sustained 
a $3,000 oss. 

* * x 


Milwaukee, Wis., May 16—There is 
practically a total loss on building and 
contents .on the one and two-story frame 
saloon, dance hall and dwelling at High- 
way No. 2, Silver Spring road and 
Milwaukee-Northern interurban tracks, 
township of Granville, owned by Charles 
H. Fiebrantz and occupied by Sam R. 
Miller. 

Insurance on building: 


Beeston ..20<% $2,000 Ins. Co., N. A.$2,000 
Royal s..s< -- 1,000 U. S. Fire.... 3,000 
Ger. Amer.... 2,000 Milw. Mech... 2,000 
WUGUOE:. ceccus 1,000 Caledonian .. 1,000 
Grt. Amer.... 2,000 
Insurance on contents: 
- - $1,000 


Columbian ...$1,500 Columbian 

N. Y. Und.... 2,000 Westchester . 2,000 

Amer. Eagle. 1,500 Ohio Farmers. 1,200 
* * * 

Roswell, New Mex., May 19—A $30,000 
less is reported on the stock of the Ros- 
well Lumber Co. 

*x* * * 

Ludlow, IIL, May 20—There is a total 
loss to the Christian Church here. Lo- 
cated Sec. 12, Town. 22, Range 9. 

* * * 

Gaza, Ia., May 20—There is a total loss 
to the building and stock of general mer- 
chandise owned by F. W. Granding. 





Texas 1917 Record Low 


AUSTIN, TEXAS, May 21—The first 
inkling of the 1917 fire loss ratio for 
Texas developed last week when it was 
found that the figures will be close 
around 55 percent, as against 91.3 
percent for 1916. The losses have been un- 
usually heavy for the several years pre- 
ceding 1917. Not all of the annual state- 
ments have been audited in the Texas 
department, and, until they are, the com- 
plete returns are not available. One 
good year in Texas will be regarded as 
a relief after the past experience. There 
have been no unusually large fires thus 
far in 1918 with five months almost gone. 





Arkansas Dates Selected 


LITTLE ROCK, ARK., May 20—The 
Insurance Federation of Arkansas has 
been called to meet in annual session 
June 18, and the annual meeting of the 
Local Fire Insurance Agents Association 
will be held June 19-20. Unusually 
strong programs are being prepared for 
both of the meetings. 

Owing to the fact that the Red Cross 
drive was on during the week of May 20 
the Arkansas association changed the 
time of its convention. The agents did 
not want to interfere with this important 
campaign. The president of the associa- 
tion is H. F. Offenhauser of Texarkana, 
Ark., and the_ secretary is Murphy 
Andrews of Little Rock. 


Commissioners’ Meeting 


NEW YORK, May 22.—The executive 
committee of the National Convention of 
Insurance Commissioners met here this 
week to arrange for the program of the 
annual meeting, which it was decided to 
hold at Brown Palace Hotel, Denver, Colo., 
Sept. 10 to 13, inclusive. The executive 
committee is composed of Jesse S. Phil- 
lips of New York, chairman; Col. Joseph 
Button of Virginia, secretary; Frank Al 
Hardison of Massachusetts; Burton Mans- 
field of Connecticut; M. J. Cleary of Wis- 
consin; James R. Young of North Caro- 
lina, and Joseph G. Brown of Vermont. 





The Reuel-Lapey & Co., 
agency at Buffalo, N. Y., has moved to 
new quarters at 122 Pearl street. The 
agency owns this building, and will oc- 
cupy one and one-half floors in the new 
structure. 


Ine., local 
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“Why this Booklet 
should be in 
2. Jour lgtotaters 






} be many motorists are losing their lives 

in accidents, a big majority of which are 
absolutely avoidable. You know this as well as we 
And too many people are being run down by automobiles 
needlessly. 














Safety for both the motoring and non-motoring public lies largely in knowing the proper 
precautions and in always taking them instinctively. 


A national campaign of safety education for motorists will, we believe, do much toward 
accomplishing the much-to-be-desired result of reducing the number of automobile accidents. 


In the interests of public safety, we have published a booklet called “Safety For The 
Motorist,” suggesting the simple things to do and those not to do to make “Safety First” an 
instinct among those who motor. It contains nearly a hundred concise suggestions of wide 
range, based upon our long experience in handling automobile accident claims. 


This booklet has been placed in the hands of thousands of motorists in all parts of the 
country, who have applied to us for it. The wider circulation of this publication cannot fail to 


by public officials, automobile clubs, and other agencies. 


Here is a public welfare movement of vital importance in which you, asa ——— 
public-spirited insurance man, can profitably — with benefit to yourself, oe 
business and the community at large. 


You should have a copy of this booklet. Simply fill out and mail — 
attached coupon and it will be gladly sent to you without charge. / tu ie 


WILL YOU JOIN US IN THIS “SAFETY FIRST’? MOVEMENT 
AMONG MOTORISTS ? 





improve motoring conditions and to have a stimulating effect on the excellent work being done A 
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AUTOMOBILE MEETING IS ON 





Delegates Are Present in New York 
City From All the Sectional 
Conferences 





NEW YORK, May 22.—This is to be 
a busy week in automobile insurance 
circles. Theré‘is to be an executive 
committee meeting of the Automobile 
Conference, and tomorrow there will 
be held the regular May meeting of the 
national delegates of the conference. 
The chief question which will come be- 
fore the delegates is that of collision in- 
surance. 

Another question which will be dis- 
cussed is that of state agencies, on which 
a committee which has been working 
on this subject will report progress. 
It is hoped to arrive at a satisfactory 
definition of what a state agent is and 
on what basis his compensation should 
be fixed; the end to be arrived at be- 
ing one rule for all the territory. The 
10 percent war surcharge tax will likely 
be adopted. 

The special committee of the Na- 
tional Workmen’s Compensation Serv- 
ice Bureau, which was recently ap- 
pointed to consider in its entirety the 
automobile insurance question also 
meets this week. It will canvass the 
general situation, and also meet with 
the executive committee of the Na- 
tional Conference to discuss the col- 
lison clause. 





CONDUCTS SAFETY CAMPAIGN 
Aetna Life and Affiliated Companies 
Reaching Many Automobilists 
Through Agents and Brokers 





The Aetna Life and affiliated compa- 
nies are conducting a safety-first cam- 
paign among motorists that should help 
materially in not only holding down, 
but in reducing the number of accidents 
to people and to property as resulting 
from the use of the automobile. It has 
just issued a twenty-four page booklet 
containing sound advice and timely 
suggestions. The little hints are de- 
signed to promote safety for all motor- 
ists in the following respects: The en- 
couraging of the care that will tend to 
avoid causing personal injury to people, 
causing damage to property of others, 
causing damage to cars by collision and 





causing loss or damage to cars by fire 
or theft. The material from which the 
suggestions are made is built chiefly 
from information gathered from the 
claim files of the Aetna companies and 
many of the various points made are 
emphasized with striking illustrations. 

The “Safety for the Motorist” book- 
let is being distributed to agents and 
brokers and through this medium will 
reach thousands of motorists through- 
out the country. The Aetna has done 
similar safety-first work in previous 
years and has been well satisfied with 
the results which are naturally ex- 
pected by reason of the interest and co- 
operation of insurance men generally in 
a mayvement of this character, which 
acts to the direct benefit of all compa- 
nies engaged in the automobile busi- 
ness as well as to the insurance and au- 
tomobile owners’ fraternities. 

There is a great safety-first work to 
be done by all insurance men if the 
business as a whole is to do its duty 
toward the public and continue to de- 
serve its patronage. It is every bit as 
important as the safety-first work being 
done in connection with compensation 
insurance, the fire prevention work be- 
ing done in connection with fire insur- 
ance and the life conservation work be- 
ing done in connection with life insur- 
ance. The Aetna enjoys the distinction 
of being the pioneer, as well as being 
one of the most active in the field of 
cooperation with automobile clubs and 
officials charged with public safety in 
preventing and reducing accidents due 
to motorists. 





NOW SELLING ON CASH BASIS 





Practically no Automobiles Are Offered 
on Installment Purchase Plan— 
Demand Exceeds Supply 





The war has practically eliminated 
a line of insurance business that has 
proved unprofitable. This is insuring 
the interest of mortgage companies 
that finance the purchase of automo- 
biles' on the installment plan. Insur- 
ance companies that took these lines 
have, with few exceptions, found them 
unsatisfactory, and some companies, as 
result of considerable volumes of this 
business, have shown unprofitable rec- 
ords in their automobile departments. 

The demand for automobiles contin- 
ues heavy, so that manufacturers are 
able to sell for cash practically all of 
the cars they can produce, and dealers 
are able to dispose of them for cash 
to the public. When cash sales are in 
sight no one will bother with the in- 
stallment proposition. It is doubtful if 




















General Agents Wanted | 





Automobile Insurance 





INDEMNITY MUTUAL MARINE ASSURANCE CO. 


THE ROYAL EXCHANGE ASSURANCE 


LTD., OF LONDON, ENGLAND (Marine Dept.) OF LONDON, ENG. 
Surplus United States Statement, $ 461,101 oe es + © $1,348,075 
Surplus Home Office Statement. - - 11,727,022 —_ 


UNITED STATES “LLOYDS,” NEW YORK, N.Y. 
Suplus - - - = - = = = = = $230,150 


In addition to this each subscriber’s 
liability is unlimited. 


LTD., OF TOKIO, JAPAN 


Surplus United States Statement, $562,916 


| 
| 
| 
| 
THE TOKIO MARINE INSURANCE CO., | 
Surplus Home office Statement, $7,433,611 


APPLETON & COX, Attorneys | 


3 South William St. 


NEW YORK 


AN ATTRACTIVE PROPOSITION 
GENERAL AGENTS WANTED 








402 FORD BLDG. 


PROMPT 
SERVICE 





A. C. NELSON 


ADJUSTER OF AUTO LOSSES 
All. Losses given my PERSONAL Attention 


DETROIT, MICH. 


THOROUGH 
INVESTIGATIONS 











the installment plan of buying or sell- 
ing automobiles will ever be as popular 
again as it was before the war. 





ADD PENALTY AFTER JUNE 1 





New Form of Lock Adopted and $15 
Increase Made Effective in 
Two Cities 





The $15 additional theft premium 
will be added in Chicago and Cook 
County and Detroit and Wayne County 
on all cars listing at $2,000 and under 
after June 1, where such cars are not 
equiped with locks approved by the 
Underwriters’ Laboratories. Similar 
premiums have been filed with the 
Missouri insurance department for St. 
Louis and St. Louis County and Kan- 
sas City and Jackson County and will 
become effective there after the ap- 
proval of such rates by the state. 

This charge is more than the cost of 
any approved lock and several times 


| the cost of some of the best, including 


the Defender Lock for Fords. 
A new form of lock warranty for 





Western Conference territory will go 
into use June 1. It follows: 


AUTOMOBILE LOCKING DEVICE EN- 
DORSEMENT 


In consideration of a reduction in pre- 
mium, it is warranted by the insured 
that the automobile insured under this 
policy will be continuously equipped with 
a locking device known as ............. 
(approved by the Underwriters Labora- 
tories of the National Board of Fire 
Underwriters and bearing their label.) 

The insured undertakes during the cur- 
rency of this policy to use all diligence 
and care in maintaining the efficiency of 
said locking device and in locking the 
automobile when leaving same unat- 
tended.” 





The American Mutual Automobile In- 
surance Company is being organized at 
Janesville, Wis., by C. P. Beers. It wiil 
operate on the mutual basis and com- 
mence business as soon as it has secured 
two hundred applications. 








WANTED — Insurance Solicitors to 
register and mark Automobiles under 
our service. Easy seller; liberal com- 
pensation for city and country. Inves- 
tigate. NATIONAL AUTOMOBILE 
ABSTRACT & TRACING SERVICE, 
Room 606, 118 N. La Salle St., Chicago 

















DIRECTORY OF INDEPENDENT ADTUSTERS 





ILLINOIS MISSOURI IOWA 


QUINCY ADJUSTMENT 
& SERVICE BUREAU 


Well’s Building, Quincy GEORGE C. GILL, Mgr. 





ILL., WIS., IND. 
Cc. H. TAYLOR 
829 Insurance Exchange, Chicago 


Phone Wabash 2546 
ADJUSTER OF FIRE LOSSES 


ILLINOIS 
BEN C. COOPER 
Central Life Bidg., Ottawa, Ill. 
Adjusts Losses for Fire Insurance Companies 
33 Years in Insurance Work 








ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
201 First Nat’l Bank Bldg., Champaign, Il. 
Western Union or Long Dist. Phone (Office 147, Res. 
458) facilitates prompt service 


ILLINOIS 
J. B. SIKKING, Adjuster 
For Central and Southern Illinois. Specialty: Farms 


and Dwellings. ; tech 
518 W. Jefferson Springfield. Illinois 


ILLINOIS AND EASTERN IOWA 
ESTERN ILLINOIS ADJUSTMENT 


REAU. 
2S. Cherry St St., Golsdiuce, 5 * 
H.F. Amold F. R. Hazlett 
Fire and Automobile am... 








A. Bartlett 





WISCONSIN AND MICHIGAN 
Fire Lew Adbytmante. Wisconsin and No. Michigan 


KANSAS 
THE WARREN ADJUSTMENT 
BUREAU 


ADJUSTERS of TIRES TORNADO, HAIL, 
THEFT and AUTOMOBILE LOSSES 
R. B. WARREN, Manager, Wichita, Kansas. 


KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
» FIRE, TORNADO and AUTOMOBILE 
LOSSES ADJUSTED 
HUTCHINSON . ° KANSAS 


MICHIGAN 
FREDK. M. CHAMPLIN 


. 629 Michigan Trust Building Grand Rapids, Mich 
Adjuster of Fire Losses 


MICHIGAN—OHIO—INDIANA 
HORACE L. SPICE 


Suite 919 Dime Bank Building 
Detroit, Michigan 


ADJUSTER FIRE AND AUTOMOBILE LOSSES 


NEBRASKA, WESTERN IOWA AND 
NORTHERN KANSAS 
ABEL J. BALDWIN 
Adjuster of Fire Insurance Losses 
503 Bee Bldg. Phone Red 584% 














Omaha 


N. DAKOTA and N. W. BENE 
A. G. SCHULTHE 
Grand Forks, N. DS 
PROMPT pe 
0 YEARS EXPERIENCE 


WESTERN FIELD 
c. 4 ADJUSTMENT Co. 











Over 1) ge experience. W. Shirley H. G. Powler 
DAVI SON . | Fire, Tornado, Automobile and Inland Marine Losses 
Room 1, om Block Oshiko sh, Wisconsin Pioneer 4 Automobile Adjusters 
and Long Distance Telephone 786 Waldheim Building, Kansas City, Mo. 
IND. ILL. KY. TENN. | ILLINOIS 


I. H. ODELL & SON 
110 Upper Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
arine 





THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
Fire loss adjuster for the companies. Building Losses 
a specialty. 
























| ADJUSTER OF FIRE LOSSES—ALso Acts IN AN ADvisory CAPACITY TO Loss 














SUPERINTENDENTS AND EXAMINERS CONCERNING LOSSES AND/OR FORMS 
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MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


ASSETS SURPLUS 
January 1, 1914........ $ 920,961.16 $181,374.66 
jeeany'1, 1915. . 2.5... 935,693.93 200,120.21 
January 1, 1916........ 1,020,369.41 211,057.76 
January 1, 1717........ 1,178,606 .00 212,243.00 
jomary 1, 1716... 1,364,674.29 212,756.82 





Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 


THE OLDEST FIRE INSURANCE COMPANY IN NEW JERSEY 








N 
‘BS CE CON 


> Newark Fire Insurance Company 


oN Newark, N. J. 
107 Years of Successful and Continuous Operation 


Writes Fire, Marine, Tornado, 
Automobile (Full Coverage), Rent and 
Use and Occupancy Insurance 


Licensed to do business in practically all States in the 
Union and British Columbia. 























NEBRASKA NATIONAL INSURANCE COMPANY, Lincoln, Nebr. 


The only Fire Insurance Company in Nebraska that bought $100,000.00 of Liberty 
Loan Government Bonds. 

Insures all classes of town and farm property, including Automobiles, Threshing 
Machinery and Hail Insurance on Growing Crops at the lowest rates, and return the 
profits to the policyholders. 

Established 1899. 20th year. Over one-half million dollars losses paid policyholders. 
E. D. BEACH, President. P. F. ZIMMER, Secretary. 














INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


RICHARD D. HARVEY 
United States Manager 


United States Branch 
92 William Street, New York 


Si. wk 2 2 


Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Company has had 34 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. Itis a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate hear- 
ing from agents desiring to represent us. 


RE-INSURANCE DEE A. STOKER 
EXCESS RE-INSURANCE 


CATASTROPHE HAZARD 


(CASUALTY LINES) 








RE-INSURANCE UNDERWRITER 
11 SO. LA SALLE ST. 


CHICAGO 








GEORGE FE. FEENEY, President L. S. MacENANEY, Managing Underwriter 
EDWARD T. LYONS, Secretary-Treasurer A. M. WAGNER, Supt. ot Agencies 


Che Columbian Husurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


$529,005.00 
344,529.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyho!lders and Creditors 


Assets .. —" 
Surplus to Policyholders i 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


The CONCORDIA FRE ORIENT 


INSURANCE COMPANY =» ss _TNSURANCE 
OF MILWAUKEE, WIS. | COMPANY 

















Total Assets, Jan. 1, 1918. ..$3,115,604.64 OF HARTFORD, CONN. 
Ditar Stock: 606k 750,000.00 er nee 
«G. Mc E, Jz. - - Presiden 
eT ee 1,664,365.49 renee Eng $ 
1,106,374.34 nbitadiaies 


Surplus to Policyholders. 

CHARLES E. DOX, Manager 

Writing WESTERN DEPARTMENT 

Fire Tornado |39 S. La Salle St., Chicago, Il. 
Sprinkler Leakage 


Use and Occupancy | 





ceeeeeetemmaan 


SAMB.STOY, - - - - Manages 
SAN PRANCISCO 


Rents 








PITTSBURG UNDERWRITERS 
Common: 


M B P 
GEO. R. DAVIES, Manager UNDERWRI N BY wealth Bidg., Pittsburg, Pa. 


Allemannia Fire Insurance entity wee Insurance Ce. 
National-Ben Franklin Insurance ~ Sieneeins ina, tonia Firs Insusance Ce. 
Combined Capital, $1, 700, 000 yoo $8,989,607 Surplus to Policyhelders, 3,645,418 


W. E. Volbrecht, Columbus, Ohio, Special Agent for Ohio 
 Eliel ois Loeb Company, Indiangpoiis, Ind., General Agents for say and Indiana 
New Agents Solicited. Pish & Schulkamp, Madison, Wis., General Agents for Wisesnsia 








The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, _ 
ASSETS - - e 
Z SURPLUS TO POLICYHOLDERS - -~ - 


$1,643,174.45 
1,235,960.65 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, lowa, Minnesota, New York, Massachusetts, 


Rhode Island, Louisiana, California, 
Tennessee and Kansas 


A Reliable, Progressive Agency Company 





Representatives solicited 














C. A. PALMER, President 


« DAVIS, Vice-Pres. 
S. D. ANDRUS, V.-Pres. & Man’g Underwriter 


c.0 W. A. ELDRIDGE, Secy. 
F, H. ALD RICH, Counsel H. R. VERNOR, Asst. Secy. 
L. K. HENNES, Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


OF DETROIT, MICHIGAN (Organized 1913 


Capital fully paid $259,150.00 Assets $591, 109.81 
Surplus to policy holders $310,064.33 


406-412 DIME BANK BUILDING 








Detroit National Fire Insurance Co. 


PAUL TURNER, President DETROIT M.O. ROWLAND, Secretary 


Join the forces of a live, active, growing, wean backed western company, 
sive, yet eperating along sound ion ti censed in New York, New Jersey, Same. 
ticut, Massachusetts, Maryland, Bang Pennsylvania, Vicsinte, Mi 
Michtigan, Rhode Island, Iowa, Illinois, Colorado and California. 





Innesota, 





MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 














> Merchants National 
Sive Insurance Co. 


CHICAGO 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 


ea 
‘ Ml ws Lisa 
“Ml ON 

















INSURANCE COMPANY 


MINNEAPOLIS, MINN. 


JANUARY 1st, 1917 
Total Assets, $1,154,721 


Capital, $400,000 
Net Surplus, $229,915 








NORTHWESTERN FIRE AND MARINE. 


OFFICERS 
OFS el |S i ea Ea Ae Oe ee irs oan President 
pep Ties GS 22 0 Sy ar ie ner Vice- President and Manager 
Bs CII, oe ios: 0.0655 ORS aie" iE a 6s ReaD CN AES Vice-Pres dent 
SUSU RMSE ee Fo ated Se ces Sedna ce csttigk ow Guba Vice-President 
WILLIAM COLLINS................. Treasurer and Assistant Secretary 
His J. GAB SON: sairitinweiseawssawieetesciareereresee Assistant Secretary : 
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| The National Underwriter 


Formerly THE WESTERN UNDERWRITER 


A WEEKLY NEWSPAPER ON INSURANCE 


PART TWO 














TWENTY-SECOND YEAR No. 21 


CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, MAY 23, 1918 


$3.00 per Year, 15 Cents a Copy 











SALES ARGUMENTS FOR 
LIBERTY BOND BUYERS 


Answers for Prospect Making 
Bond Purchases Excuse for 
Not Buying Protection 


INCOMES NOT AFFECTED 


Feeling of Poverty With Majority Is 
Largely State of Mind—Need of 
Insurance 


In going the rounds these days life 
insurance men find that the excuse 
most frequently given for not taking 
life insurance is the protest that “I 
have just bought so many Liberty 
bonds that my surplus cash is all used 
up. In fact I cannot consider any prop- 
osition that calls for a cash outlay, as 
I have spent all that I can afford in 
buying Liberty bonds.” Although fre- 
quently offered as a reason for not 
taking life insurance, and to many an 
agent an obstacle difficult to overcome, 
there is no argument that can be 
knocked down more easily than this 


one by the agent who understands how 
to handle it. 





Largely State of Mind 


In the first place this feeling of pov- 
erty described by many prospects is 
very largely a state of mind. A man 
with $500 in the bank feels rich; the 
same man with a $500 Liberty bond 
very often feels poor. He has much the 
same attitude that the man has owning 
two or three pieces of unimproved 
property producing no income, but 
valuable in themselves. He is, or thinks 
he is, property poor. 


Two Types of Owners 


There are two kinds of Liberty bond 
buyers; those who purchase the secur- 
ity outright, and those who pay for 
them on the installment plan. Those 
in the former class offer a very weak 
excuse indeed when they state that, 
Owing to the fact that they have pur- 
chased Liberty bonds, they have no 
money to purchase life insurance. They 
have done nothing which will prevent 
them from taking life insurance. They 
have simply transferred the money 
trom one pocket to the other. They 
have taken a few hundred dollars out 

(CONTINUED ON PAGE 8) 
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Northern Assurance Company 


Detroit, Mich. 
CLARENCE L. AYRES, President 


This company has had a steady and consistent 
growth since it started. It has not been a plunger. It 
has not sought to cover the earth. It has paid its way 
as it traveled along. 


Agents these days want life insurance stability. 
They want to represent a company that carries no in- 
terrogation point after its name. 


The Northern Assurance was conceived in the right 
spirit and has been maintained as an institution ex- 
pressing the best in life insurance. 


It has nothing to conceal. It speaks for itself. It 
has some excellent territory for men who achieve and 
who have pride in the company they represent. 


Turn the searchlight on the Northern Assurance 
and you will find everything sound. 


Fine openings in Ohio, Michigan and Pennsylvania. 






























IN THE 


A BRIGHT STAR 
S8=  FIRMAMENT 








THE 
COMPANY SOF 
TODAY WITH THE 
METHODS OF 
TOMORROW 








Massey Wilson 
PRESIDENT 
"FO Millions 
in 8 Years". 


VWICE-PRES. § 






Vis, AGENCIES 





INSURANCE COMPAN ¥ 
ST BROUIS 













GENL, MGR OF 






LIFE INSURANCE SECTION 





UNDER-AVERAGE LIVES 
MAY SOON BE WRITTEN 





Penn Mutual Life Is Considering 
Important Move to Give 
Larger Service 


SOUNDING OUT AGENCIES 


Vice-President Passmore Tells Repre- 
sentatives That the Subject Is Now 
Before Home Office 


C. J. McCary & Co., general agents 
of the Penn Mutual, gave an elaborate 
luncheon at the Union League Club in 
Chicago Saturday to the agency force 
in celebration of the visit of Lincoln 
K. Passmore, vice-president; J. Burnett 
Gibb, actuary, and J. H. Jeffries, assist- 
ant superintendent of agencies. 

John R. McFee was toastmaster and 
in addition to addresses by the visiting 
home office men, Mrs. Emily M. Roby, 
Herman Kramer and U. S. Upjohn 
made inspiring talks. The most valu- 
able feature of the occasion, however, 
was a symposium following the ad- 
dresses, during which questions touch- 
ing many phases of the business were 


answered by Mr. Passmore, Mr. Gibb 
and Mr. Jeffries. 


Would Broaden the Service 


In answer to the query made by C. 
J. McCary, as to the prospect for the 
issuance in the near future of an under- 
average or classified form of policy by 
the Penn Mutual, Mr. Passmore stated 
that the question was under serious 
consideration by the management. He 
declared that if the data seemed suffi- 
cient to justify the service,-the attitude 
of the home office would be that, should 
the practice of such underwriting be 
adopted, it should be done not only to 
meet general requests from the gen- 
eral agents and field representatives, 
but also to broaden the company’s 
service. 

Sentiment in the Affirmative 


Mr. McCary prefaced his enquiry by 
the statement that in the past year 
quite a percentage of business was not 
issued to the Chicago agency, and that 
most of this business was readily placed 
at comparatively small increased pre- 
miums over the rates for ages in com- 
panies assuming classified risks. At 
the suggestion of the officers, a vote of 
the assembly was taken on the subject, 
which showed that the sentiment -was 
largely in the affirmative. 


Mr. Gibb’s Remarks 


Mr. Gibb gave elucidation to several 
important subjects touching his depart- 
ment. He particularly made clear the 
reasons prompting the company in is- 
suing a definite life-rate endowment 
policy as the alternative to the option 
of leaving dividends to accumulate. 
The Penn Mutual not only permits divi- 
dends to accumulate so as to produce 

(CONTINUED ON PAGE 11) 
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Cc. H. ELLIS 
President 





and North Central section, which will be assigned to Mana 


PAN-AMERICAN LIFE INSURANCE 
-COMPAN 


E. G. SIMMONS, 
Vice-Pres. and Gen. Mgr. 


NEW ORLEANS 
LOUISIANA 


Insurance in Force (over) $40,000,000.00 


Total Resources 


(over) 5,250,000.00 


f the Meridian Life with the Pan-American Life has opened up several rich and important territories in the South 
ae ee ee gers capable of handling sand inspiring an agency organization of high 
grade men. A rare opportunity to ambitious men to establish themselves in an. independent and permanently profitable business. 


Address:—E. G. SIMMONS, Vice-Pres. and Gen. Manager 


Whitney Central Bank Building, New Orleans, Louisiana 




















INCOME TAX APPLIED 
TO LIFE INSURANCE 


Information on a Subject Concern- 
ing Which Agents Are Fre- 
quently Asked Questions 


PROBLEMS ARE PUZZLING 


Fidelity Mutual Presents Important 
Points of Value to Well Equipped 
Solicitor 


Agents are frequently asked regard- 
ing the application of the income tax to 
life insurance and are often puzzled to 
know just how the various policy settle- 
ments are treated by the tax collector. 
To put its own field men right on the 
subject, the Fidelity Mutual, in its 
agency bulletin, has the following to 
say: 

The income tax in its various rami- 
fications is still a puzzling problem to 
men in all lines of business, and it is 
quite natural that we should have ques- 
tions put to us now and then as to its 
application to the life insurance policy- 
holder. The agent does not want to 
be a dispensér of misinformation, and 
therefore should equip himself with 
the facts. We give below the more im- 
portant points upon which questions 
are likely to be asked. 


Proceeds to Individual Beneficiary 


These are entirely exempt from the 
federal income tax, and this fact in it- 
self offers an excellent talking point for 
life insurance. 


Proceeds of Endowment 


The insured is required to return for 
taxation only the profit represented by 
the difference between the amount re- 
ceived from the company and the total 
amount of the premiums he has paid to 
the company. He cannot, however, 
take credit for interest accumulations 
on his premiums. After receiving the 
proceeds of an endowment policy, if 
he should invest them at interest, such 
interest would, of course, represent in- 
come and would be taxable. 


Life Income to Insured 


In general, the same rule applies 
here as in the case of an endowment pol- 
icy, the insured is required to return for 
taxation only the profit represented by 
the difference between the amount re- 
ceived and the total amount of pre- 
miums paid. 

While there are many questions in 
connection with the income tax law 





which have not yet been cleared up by 
definite rulings, it.is our view of the 
case that the insured under an “Income 
for Life” contract would not have to 
return for taxation the income received 
by him under his contract unless and 
until the total amount so_ received 
equaled the total amount oi the pre- 
miums he paid to the company. 

Life Insurance Dividends 


The dividends on current premiums 
on a life insurance policy are in the 
nature of a refund. They are not in- 
come and are therefore not taxable. 
After the premiums on a policy have 
been fully paid, as in the case of a 20 
payment life form that has reached 
the end of the premium payment pe- 
riod, the subsequent dividends would 
be income and must be returned for 
taxation. 


Partnership or Corporation 


These must be shown in the income 
tax return as to the profit represented 
by the difference between the amount 
actually received and the total amount 
of the premiums paid. Some time ago 
the Treasury Department made a rul- 
ing under which premiums paid on 
account of partnership or corporation 
policies were allowable deductions in 
making a return of income. This rul- 
ing was recently rescinded. A partner- 
ship or corporation that made deduc- 
tion of premiums paid while this ruling 
was in force could not, of course, again 
take credit for those same premiums 
in returning for taxation the proceeds 
of such policies at death or maturity. 


Cash Value on Surrender 


The proceeds from the cash value of 
a policy paid on surrender are return- 
able for taxation only as to the profit 
represented by the difference between 
the amount received and the total pre- 
miums paid. 


Policy Loans 


Money obtained by the policyholder 
as a loan against his policy is merely 
an indebtedness and is not returnable 
for taxation, but in event of subse- 
quent surrender, the amount would 
have to be accounted for in settlement 
and would be subject to taxation the 
same as in the case of the proceeds of 
a policy arising out of an ordinary sur- 
render. The interest paid by the gol- 
icyholder on a policy loan is dedutt- 
able from income in making return for 
taxation. 


Annuity Payments 


The proceeds of an annuity contract 
are returnable for taxation only as to 
the profits represented by the differ- 
ence between the amount actually re- 
ceived and the amount actually paid in 
premiums. This applies only where the 
annuitant who purchased the annuity 
is himself the recipient of its benefits. 
The beneficiary of a policy of annuity 
purchased by some one else stands in 
the same relation as the individual ben- 
eficiary under a life insurance contract, 
and is not taxable. 











agents, medical examiners, and appli 


WM. H. FLANDERS, Mgr. 








FLANDERS LIFE AND ACCIDENT SERVICE 
ORGANIZED 1913 
A scientific service in the investigation of insurance subjects. We make 
i ts for mortgage loans, also death claim reports and 
OUR FACILITIES rang ne thie ama INDIANA 
Central Office 


reports on insurance applicants 
- dani iomuigtions 


INDIANAPOLIS, IND. 





German Mutual Life of St. Louis 


(Name to be changed as soon as formalities can be complied with) 


A Purely Mutual Company with an Honorable Record of 60 Years 


State of Missouri. As Strong as the Strongest. As Good as the Best. 
FREDERICK H. KREISMANN, Prest. EDWIN J. MEYER, Sec. and Treas. 


Assets over One and a Quarter Million. Has some good general agency territory still open in the ; 
A.L. AMBLER, Supt. of Agencies 

















J.C. CAMPBELL, State Agent 


HE ACID TEST Capable Agents Wanted 

for Strength 

Liberality places high on the list. 
rvice an COMPANY 

Low Cost Mie 


S. W. Cor. State and Third Sts., COLUMBUS, OHIO 











Splendid opportunity open for some man of character and energy who has 
demonstrated his ability to write life insurance and has the personality 
and force to make a successful organizer. 





Good First Year Commissions 
Splendid Renewal Commissions 


THE MINNESOTA MUTUAL LIFE INSURANCE CO. 
SAINT PAUL ° -— a 


W ANTED—Manager for Southern Michigan 


Liberal Cash Allowance 


MINNESOTA 











A BUSINESS BUILDING POLICY— 


THE future financial worth of the children of today de- 
pends upon the thrift seed sown now. f§Our Child’s En- 
dowment policy plants the idea. Sold to ages 1 to 15 years, 
without medical examination full face value paid for death 
between 20 and 30, becomes an endowment policy at age 30. 
Liberal cash loan and surrender values are provided—A 
quick seller to every one with children, Opers the way for 
larger policies to the whole family. Liberal contracts for 
agents in Minnesota, Michigan, Montana, Wisconsin, North 
and South Dakota. 


SURETY FUND LIFE INSURANCE COMPANY 


Dr. E. KLAVENESS, President MINNEAPOLIS, MINN. 

















The Good Life Insurance Man Thinks 


This Company has a Surplus of $499,489.14 and a Capital of $469,210.00 


WE ARE NOW READY FOR BIG ORGANIZATION WORK 
WE ARE NOW READY FOR A BIG PRODUCTION. 
WE HAVE THE MONEY TO SPEND ON THE ABOVE TWO RESULTS 


We have as good territory as exists. Do you fit the opportunity ? 


THE KANSAS LIFE INSURANCE COMPANY 
TOPEKA, KANSAS 


T. H. BRIDGES, First Vice President 


CHARLES W. BARNES 
and Superintendent of Agencies di 


President 


































OF DES MOINES, IOWA. 


JAS. H. JAMISON, Pres. 
FAVORABLE POLICIES 
SERVICES TO AGENTS 

A progressive Company with progressive 
methods. We offer an opportunity to a reliable 
man who can secure 100 applications during 
twelve months. 
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Business 
Associations 


Help men to success. 


Provident agents are as- 
sociated with a business 
organization whose reputa- 
tion for integrity, fair 
dealing and financial se- 
curity extends over half a 
century. 


Write for Information 


The Provident 


Life and Trust Company 
of Philadelphia 


FOUNDED 1865 




















15,000 PEOPLE 


Wrote us last year, in answer to: 
our advertising, for an illustra- 
os of the Fidelity “Income for 
e. 

This Direct Lead Service 
helped tomake 1917 the best year 
in Fidelity’s history. 

Agency cs mgt for the right 
men. Write to day— 


FIDELITY MUTUAL LIFE 


Insurance Co., Philadelphia 


Insurance in oy Walter LeMar Talbot, 
over $142,000, esident 











“SOMETHING 
NEW FOR 
AGENTS” 





National 
American 
Life 
Insurance 
Company 





Burlington, lowa 








UCT 
FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 

has just issued a very interesting booklet 
‘Suggestions for Increasing 
Your Income” 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 





MANY POINTS OBSCURE 


TAX PROBLEMS ARE INTRICATE 





Various Government Imposts Require 
Much Work on Part of Home 
Office Staffs 





Companies have been 
perhaps never before in connection 
with tax matters, over the new war 
taxes of the government including ex- 
cess profit taxes, war income, capita! 
stock, etc. There are many obscure 
points in which rulings have not been 
secured. First is the regular income 
tax of 6 percent, 2 percent of which was 
collected before the war, and 4 percent 
representing the war tax, on the net in- 
come of the company, allowing for de- 
duction such as increase in reserve, ex- 
penses and losses. 


What Is “Invested Capital’? 


working, as 


Then there is the excess profits tax 
based on the same net income, taking 
as a standard the average for three 
years previous to the war. 

There is the tax of eight cents per 
$100 of insurance written. 

In addition to these is the tax on 
stock companies of 50 cents per $1,000 
fair value of invested capital. There is 
some obscurity as to this latter tax and 
the committee of company officials, at- 
torneys, etc., have recommended that 
in figuring this tax ledger assets be in- 
cluded. Many companies are even yet 
uncertain as to what tax they will have 
to pay, but the amounts in some cases 
are going to be pretty large. 

Excess Profits Taxes . 


As regards excess profits tax there 
are not many companies that will have 
to pay anything at all under this head. 
Some of the companies which have re- 
ported no excess profits tax are: Bos- 
ton Mutual; John Hancock Mutual; 
National Life of Vermont; Maryland 
Life; Federal Life; Central Life of Illi- 
nois; First National of South Dakota; 
Guardian of Wisconsin; Register of 
Iowa; Massachusetts Mutual; American 
of Denver. There are probably only a 
few companies that will have to pay an 
excess profits tax. 
The Midland Life of Kansas City re- 
ported $27,688 as income subject to the 
excess profits tax, the Southeastern 
Life of Greenville, S. C., $17,484 on 
which the profit tax would be $774 and 
the Central Life of Ft. Scott, Kans., is 
paying $691 excess profits tax and other 
taxes. $780. The Midland Mutual of Co- 
lumbus reported $37,123 excess income 
and the Jefferson Standard $260,697. 
Some of the companies are submitting 
their reports without admitting the cor- 
rectness of the same and without ad- 
mitting any liability to pay the taxes to 
be computed from the figures thus 


EXCEEDS $16,500,000,000 


FIGURES GIVEN OUT BY McADOO 





Government Insurance on Fighting 
Men More Than Twenty Largest 
Companies Combined 





WASHINGTON, D. C., May 20— 
More than 2,000, 000 members of Amer- 
ica’s fighting forces are now insured 
for more than sixteen and a half billion 
dollars by the United States govern- 
ment, Secretary McAdoo has an- 
nounced. 2,029,886 insurance applica- 
tions aggregating $16,663,514,000 have 
been received by the Military and Naval 
Division of the Bureau of War-Risk 
Insurance. The average amount of in- 
surance applied for is $8,209, the maxi- 
mum permitted by law being $10,000. 

Approximately 11,000 applications for 
government insurance are being re- 
ceived daily. In the last two weeks 
one billion dollars of insurance was 
written on the lives of soldiers and 
sailors. This indicates that the new 
men joining the colors are responding 
to the government insurance offer with 
great enthusiasm and that America’s 
soldiers and sailors are giving them- 
selves and their families the protection 
afforded by thte United States govern- 
ment. 

Men are being urged to insure imme- 
diately upon enlistment, inasmuch as 
application must be made within 120 
days after joining the service. The in- 
surance is against death and total per- 
manent disability. The Bureau of War- 
Risk Insurance of the Treasury Depart- 
ment has written since the middle of 
October, 1917, more insurance than is 
on the books today of the twenty lar- 
gest life insurance companies in the 
world combined. 


Seeing Old Policyholders 


The Equitable Life of Iowa gives the 
following table showing the percentage 
of new business from old policyholders 
gotten the first part of the year and 
compared with the same period last 
year: 

Percent of 


Total Issue 


State 1918 1917 


% % 
RTI 4 a4 64. Ke Keene's 50 20 
OMe as aac iad Ch ee eee 42 25 
OO. 5 er 31 New State 
Washington ............ 28 22 
Pennsylvania .......... 25 16 
COIMONBE, 66.66 iisiecc ccs 23 14 
pC rer > 27 
DRIGIS Sei ccncicecdacs 21 11 
EENIREET G6 dene oe wacae eee 21 10 
Ee er re 19 17 
RRRINIIN 6 och bcc eszetace'ms 18 20 
po ee eee 16 21 
DEL 64.0460eceenee0 15 21 
South Dakota .......... 5 12 


Arthur F. Hall, vice-president and 
general manager of the Lincoln National 
Life, and Dan B. Ninde, counsel for the 
company, are visiting the company’s 





reported. 


agencies in the northwest. 











THE PEOPLES LIFE 
INSURANCE CO. 


Chicago’s Most 
Progressive 
Company 


Ordinary and 
Monthly 
Premium 
Contracts 
Direct With 
the Home 
Office 


Address 
Elon A. Nelson 
President 
Chicago 





Home Office Building 
Chicago 











THE COLUMBIAN 


NATIONAL LIFE 


INSURANCE COMPANY 
Boston, Massachusetts 
ARTHUR E. CHILDS, President 


LIFE, ACCIDENT and HEALTH 
INSURANCE, covering Permanent 
and Total Disability and Weekly In- 
demnity for Loss of Time— 
A Combination That Means 
Money for the Agent. 


Agents seeking Attractive Contracts 
in good territory are invited to cor- 
respond with the Agency Department 
of the Company. 




















Territory: State of Missouri. 


MISSOURI MUTUAL 





SUPERINTENDENT OF 
AGENCIES WANTED 


A man of integrity and ability, who can organize an Agency Staff. 

Purely Ordinary (no Industrial). 

All policies participating. Policy Contracts attractive and good 
sellers, with disability and double indemnity features. 

We have a good proposition to offer that will make money from 
the start, with unlimited future. 


All communications will be held confidential. 


of SEDALIA, MISSOURI 
WM. W. BARRETT, President 


LIFE INSURANCE CO, 




















WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 


per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
— directly with the Home Of- 

ce. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 











WE WANT MEN 


to represent us as district agents in 
choice territory in Washington, Mon- 
tana, Idaho, Oregon, California, Illinois, 
Pennsylvania and North Dakota. 


If you are the man we want—and 
you are best able to judge — write us 
today. Tell us about yourself. Cor- 
respondence confidential. 


NEW WORLD LIFE 


HOME OFFICE—SPOKANE 
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W. W. LANE, Secretary 





LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted) 
Under Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE CO. 


LA FAYETTE, 


INDIANA A. E. WERKHOFF, President 








IN INDUSTRIAL “FIELD 


PUBLIC SAVINGS CONVENTION 
Indiana Company Has Agency Leaders 
at Home Office for Two- 

Day Session 


NDIANAPOLIS, IND., May 22— 
The Public Savings Life held a very 


successful agency convention Thursday 
and Friday of last week at the home 
office. There were 100 leaders present 
from all parts of Indiana. In the last 
four months as much new business has 
been put on the books as during all of 
1917. The districts in the northern part 
of the state where there are large war 
contracts and high wages are contrib- 
uting to the prosperity of industrial 
agents. 


Thursday there was a reception at 
the home ofhce and several business 
sessions were held. A _ theater party 


provided entertainment in the evening. 
Friday morning automobiles took the 
party on a tour of the city, reaching 
the Indianapolis Canoe Club in time 
for luncheon. Dr. Carl G. Winter, 
president of the company, presided dur- 
ing the opening part of the program 
but later turned over the meeting to 
Charles W. Folz, secretary-treasurer. 
Dr. Winter voiced the appreciation of 
the officers over the showing of the 
field force this year. 

W. J. Hering, newly appointed man- 
ager of the Gary District, was pre- 
sented with a handsome silver loving 
cup as managers’ leadership trophy, 
and also a fine office clock, awarded to 
the Gary staff as having the greatest 
proportion of its staff supervisors pres- 


ent through qualifying for their allot- | 


manager of the 
was presented 


A. Smith, 
Indianapolis district, 
with a handsome banner as token of 
greatest joint increase. A large 
centage of the men present at this ‘con- 
vention have been appearing regularly 
year by year. 


ments. 


ACTIVITIES OF PRUDENTIAL 


Arrears of Only 4 Percent and Ad- 
vance Payments of 331 Percent Is 
Careful Builder’s Record 


An improvement in net advance pay- 
nents of over $250 so far this year, 
with his debit now carrying 4 percent 


arrears and "331 percent advance pay- 
ments, is a record of which any 
might well be proud. G. 





Hornell, deta from the Elmira, 
N. Y., distri i the Prud ienaiat, is 
“the man behind” and he has shown 
himself to be a builder, as well as a 


caretaker of his debit. 

Thomas M. Howells, 
and Abner W. Cameron, 
Pa., recently completed fifth an- 
niversaries in the service of the com- 
pany and have been admitted to Class 
A of the Prudential Old Guard. 


Johnstown, Pa., 
New Castle, 


their 


H. Robinson of Lewistown, Pa., con- 
tinues to lead the assistant superin- 
tendents of Division E in industrial 


and Assistant Superintendent J. 
Jackson of Olyphant, Pa., is carrying 





per- | 





one | 
} oe Palmer of | 





off the laurels in ordinary. Both men 
are putting up splendid records. 

One of the recent additions to the 
agency staff of the Youngstown, Ohio, 
district is Harry Burns, who is making 
a splendid industrial record. He is also 
doing nicely in ordinary and maintain- 
ing a very satisfactory condition of 
debit. The outlook for his future in the 
business appears to be particularly 
bright. 


Superintendent Jacob A. Zimmer of St. 
Paul, Minn., has been admitted to mem- 
bership in Class E of the Prudential Old 
Guard, having completed 25 years of con- 
tinuous service April 26. 

The following were recently admitted 
to membership in Class A of the Pruden- 
tial Old Guard: Assistant Superintendent, 
David J. MeMory, Omaha, Neb.; Carl L. 
Allen, Lincoln, Neb., and Albert W. Koch- 
siek, St. Paul, Minn. 

John P. Dezell, formerly an agent in 
the Winona, Minn., agency organization, 
Was recently promoted to the assistant 
superintendency at Albert Lea detached 
from the Mankato, Minn., organization. 


Abe Buchman did such good agency 
work in Fairfield, Iowa, Ottumwa dis- 
trict, that promotion came his way, and 
he is now assistant superintendent at 
Albia, Iowa, also detached from Ot- 
tumwa. 7 

The debits of W. J. Kern, Duluth, 
Minn., district, and G. W. Beisenstein, 
Oshkosh, Wis., district, are in splendid 
condition. There were no arrears car- 


‘ried for the week of May 6. 


H. J. Force leads the Bridgeton, N. J., 
district in the amount of industrial in- 
crease credited for the current year, and 
he also ranks very high among the lead- 
ing agents of the Eastern Group. 

Paul M. Van Name of the Tottenville, 
N. Y., ageney staff, detached from the 
Staten Island district, has just completed 
20 years of continuous faithful service 
with the company. Class D of the Pru- 
dential Old Guard heartily welcomes him 
to membership. 

In recognition of efficient service, Emil 
Lindner of the Staten Island district has 
been promoted to assistant superinten- 
dent in that district, and R. Spitznas of 
Bayonne, N. J., has been advanced to an 
assistancy in Bayonne. 

c. V. Carmody of Auburn, N. Y., and 
B. W. Oliver of Buffalo 2 have been ad- 
vanced to the assistant superintendency 
rank in their respective districts. The 
former assumed his new duties April 29, 
the latter May 6. 

In the Syracuse, N. Y., district, M. C. 
Ryan is writing and placing ordinary at 
a “merry clip” and has the distinction 
of leading the district agency force in 
this feature for the year. 


Having Phenomenal Year 


The Western & Southern Life is hav- 
ing a phenomenal year. Superintendent 
of Agencies Lewis Steutz reports that 
already the business so far this year in 
both industrial and ordinary is equal to 
the business of all of last year. The 
week of May 6, which was the 30th an- 
niversary of the company, was the big- 
gest week in the history of the com- 
pany and was equal to six ordinary 
weeks, 25,000 policies having been issued. 


Life Industrial Notes 


Patrick H. Ryan, who has managed the 

e of the Metropolitan 
for the last three years, leaves soon with 
the Langlade county draft contingent for 
np Grant. L. M. Stenger, deputy 
s perintendent has taken temporary 
charge of the agency until a successor is 
found. 

a Western & Southern has opened a 
new at Lorain, Ohio, with C. M. 
Simmin . formerly assistant superintend- 
at Marion, in char ge as superintend- 
ant. The di istrict office at Sandusky has 
been moved to Fostoria and Sandusky 
has been inc luded in the new Lorain dis- 
trict. 









listrict 












A receiver has been appointed for the 
Consolidated Investment Company of 
Philadelphia. a holding concern which 
controlled the defunct Pension Mutual 
Life of Pittsburgh. 











Courteous—Safe—Conservative 


Great Republic Life Insurance Company 
LOS ANGELES, CALIFORNIA 


Capital $500,000 Fully Paid 
A Great Opportunity for LIVE Men 
NINE STATES 


Address W. H. SAVAGE, Supt. of Agencies 











The Toledo Travelers Life Insurance Company 


SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 
Want Producing Agents for Ohio Territory 
Opportunity for Advancement 
On Agency Matters Address E. W. GAGE, Secretary 











State Mutual Life Assurance Co. of Worcester, Mass. 


SEVENTY-FOUR YEARS of sterling merit has made steadfast friends of 
policyholders and agents. 


Our motto is SERVICE to policyholders, beneficiaries and agents. 
Additions are made to our agency force when the right men are found. 


B. H. WRIGHT, President D. W. CARTER, Secretary 
STEPHEN IRELAND, Superintendent of Agencies 














Conservative Life Insurance Company 
of America 


(Ordinary and Monthly Premium Plan) 


We have openings throughout Indiana for experienced 
Industrial insurance men. Rapid promotion for those 
who can make good. We have several good General 
Agencies open both in Indiana and Michigan in the 
Ordinary Department. Writein confidence to 


A. S. Burkart, Vice-Pres. and Gen. Mgr. 
South Bend, Indiana 


INCORPORATED UNDER 
THE COMPULSORY DEPOSIT 
Hy LAVYS OF THE STATF 
OF INDIANA 














Wanted in Illinois, Indiana and- Pennsylvania 


100 Industrial Agents 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 
Western Life Indemnity Company 
604 Masonic Temple, Chicago, III. 
Now known and called “THE OLD RELIABLE” 
J. L. MITCHELL, General Agency Manager 


33 years’ continuous and successful career. 
GEN. GEO. M. MOULTON, President 

















BEST LIFE ae PAPER 
e 
THE NATIONAL UNDERWRITER 


The big and broad circulation of THE 
NATIONAL UNDERWRITER means that help 
wanted ads in it get results. 
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L. K. PASSMORE MAKES 
SOME OBSERVATIONS 


Vice-President of the Penn Mutual 
Sees Great Vaiue in War 
Plan 


COMPANIES ARE RELIEVED 


Shows How the Government Life In- 
surance Method Has Been a Splen- 
did Educational Factor 


Vice-President L. K. Passmore of the 
Penn Mutual Life, in speaking to THE 
NATIONAL UNDERWRITER during his Chi- 
cago trip, stated that the life companies 
were very apprehensive in the begin- 
ning of this war as to how to handle 
war risks. Even at a greater premium 
to take care of the extra mortality, 
they were groping pretty much in the 
dark. The more the home offices dis- 
cussed the question the more impos- 
sible seemed the undertaking. There 
was a vast body of men to be trained 
for military service, taken across the 
sea and confronted with a great fight- 
ing machine. Mr. Passmore feels that 
the government found a happy solution 
for a critical and important problem 
when it devised the government plan 
of insurance so that the cost could be 
spread over all the people, instead of 
having the regular companies write this 
insurance and having their policy- 
holders foot the extra cost. 


Effect of Government Action 


Vice-President Passmore feels that 
this action of the government has done 
much to bring life insurance right to 
the hearts of the people. Inasmuch as 
the federal government chose the plan 
of legal reserve life insurance for its 
enlisted men instead of uncertain pen- 
sion schemes, the people have found 
that it is the best human form of pro- 
tection. 

Mr. Passmore calls attention to the 
fact that the government fixed the 
amount of $10,000 as the standard the 
enlisted men should take. The average 
life insurance policy today is about 
$3,000. This shows, therefore, that the 
great majority of people are under- 
insured. He feels that agents should 
call attention to the percentage of in- 
come that the enlisted man under the 
government plan is expected to pay for 
life insurance. This then should be 
compared with the amount that the 
civilian pays for his life insurance. It 
will be found that nine out of ten are 
not carrying sufficient insurance accord- 
ing to the government standard. 


People in a Receptive Mood 


Mr. Passmore feels that the people 
are in a peculiarly receptive mood at 
this time for life insurance arguments 
because so many families have come 
into direct contact with the govern- 
ment plan of insurance and have found 
that it is urging and insisting on suffi- 
cient protection. Many men _ carry 
$2,000 or $3,000 at the present time, 
when they should have much more. 
There is a great army of underinsured 
people in this country and they should 
be attacked by the agents of the coun- 
try. There is plenty of material to 
work upon according to Mr. Passmore, 
and the best in the world is the old 
policyholder who by taking insurance 
has acknowledged it to be something 
he needs, but now he should have more. 


New Business This Year 
Mr. Passmore said that almost all 
companies find the amount of life in- 
Surance written to May 1, this year, is 


big business during the early part of 
1917 was due to abnormal conditions. 
But few companies had war clauses. 
The general tendency of the times in- 
dicated that the United States might 
get into war. Agents, therefore, went 
to it with a right good will, beat the 
brush and got everybody in that they 
could before the clause was adopted. 
This. meant an abnormal production 
until the companies settled on their 
war clauses. Mr. Passmore said that 


most companies have gotten back to 
their normal production and he be- 
lieves that the rest of this year will 
show an increase over the amount writ- 
ten from May 1 to Jan. 1 last year. 


Going After Railroad Men 


In speaking of avenues or sources 
from which to recruit agents he said 
that he found in his rounds that many 
of the managers of the Penn Mutual 
Life have been getting new agents from 
the railroad offices. Many of these 
were solicitors and were let out inas- 
much as competition had ceased among 
the roads. Mr. Passmore said that 
these railroad folks will make excellent 
life insurance agents. They are sales- 
men, high-grade men, trained to meet 
people, are diplomats, and he urged 
that many of them should be directed 
into life insurance work. 

Mr. Passmore said that wherever he 
goes he finds only the highest praise 
for life insurance men as Liberty bond 
salesmen. Those to whom the sale of 
Liberty bonds had been entrusted 
turned first to the life insurance offices, 
feeling that here was a body of men 
particularly adapted to sales work. The 
life insurance agents have therefore 
contributed much to the country’s 
cause through their splendid work, and 
Mr. Passmore did not hesitate to ex- 
press his high appreciation and pride 
at this great achievement. 





News About Companies 











Northwestern National Life—It reports 
an increase of 21 percent of new paid-for 
business for the first four months of this 
year, as compared with the same period 
in 1917. In the group of northwestern 
states, consisting of Minnesota, North 
Dakota, South Dakota, Montana and Wy- 
oming, it claims to have written more 
new paid-for business in 1917 than any 
other company operating in those states. 


*x* K * 


Indianapolis Life—Business in force 
May 1 was $14,119,155, a gain of $454,101 
since Jan. 1. The Counsellors Club of 
the company, which consists of men writ- 
ing $100,000 or over, will take a trip in 
September to New York City at the time 
of the meeting of the National Associa- 
tion of Life Underwriters. 


* *K 


Niagara Life, Buffalo, N. Y.—The com- 
pany is making good progress this year. 
One year ago E. H. Burke was made vice- 
president and general manager, and he 
has made a creditable showing. The ex- 
penses of operation have been cut mate- 
rially, and at the same time the business 
production has been increased. The paid- 
for business for the first four months of 
1918 is considerably in excess of what 
was written during the same period last 
year. The company anticipates a paid- 
for — this year of a million and 
a half. 


George J. Bielstein and Arthur J. Mil- 
ler, cashiers at the home office of the 
Niagara Life at Buffalo, N. Y., have en- 
listed in the naval service. 





beginning with May 1, he finds that | 








LIFE 


Established 


PRESIDENT 





AMERICAN 
CENTRAL 





Insurance Co. 


INDIANAPOLIS, IND. 
1899 


HERBERT M. WOOLLEN 

















COLUMBUS, OHIO 


Admitted Assets .............0cccceeeeees asiaee 
Insurance in Force.............ceeeeccceeeeees 
Surplus to Policyholders............ weeddeaesdes 


Splendid opportunities for AGENTS in many sections of Ohio. 


Dr. W. O. THOMPSON 


President 


New Continuous Monthly Income Policies 


The Midland Mutual Life Insurance Company 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


-$ 2,739,817.90 
. 24.398,839.00 
- 376,482.48 


‘ 
We solicit inquiries from responsible parties. 


G. W. STEINMAN 


Secretary 











chasing a Penn Mutual Policy, containing Penn 


THE PENN MUTU 
OF PHILADELPH 


ON JANUARY 1, 1909, RATES WERE REDUCED 
CREASED TO FULL 3% RESERV 








A Penn Mutual Premium, less a Penn Mutual Dividend, pur- 


Mutual Values, 


makes an Insurance Proposition which in the sum of all ‘ts Bene- 
fits, is unsurpassed for net low cost and care of interest of all members. 


AL 


LIFE INSURANCE COMPANY 


IA 


- VALUES IN- 














less than the 


amount of last year. The 





Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D: RENICK, President 


INDIANAPOLIS 


Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 
Our Home Office is helpful; our agents are pleased with 


the treatment accorded them. 


Indiana National Life Insurance Co. 
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ACTUARIES DISCUSS 
IMPORTANT TOPICS 


Joint Mortality Experience of 
Aetna Life and Travelers on 
Group Policies 


FOUR CLASSES STUDIED 


P. H. Evans of Northwestern, Presents 
Study of Lives Classified by the 
Order of Birth 





NEW YORK, May 20—At the meet- 
ing of the Actuarial Society of Amer- 
ica, E, E. Morris and E. E. Cammack 
gave a paper on the “Joint Mortality 
Experience of the Aetna Life and 
Travelers on Group Policies.” 

During the past year group insurance 
has been brought into great promi- 
nence. Its growth has risen appar- 
ently from a demand for it from 
employers to help them meet one of 
the principal difficulties with which 
they are confronted today from the ab- 
normally high labor turn-over now be- 
ing generally experienced. 

First Published Experience 


This paper was the first published 
mortality experience upon group pol- 
cies and comes at an opportune time. 
It shows the results of a mortality in- 
vestigation made of the experience of 
the Aetna Life and Travelers under 
their group policies written since they 
commenced this class of business and 
traced to the end of 1917. 

These companies commenced writing 
this class of business in 1913. Since 
then they have experienced a remark- 
able growth in their group departments. 
At the end of the period under review, 
there was no less than $181,063,683 of 
insurance in force in the two companies 
insuring 256,298 lives. There were 310,- 
911 years of exposure and 2,434 deaths. 

Requirements of Departments 


Under the present rulings of state 
departments, group insurance is per- 
missible only upon employees of one 
employer, and all employees, or ail 
employees of any one class, must be 
insured, except that if the employee 
contribute to the premium, the insur- 
ance must be offered to all employees, 
and at least 75 percent must agree to 
accept the insurance before a_ policy 
may be issued. Prior to this ruling, 
some group insurance was written for 
associations. 

Four Classes Seen 


The authors have investigated the ex- 
perience under four classes in regard 
to the contribution of the employee to 
the premium. 

(1) Where the employer pays the 
entire premium. 

(2) Where the employer pays one- 
half of the premium. 

(3) Where the employer pays one- 
fourth of the premium. 

(4) Where the employer pays none 
of the premium. 

The experience for each of these 
classes has been investigated according 
to industries. 

Unfavorable Mortality 


In the three classes in which the em- 
ployer did not pay the whole of the 
premium, unfavorable mortality was ex- 
perienced. This was due apparently to 
selection exercised against the insuring 
companies when all employ ees were not 
insured. The mortality experienced in 
the class where the employer paid 
none of the premium was shown to be 
very unfavorable. In the class where 
the employer paid the whole of the 
premium, the mortality experience 








was, upon the whole, unusually light, 
although in some industries a high rate 
of mortality was disclosed, notably for 
steel foundries and rolling mills, tan- 
neries, subway and elevated railroads 
and electric light and power compa- 
nies. 
First Six Months’ Mortality 

A feature of the experience was a par- 
ticularly low rate of mortality during 
the first six months after the issue of 
a policy. It is shown that the mortality 
rate increased approximately forty per 
cent from the first six months to the 
following year. This is explained by 
reason of the fact that on the issue of 
a policy only those employees working 
on full time and apparently in good 
health are insured, while under the 
terms of the contracts the employer is 
allowed to keep the insurance in force 
upon all employees who thereafter do 
not report to work owing to sickness, 
even though they may be removed from 
the payroll. 

Mortality on Higher Ages 


A table is included showing the mor- 
tality experienced by attained ages. 
An interesting feature of this table is 
the high rate of mortality experienced 
between the ages 40 and 65. At the 
younger and older ages the mortality 
is shown to be very favorable. The 
Medico-Actuarial Table has been used 
in comparison throughout the paper. 
It is shown that the American Experi- 
ence table is unsuitable for premium 
computations and for valuation pur- 
poses. 

The authors call attention to the 
present abnormal conditions now ex- 
isting in the industrial world and they 
issue a note of warning with regard to 
the rate of mortality that may be expe- 
rienced in the future when policies 
have run for a longer term of years and 
the present extraordinary industrial 
activity no longer exists. 


Perey H. Evans’ Study 


Percy H. Evans of the Northwestern 
Mutual, presented a study of the mor- 
tality experience of that company with 
10,000 lives, classified by the order of 
their birth. This investigation was 
made to test the conclusions of Karl 
Pearson, professor of eugenics, Uni- 
versity of London, that first and second 
born children are distinctly inferior 
risks and that the small family system 
would therefore result in racial dete- 
rioration. The Northwestern’s expe- 
rience indicates that the mort: ality of 
first and second born children is, at the 
adult ages, neither more nor less favor- 
able than the group of later born lives 
or the general average. 

P. C. H. Papps’ Paper 

Percy C. H. Papps of the Mutual 
Benefit, said in his paper entitled, 
“Determination of Makeham Gradua- 
tion Constants by Means of Equivalent 
Ages,” that any mortality table, as 
taken from the statistics, presents acci- 
dental irregularities which would not 
exist were the amount of data unlim- 
ited. By a “graduation” of the table, 
these irregularities are smoothed out, 
and as close an approximation as is 
possible obtained to the table that 
would result were the amount of the 
data from which the table is taken un- 
limited. In many cases the results of 
the mortality statistics are such that 
the resulting curve follows closely a 
mathematical law, and in such cases 
there are adv antages in using the 
mathematical curve, if it can be made 
to conform closely enough to the re- 
sults of the observation rather than a 
graduation of some other kind. 

The mathematical law which applies 
in most cases where the results follow 4 
approximately such a law is known as 
Makeham’s Law. Where this applies, 
the difficulty in graduation consists 
only in the determination of.the con- 
stants and it is to the problem of the 
determination of the constants that this 
paper is devoted. 


The Providers Life of Chicago has ap- 
plied for admission to Indiana, Ohio and 
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Old Colony Life Insurance Company 
OLD COLONY BUILDING, CHICAGO 
Insures Man, Woman and Child from ages 2 to 60 inclusive, under Annual Premium Policies. 


Old Colony Life Agents Can Write the Entire Family 
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VIEWS OF DR. WEHNER 





TELLS MORTALITY CONDITION 





Medical Director Comments on the 
Effect of the War on the Gen- 
eral Mortality 





Medical Director Wm, H. Wehner of 
the Fidelity Mutual Life, in comment- 
ing on mortality conditions, says that 
from the standpoint of the people as 
a whole the death rate has decreased. 
He says: 

“There is no question that better 
housing and working conditions, with 
the modern stress laid upon clean liv- 
ing and the better handling of food 
stuffs, have largely contributed to les- 
sening this country’s general mortality, 
but we must not ignore that medical 
science initiated the study by painstak- 
ing investigation and research, nor the 
warfare that was subsequently waged 
by health authorities, individuals, and 
betterment organizations and educat- 
ing efforts, have emphasized to the laity 
the importance of observing the prin- 
ciples of real. sanitation and caused 
them to be widely adopted.” 


Some Observations Made 


Speaking further, Dr. Wehner says: 

“As in the general mortality, the per- 
centage of deaths and the death rate are 
greater among men than among wo- 
men, from typhoid fever, appendicitis 
and typhitis, cirrhosis of the liver, sui- 
cide and accident. A greater proportion 
of women than men succumb to cancer 
and other malignant tumors. Typhoid 
fever is rapidly .growing less. Infec- 
itous diseases are more adequately con- 
trolled, and general environmental con- 
ditions are improving. On the other 
hand, the hazard from automobile de- 
velopment and growth is becoming a 
distinct menace at all ages, and the 
degenerative diseases, particularly of 
the cardio-renal and vascular types, are 
increasing our mortality toll. 


Effect of the War 


“Malignant disease and disease of the 
upper abdominal tract are not dimin- 
ishing. It will be fortunate indeed if, 
a few years hence, the present very 
favorable trend towards the bridling of 
tuberculosis troubles, and particularly 
as to tuberculosis of the lungs, can be 
retained. I emphasize this statement 
because, in my opinion, the upsetting 
influences of the present war, the mag- 
nitude of which a few years ago was 
inconceivable, will have a direct bear- 
ing on mortality records for years to 
come, 

Will Be Untoward Factor 


_ "This war is the outcome of the log- 
ical development of chemical and me- 
chanical sciences, uncontrolled by 
common sense and reason. Untem- 
pered by humane principles and mercy, 
torce—even if scientific—is always bes- 
tial, and until ultimately controlled or 
destroyed will be an untoward factor 
ot marked import in the satisfactory 
selection of risks. Lax methods of 
medical selection must be guarded 
against as rigidly as in the past decade, 
and greater care by the agency force 
must be exercised in the near future in 
the procuring of risks if our mortality 
Tecords are to remain satisfactory. 


Insurance Development Will Boom 


“The axiom that ‘Untoward events 
cast their shadows before,’ cannot help 
but hold optimism in check for the time 
being, but with this war over—and God 
grant it may quickly end—insurance 
development will boom, and will be 
Securely planted on a foundation in- 
Contestably firm and lasting, and one 
that has not been impaired by the tur- 
moil and fire of the most gigantic 


and destructive tragedy in the world’s 
story.” 








CANADIAN WAR CLAIMS 


CLASSIFIED RETURNS SHOWN 





Show World War Is Not Proving Such 
a Terribly Serious Factor in 
Mortality 





To ascertain the extent to which the 
life insurance companies in Canada have 
been affected by the war, a circular was 
sent by the Dominion Insurance De- 
partment asking for the war claims in- 
curred during each of the four years 
1914, 1915, 1916 and 1917. The claims 
were further classified in each year ac- 
cording as they were incurred under 
policies held by 

(A) Enlisted soldiers killed in action, 
or dying from wounds; 

(B) Enlisted soldiers 
other causes; and 

(C) Other persons engaged in war 
service or civilians dying as a result of 
military operations. 

In order that the enquiry might be as 
comprehensive as possible, the circular 
was directed to the life insurance com- 
panies and the large number of frater- 
nal societies operating under Provincial 
licenses, as well as to all such compa- 
nies and societies licensed by this de- 
partment. 

Returns have now been received from 
al companies and societies with the ex- 
ception of a few small Provincial fra- 
ternal societies, ‘the figures for which 
will not appreciably affect the totals. 
The tabulation of the figures received 
gives the following results: 

Canadian War Claims Incurred 


dying from 


Dominion Provincial 


15,793 $ 
1,622 


$ 17,415 $ 2,000 








In the year 1915— 




















Te ce ecsre vawe Oks $ 1,607,842 $ 114,746 
Be ice Weree heal waar 190,684 18,500 
Ge -iatedre cemece mes 141,709 7,585 
$ 1,939,735 $ 140,831 

In the year 1916— 
ee ocr loa g Sean ae $ 4,318,839 $ 426,711 
Dp eascccreaceaue 226,987 50,411 
Co ad thtewewaeae es 15,112 1,500 
$ 4,560,938 $ 478,622 

In the year 1917— 
y RR er ers $ 5,011,994 $ 721,977 
Ee hoc ce rewan 375,760 45,885 
OF Fecveietecevees 241,478 23,855 
$ 5,629,232 $ 791,717 
Grand totals ..$12,147,320 $1,413,170 


In addition to the foregoing, Canad- 
ian companies incurred claims under 
policies held by British and Foreign 
policyholders as follows: 


(5: ¢ eer eeersrrer en cacera arr rari $ 55,827 
RUE UPMNEE «(0k 3: soorena d Srataiel a wrareielel aia 's atara 175,260 
13 raeeererrrerirer arena tia orc: 293,848 
EP EORE cece dacecsendedesaxceucue 293,774 


Deductions Made 


It is interesting to note a few deduc- 
tions from the foregoing statement, and 
the total claims paid. The Canadian life 
companies paid total death claims in 
1917 of $11,949,726, which were $2,132,- 
000 more than in 1916, The total death 
claims in 1914 were $7,251,274. That 
amount plus $5,629,232 war claims of 
1917 makes $12,880,506. As the total 
death claims in 1917 were less than that 
figure, it is evident that war is not 
proving a terribly serious factor in 
mortality. 


Arranging for the Meeting 


The executive committee of the Na- 
tional Association of Insurance Com- 
missioners met in New York this week 
to make preparations for the annual 
convention to be held Sept. 10 to 13. 
The program and other arrangements 
were before the committee. 
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Prudential Group Policies Sell 


Because of absolute protection, low 
premiums, annual dividends, grace 
period, disability provisions, termina- 
tion refunds, incontestability clause, 
special certificates for employees, privi- 
lege of naming beneficiary, g 
commissions, and the Company s great 
experience in dealing with millions of 
workers in forty years. 


Send for particulars of policy 
THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Incorporated under the laws of the State of New Jersey 
FOREST F. DRYDEN, President HOME OFFICE, NEWARK, N. J. 
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THE RIGHT PLACE FOR THE RIGHT MAN 


The capable and energetic man or woman who repre- 
sents a company which provides an unexcelled policy at 
a low net cost is sure to succeed as a life underwriter. 
That is why our representatives everywhere are loyal, 
contented and enthusiastic. The reputation of their 
Company for prompt and efficient service gives them a 
confidence which wins the confidence of the insuring 
public. 


Occasionally we have a General Agency Opening 
JOSEPH C. BEHAN, Superintendent of Agencies 
Massachusetts Mutual Life Insurance Company 


Springfield, Massachusetts 
INCORPORATED 1851 
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COMPANY LOSES SUIT 


LARGE AMOUNT IS -INVOLVED 





Supreme Court Decides Against North- 
western Mutual in Case Seek- 
ing -Recovery 





MILWAUKEE, May 22—The North- 
western Mutual Life has lost its case 
involving practically $4,000,000 in taxes 
which it paid the state of Wisconsin 
under protest. Each year when the 
taxes were paid the company entered 
formal protest. The law under which 
these taxes were paid for several years 
was repealed in 1915. 

The Northwestern Mutual brought 
suit in the state courts to recover the 
amount paid under protest. The case 
was carried to the Wisconsin supreme 
court, which held that the law was 
valid and the payments made under it 
could not be recovered. The company 
took the matter to the United States 
Supreme Court, which now upholds 
the state courts. 

The old tax law was long a thorn in 
the side of the company, but since the 
amendment by the 1915 legislature 
there has been little complaint regard- 
ing taxation. 


SALES ARGUMENTS FOR 
LIBERTY BOND BUYERS 


(CONTINUED FROM PAGE 1) 


of the bank and invested it in Liberty 
bonds. Their financial status remains 
unchanged. The salary which they are 
earning has no additional demands up- 
on it, and they are just as able to pur- 
chase life insurance as before making 
the investment in Liberty bonds. Such 








a man might just as well say that he 
cannot purchase Liberty bonds because 
he has $500 in the bank. Actually it 
amounts to just that. 


Accepted as Premiums 


As a general proposition Liberty 
bonds may be regarded as cash. Nearly 
every life insurance company will take 
them as payment of the first year’s pre- 
mium. With Liberty bonds selling in the 
open market below par this is in itself an 
accommodation. They are like so much 
cash, and the man really desiring life in- 
surance will not hesitate to part with them 
in order to purchase protection. Fur- 
thermore, the fact that he had a bond 
creates the wherewithal with which to 
invest in life insurance. If he has a 
$1,000 bond his interest amounts to $40 
a year, and with this money, which he 
would not have had otherwise, he can 
buy life insurance. 


Partial Payment Investor 


The other man encountered is the 
one who is buying Liberty bonds on 
the partial payment or installment plan. 
This regular weekly outlay means a 
burden to him, and makes him feel 
much poorer than he really is. It 
should be pointed out to such a man 
that he is saving money that he never 
would have accumulated had he not 
invested in government securities. The 
fact that the government holds out its 
hand each week and says “Pay me” 
has had a beneficial effect upon him. 
It has revealed to him the fact that he 
is able to save regularly. It has proven 
to him that it is not at all impossible 
for him to lay aside a certain sum of 
money at regular intervals, and made 
clear that life insurance‘is not beyond 
his reach. 

Effect on New Investors 


Thousands of investors have put 
their money into Liberty bonds who 
have never made another investment of 
any other kind. They have been forced 





to the conclusion that there are many 





other good places for surplus funds 
besides the savings bank. It might be 
said that the Liberty bond campaign 
has made money “looser.” 


Protection of Principal 


It is generally conceded that during 
the last Liberty loan campaign many 
more bonds were purchased outright 
than were on the first loan drive. It 
has also been observed that there was 
a tendency on the third loan to pur- 
chase on the partial payment plan 
bonds for larger amounts. The small 
bonds were purchased outright and 
more large bonds contracted for on 
the partial payment basis. This means 
that many men are buying $500 and 
$1,000 bonds on the installment plan 
who have paid down only a small part 
of the principal. They have many pay- 
ments to make, and should something 
arise which would interfere with the 
completion of the payments they would 
sustain quite a loss. The argument for 
such a man is that if he completes his 
payments in good shape he will, of 
course, be the owner of the $1,000 bond. 
He has no positive assurance, however, 
that he will be able to meet all of his 
payments. A hundred and one things 
might arise to make demands upon his 
income and make impossible the full 
payment of the bond. Such a case is 
an excellent example of how quickly a 
life insurance policy creates a $1,000 
estate, and how long and tedious a 
process it is to save this sum of money 
by any of the ordinary methods. The 
principal sum is the important thing 
to a man’s family in the event of his 
death, and the life insurance policy pro- 
vides this at once. 


Seale of Government Payments 


Very often a prospect will say that 
he has made ample provisions for his 
family, and that the purchase of the 
Liberty bond is something that he can 
well afford. An exhibit of the scale of 
payments for dependents adopted by 
the government in its war risk bill to 








such a man will prove interesting and 
effective. The table follows: 

Widow alone not less than $30. 

Widow, one child, not less than $40. 

Widow and two children, $50. 

One’ child alone, $15. 

Two motherless children, $25. 

Three motherless children, $35. 

Widowed mother, $25. 

Life insurance then should be pur- 
chased in the proper proportion. An in- 
ventory of what most men carry will 
bring out the fact that they have not 
provided up to the scale adopted by 
the government. Life insurance does 
not interfere with any other invest- 
ment. 

Ascertain Amount 

It is important in combating the Lib- 
erty bond argument to ascertain as 
nearly as possible just how much has 
been invested in these securities. If it 
is a small amount the agents can make 
light of the argument—refuse to regard 
it seriously. Such an attitude often 
flatters the man who is actually able 
to purchase, and he is pleased that the 
agent assumes that he is able to invest 
more. It will often be found that the 
prospect will be inclined to overstate 
the number of bonds he has purchased. 
If he has actually purchased a $1,000 
bond, but makes the stateiment that he 
invested in $2,000 worth of bonds the 
agent can quickly take advantage of 
this by pointing out that he then has 
$80 a year, to invest that he did not 
have before, and that $80 will go a long 
way toward buying real life insurance 
protection. 

The great majority of men who point 
to their Liberty loan investments as a 
reason for their not taking out life in- 
surance are simply “stalling.” It is up 
to the agent to let the prospect see 
that he knows just where they stand, 
and that their argument is not to be 
taken very seriously . 


Max Lindauer, branch manager of the 
Connecticut Mutual in Chicago, has 
moved his office from 608 to 508 Insurance 
Exchange. 
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4 Because—We have a farm mortgage behind every Policy. 
¥ No investments are made in any other securities. 
Rate of interest 6.2%. 


y Because—We keep abreast of the times with Special 
° Policies and all modern up to date features of the best 
policies—which sell. Policies for Total Abstainers 

a specialty. 

G Because—We issue the BEST income policies on both Par- 
. ticipating and Non-Participating rates—Income in- 
surance is the most popular form sold today. 


7a ecause—Our Guaranteed Paid-up Addition Policy 
F will meet any competition—It guarantees to save the 
insured 4 Premiums out of 20 and gives him dividends 

besides. It may be placed on Total Abstainers. 


533 Because—WE GIVE SERVICE TO POLICY HOLDERS 
4 —therefore making it easier for the agent to succeed. 
WHY DON’T YOU BE A 
SUCCESS WITH US? 


2. 
3. 


TWELVE REASONS WHY 
OUR AGENTS SUCCEED— 


Because—We issue both Participating and Non-Participat- 
ing policies—a big advantage in meeting com- 


petition. 


‘Because—We insure both men and women on equal terms. 


Because—Total Abstainers are insured at reduced rates— 
A wonderful advantage to the agent as well 


as the Insured. 


ties for our men. 


11. 
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9 Because—We are constantly extending our fields and 
developing new territory and making opportuni- 
























10 Because—We make our men succeed —Each man is 
i given assistance and: instruction until he is a success. 
Every man must make good. 


Because—All our Promotions are made from the ranks 
of our own agents, thereby giving our own men the 
advantage of all our opportunitiee—Something to 
work for all the time. 


Because—We make good General Agents’ Con- 
tracts direct with the Company, giving them 
full advantage of all there is in the business 
—A lifetime contract. 
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NEWS ABOUT LIFE POLICIES 


gq New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
G*Supplementing Policyholders’ Digest, 
Published Annually in May. frice, $2.56 


CHILDREN’S ENDOWMENT PLAN 











Actuaries Much Interested in This 
Form—Rockford Life’s Unique 
Policy 





There is quite a little interest among 
actuaries just now in the children’s 
endowment form. Two or three com- 
panies have issued child’s endowment 
policies in the past, but they have not 
been especially pushed. However, it is 
known that one well-known actuary of 
a company of considerable size is now 
at work on a new policy of this kind 
which will shortly be issued. Another 
company, the Rockford Life, has just 
put out a child’s policy. The Columbia 
Life of Cincinnati has for some years 
had its college educational policy. 

The idea of these children’s policies is, 
of course, to issue them on the endow- 
ment plan and mature them at ages 18 
to 21 or 22, usually for the purpose of 
furnishing a college education or some 
such purpose. Several of the policies 
are payable in four installments, from 
say ages 18 to 22, so as to provide each 
year’s college expenses. They are 
taken out shortly after birth or at any 
time within the first few years. If is- 
sued on the life of the child itself only 
the return of the premiums paid is 
made in the event of the child’s death 
before maturity, but sometimes a de- 
creasing term policy on the life of the 
person who is paying the premiums is 
taken. 

Some of the children’s endowment 
policies are issued on the life of the 
parent or whoever pays the premium 
and are simply made payable to the 
child at a certain age. This is an in- 
teresting form of life insurance which 
has not been sufficiently pushed as yet 
by the various companies. 

_ The Rockford Life policy is a rather 
interesting one. It is called “Child’s 
Increasing Insurance Policy—Exchang- 
able, Nonparticipating.” At age five 
the premium is $42.15. The insurance 
increases each year, starting with $44 
the first year, $90 the second, $137 the 
third, $187 the fourth, $238 the fifth, 
etc, up to the tenth year when the 
amount of insurance is $527. Within 
one month subsequent to the end of 
the tenth year, provided the policy is 
then in force, during which month and 
prior to any exchange as herein pro- 
vided, the insurance shall be continued 
for the same amount as that payable 
during the policy year immediately 
preceding, the insured agrees to furnish 
the company with a medical examina- 
tion, to be paid for by the company, 
and if this medical examination is ap- 
proved by them the policy shall be ex- 
changed for a 20-year endowment pol- 
icy of $1,000 maturing ten years later. 

The idea of accumulation and insur- 
ance for the child’s benefit is a growing 
one and is as stated—being werked out 

In various ways. 





Forest City Life 


The Forest City Life has gotten out 
a total and permanent disability clause 
providing for waiver of premium pay- 
ment and a yearly income to the as- 
sured during his life. At the termina- 
ber the face value of the policy is 
paid. 





Mutual Life of New York 


The Mutual Life announces that it 
has changed its practice in regard to 
insuring men who go abroad in Y. M. 
C. A. work. In lieu of.the extra pre- 
mium of 5 percent per annum limited 
to two years it has been decided to 
charge a single extra premium of 2% 


percent of the insurance value in case 
of continuous installment, with the fol- 
lowing privileges: 

(1) Out of this 2% percent extra 
premium the company guarantees a re- 
fund of 1 percent of the sum insured 
if the insured be alive at the end of the 
war and did not return to the United 
States or Canada during the continu- 
ance of the war, and 

(2) If the aggregate extra premiums 
of 2% percent (or 1% percent where a 
refund has been made) be more than 
sufficient to cover the extra mortality 
under such policies, the excess will be 
refunded in proportion to the net extra 
premium paid in each case. 

In all other respects, the conditions 
and provisions of the military and 
naval service clause in the policy will 
apply unmodified, including the amount 
payable at death in case of non-pay- 
ment of extra premium. 

Policies with this provision will be 
considered up to $5,000; in exceptional 
cases up to but not exceeding $10,000. 
It is understood that the Y. M. C. A. 
is prepared to pay the war extra on 
amounts of insurance up to $5,000. 


Fidelity Mutual Life 


The Fidelity Mutual Life has contin- 
ued its dividend scale the same as last 
year, from April 1, 1918, to April 1, 
1919. 


To Form State Association 


A. H. Kahler, manager of the In- 
dianapolis Life at Peoria, Ill, and 
President of the Peoria Life Underwrit- 
ers Association has sent out a notice to 
the presidents and executive commit- 
tees of the various life underwriters as- 
sociations in Illinois for a meeting to 
be held in Peoria, June 1, for the pur- 
pose of organizing a state association 
meeting. A’ permanent organization 
will be effected at that time if possible, 
but if not preliminary plans for such 
an organization will be made. Gales- 
burg, Rockford, Chicago, Bloomington, 
Peoria, Decatur and Springfield asso- 
ciations will be represented at the meet- 
ing. 
Wisconsin and other few states have 
state organizations, although local as- 
sociations in the various cities through- 
out the states is the usual custom. 





Life Companies Liberty 
Bond Subscriptions 





A liberal response was made by the 
life companies to the request for sub- 
scriptions to the third Liberty loan. 
Many of the companies purchasing 
Liberty bonds are suffering quite a loss 
in interest earnings, but have large 
government bond holdings from pa- 
triotic motives. A majority of the com- 
panies reported their total Liberty loan 
holdings last week. A list of those who 
have reported since then follows: 


1st & 2nd 
1st Loan Loans 

Amicable Life..... $ 100,000 $ 153,000 
Beneficial Life..... 55,000 60,000 
Cal. State Life..... 30,550 102,800 
Carolina Life...... 14,000 11,000 
Cleveland Life..... 24,000 21,000 
Colonial Life, N. J. 100,000 90,000 
Columbus Mut..... 25,000 35,000 
Comnwlth., Neb... 20,000 20,000 
Equitable, N. Y.... 15,000,000 5,681,000 
Ft. Worth Life..... 37,000 35,000 
Franklin, Ill...... 100,000 100,060 
Gem City Life..... CC. ) eee 
Idaho State Life... 25,000 10,000 
Inter-Mountain Life 10,000 10,000 
Lincoln Res. Life.. 17,000 3,00 

National Life, Vt.. 1,013,000 589,250 
Niagara Life....... 10,00 35,00 

Northern, Wash... 20,000 60,000 
Pacific Mut. Life... 625,000 660,200 
Penin.-Guard Life.. 1,6 3,350 
Penn Mut. Life.... 2,500,000 2,500,000 
Presby. Min. Fund. 90,000 200,000 
Reliance Life...... 500,000 154,700 
So. States Life..... 10,00 20,000 
Standard Life, Pa. 31,500 105,750 
West Coast Life... 47,500 2,50 

West. States, Cal.. 10,000 65,000 
Western Un. Life.. 55,000 80,700 

Life Notes 


Cc. O. Steele, Jr., has resigned as super- 


Life to accept an appointment as foreign 
secretary of the Y. M. C. A., and is on 
his way to France. 


E. W. Amesbury has resigned from 
Albee & Amesbury, general agents of 
the Northwestern Mutual at Portland, 
Ore. H. R. Albee succeeds to the firm. 
Mr. Amesbury will devote all his time 
to personal production. 


The death of Harry F. Martin, repre- 
senting the Bankers Life of Iowa at Mt. 
Gilead, Ohio, occurred suddenly after an 
illness of only a few hours. He was one 
of the most valued members of the gen- 
eral agency of Minshall & Bell, of Co- 
lumbus, Ohio. 


The Travelers announce that the Met- 
ropolitan branch of New York City led 
its offices in new paid-for life business 
for the first four months of the year. 
Chicago came next, Cleveland was third, 
Brooklyn branch in New_York City was 
fourth, Hartford was fifth, Baltimore 
sixth, and Philadelphia was seventh. 


The Agents Association of the North- 
western Mutual Life will hold its annual 
meeting at the home office in Milwaukee, 
July 15, 16 and 17. About 500 agents at- 
tended the meeting last year and the 
committee in charge is making efforts to 
get a larger attendance because of this 
being the sixtieth anniversary of the 
company. 


The marriage of F. J. Thorberg, who 
represents the Bankers Life of Des 
Moines at Rice Lake, Wis., was cele- 
brated in that city May 6. The week be- 
fore he was married Mr. Thorberg pro- 
duced $19,000 of business, and after en- 
joying a week’s honeymoon he wrote 
a of business during the succeeding 
week. 


Newell & Blossom, general agents of 
the Northwestern Mutual at Grand Rap- 
ids, Mich., have inaugurated a contest for 
the seven weeks from May 12 to July 1. 
They will pay the expenses to the annual 
agency meeting at Milwaukee of the 
agent writing and paying for the largest 
business. The leader must have not less 
than 7 applications, for a total of $25,000, 
to win the prize. 


John B. Duryea and Arthur Finley, 
under the firm name of Duryea & Finley, 
succeed Edward H. Hart as general 
agents for the Penn Mutual Life in 
northern California. Mr. Hart was ac- 
tively connected with the company for 
more than thirty years. Messrs. Duryea 
and Finley have been associated with 
the Penn Mutual for a number of years. 
They have their headquarters in the 
Chronicle building, San Francisco. 











WE. have several 

thousand policyhold- 
ers that have neve rbeen 
solicited for accident 
and health insurance. 
Here is a golden oppor- 
tunity for a few live 
special men. We have 
also2,000helpingstock- 
holders in Wisconsin, 
Michigan and Illinois. 


q Are you interested ? 








Write Rupert F. Fry, President 


The Old Line Life 


Ins. Co. of America 
MILWAUKEE, WIS. 


























DAVID H. KELLER, M. D. 
_GEORGE N. BEECHER, M. D. 


Medical Examiners 
FOR 


Casualty Insurance Companies 





723 Insurance Exchange Building 
CHICAGO, ILL. 











Ambitious, productive and Trustworthy Life Agents 





may be BENEFITED by corresponding with the 








W. D. WYMAN, President 


Berkshire Life Insurance Company 
Of Pittsfield, Massachusetts 


Incorperated 1851 


New Policies with modern provisions 
Attractive literature 





W. S. WELD, Supt. of Agency 

















$2,069,735 
$2,442,881 





1916 
1917 


California State Life Insurance Company 


SACRAMENTO, CALIFORNIA 


WE SERVE THE WEST 





Admitted Assets Insurance in Force 
$806,584 1912 $7,862,338 
$976,639 1913 $10,000,467 

$1,222,413 1914 $13,059,379 
$1,458,684 1915 $15,349,747 


$22,838,573 
$25,221,480 














months next birthday to 60 years. 


by State Endorsement. 


BASIL S. WALSH, Pres. 








Percent of the face of the policy or 2% 





visor at Minneapolis for the Reliance 





HOME LIFE INSURANCE COMPANY 


of America 
Incorporated 1899 


PROTECTION FOR THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from age 3 


Industrial policies are in full immediate benefit from date of issue. 
Ordinary policies contain a valuable Disability clause and are guaranteed 


GOOD CONTRACTS FOR LIVE AGENTS 
Executive Offices, No. 506 Walnut Street,’ Philadelphia, Pa. 
JOSEPH L. DURKIN, Secy. 


JOHN J. GALLAGHER, Treas 
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SPREADING DEMOCRACY 

One person after another is awaken- 
ing to the fact that Germany, besides 
having a world wide spy system, has 
had a world wide propaganda system 
for years. The results of this are crop- 
ping out here, there and everywhere. 
The immediate purpose of that propa- 
ganda was to advance German business. 
Possibly the ultimate purpose was to 
assist the war lords of Prussia in the 
present struggle for world domination. 
Wherever these emissaries of Wilhelm- 
strasse went, they sought. 

From the United States now are go- 
ing a far different type of emissaries. 
They are going into the nooks and cran- 
Europe. They seek nothing. 
They only give. They are caring for 
the soldiers of the allies as well as the 
soldiers of the United States. They are 
helping to rehabilitate Belgium, France, 
Serbia, Roumania, northern Italy and 
other war-stricken sections. They are 
giving the victims of war a new chance 
for life, 
while. By their acts they are propa- 
gandists. But these:deeds are preach- 
ing no sinister kultur. They are spread- 
ing the religion of democracy—democ- 
racy, the 1918 synonym for universal 
brotherhood, sometimes called Chris- 
tianity because Chwist was its greatest 
exponent. These 
Red Cross workers. 

Godspeed them with a pledge this 


nies of 


a new chance for a life worth 


emissaries are the 


week. A _ substantial pledge. If no 
campaigner secured a promise from 
you your local Red Cross chapter, 


branch or auxiliary officers can send in 
a belated pledge, even though the 
“drive” ends with the close of this week. 





APPLIED TO PRIVATE LIFE 

THE TRAVELERS has brought out a new 
point in relation to government life in- 
surance for enlisted men that can well 
be applied to soliciting in the civil 
field. The TraAverers says that the 
question has frequently been raised as 
to why the federal government did not 
limit its life insurance to the period of 
the war, or at least have the insurance 
terminate a few years thereafter. It 
states that evidently the government 
recognized two vital points in connec- 
tion with insurance: 

1. The necessity of present attention. 

2. That present insurability is a val- 
uable asset. 

It is pointed out that if the govern- 
ment insurance was to be limited to 








term of the war or a five-year period 
thereafter, many men would find them- 
selves uninsurable, and could not re- 
place the government insurance with in- 
demnity in a private company. 

The point is made that the govern- 
ment has fully recognized the fact that 
a man’s present insurability has a defi- 
nite value and should be protected. 
This drives home the argument that 
the man who postpones taking the in- 
surance, which he can obtain today, 
runs the risk of finding himself unin- 
surable when he needs insurance most. 

The TrAveLers therefore says that 
this is a very important feature to keep 
in mind, and it shows that the govern- 
ment sees that delay means danger, and 
that the only way to insure is to take 
insurance while the man is insurable. 

The TRAVELERS, in commenting on the 
maximum standard of $10,000 life in- 
surange, says that the government un- 
doubtedly had in mind that this was the 
largest amount that enlisted men could 
provide out of their regular pay. The 
average amount taken by enlisted men, 
according to the government statistics, 
is $8,000. Therefore the TRAVELERS calls 
attention to the fact that the enlisted 
man is devoting one-quarter of his 
total pay to insurance protection, is 
living up in full to his obligations and 
setting an example that others may 
well follow. The TRaveters,' in making 
further observation, says that every 
agent has as policyholders men who 
are earning good wages and salaries, 
but the average amount of insurance 
carried is much less than this! Even 
among policyholders who carry more, 
not one in twenty carry sufficient insur- 
ance, with all possible economy, to prop- 
erly care for his family. The TRAVELERS 
declares that the $10,00 standard is an 
excellent argument to use in soliciting, 
and the income yield suggests by com- 
parison what men of larger income 
should carry in order to measure up to 
their responsibilities. 
it says, 


The arguments, 
in favor of immediate insur- 
ance for much larger amounts, can to- 
day be presented more forcibly and 
effectively than ever before. 





MEETING MORE PEOPLE 


THE Frmetity Mutvat Lire calls atten- 
tion to the fact that one of the big assets 
of life insurance men these days is the 
increased opportunities for meeting peo- 
ple. This is largely due to the changed 
conditions of the time and the fact that 
so much work is being done along war 
relief lines. Every patriotic man and wo- 
man is doing something in the way of 
helping the cause along. 

Thus people are brought in closer con- 
tact, and as so many are engaged in these 
various activities, naturally one’s range of 
acquaintance is greatly extended. A life 
insurance man who has a large acquaint- 
ance possesses a valuable asset, because 


out of these acquaintances come his pros- 
pects. 

As the Fivetitry Mutvat points out, no 
life insurance man will join a patriotic 
organization simply for business reasons. 
However, as a by-product he can well use 
the acquaintances that he has gained and 
get them on his prospect list. Therefore 
one of the compensations of the war is the 
fact that one’s acquaintance can be ex- 
tended in these various organizations 
where relief work of various kinds is be- 
ing carried on and where the government 
is being served in various capacities. 








Personal Glimpses of 
Life Underwriters 





W. Logan Shearer, district agent of 
the Northwestern Mutual at Lexington, 
Ky., has just completed a remarkable 
record in that he has had six years of 
consecutive weekly production. Many 
agents have produced an application a 
week for a limited seriod covering a 
few months but this achievement of 
Mr. Shearer stands out in a remarkable 
way and is probably unequalled. 


Field Notes says “H. F. Pardieck, 
district agent for the Northwestern 
Mutual at Richmond, Ind., has been 
writing applications for the Northwest- 
ern for the past twenty-eight years and 
during that time has made some re- 
markable records. For many years he 
has had an ambition to write $100,000 
in one month, but never quite made it. 
During April he went ‘over the top’ 
for an even $100,000 written on several 
lives, and all secured in his home town, 
which, according to the 1910 census, 
had a total population of only 22,324. 
Richmond now has over $2,000,000 
Northwestern in force. Such an inci- 
dent would certainly seem to indicate 
that conditions are right for breaking 
records and that business can be had 
if the grit and determination are there.” 


Vice-President L. K. Passmore of the 
Penn Mutual Life made a hurried trip 
from Minneapolis to Chicago last week 
on account of an operation that had 
to be performed on Mrs. Passmore, 
who is suffering from an infected foot. 
Mrs. Passmore was taken to Wesley 
hospital in Chicago and relief was soon 
secured. Mr. Passmore was on his way 
home from a trip through the Rocky 
Mountains and Pacific Coast field in 
company with Actuary J. Burnett Gibb. 
They were joined at Milwaukee by 
Assistant Superintendent of Agents ye 
H. Jeffries. 

Thomas W. Blackburn, secretary and 
counsel of the American Life Conven- 
tion, signed the muster roll of the home 
guard in Omaha and has been drilling 
two evenings a week with “comrades 
in arms” who are for the most part 
younger in years if not in physical 
vigor. Mr. Blackburn is a private sol- 
dier and while admitting that “break 
ranks” is the most welcome command 
of his captain, manages to stand up 
under the strenuous two hours’ drill as 
well as the trained athletes of other 
days who are his associate guardsmen. 
The secretary of the American Life 
Convention has two sons who are offi- 
cers in the United States Navy and 
three nephews and a cousin in the 
army, one nephew being in France. 


Mrs. Emily M. Roby of the C. J. Mc- 
Cary & Co. general agency of the Penn 
Mutual Life in Chicago led the entire 
list of agents of the company in point 
of personal production during April. 
Mrs. Roby is one of the star agents of 
the Penn Mutual and has made a mag- 
nificent record. This is probably the 
first time in the history of life insur- 
ance when a woman has led the coun- 
try at large for one of the big com- 
panies. 


Gage Tarbell, at one time Chicago 
manager of the Equitable Life of New 
York, and for several years vice-presi- 
dent of the company was in Chicago 
this week. Mr. Tarbell has for many 
years been in the real estate business, 
but has just disposed of his holdings 
and plans entering another line of work. 


The Equitable Life of New York 
says as to its manager at Toledo, O.: 

“Oscar B. Haller came to the Equi- 
table from one of the new and small 
Michigan companies on March 11, 1914. 
He very rapidly developed ability for 
the selection of good men and for the 
training and development of new 
agents.. In less than four years he 
built up an organization in a sparsety 








settled community in northern Michi- 
gan that paid for approximately $2,000,- 
000 new insurance, during 1917, includ- 
ing a number of group cases. Because 
of Mr. Haller’s ability, loyalty to the 
Equitable and level-headedness, he was 
chosen to take the important position 
of agency manager at Toledo. Ohio, 
which responsibility he assumed on 
Feb. 1 of this year. We shall rejoice in 
his further development.” 

The Penn Mutual News Letter pays 
a deserved credit to Herman Kramer, 
city manager of the Penn Mutual Life 
in Chicago. Mr. Kramer is one of the 
big writers of the city and has built 
up a large clientele. The News Letter 
speaks as follows: 

Herman Kramer was born in Bavaria 
and came to the United States when sev- 
enteen years of age. He began life insur- 
ance work with the Mutual Life of New 
York, in their actuarial department. In 
1891, he began soliciting and met with 
such pronounced success that in 1893 he 
was made an executive special of that 
company and sent to St. Louis. 

In 1903, he was appointed general man- 
ager for the Pacific Mutual, with head- 
quarters in St. Louis, having charge of 
all Missouri, most of Arkansas, and a 
part of Illinois territory. He produced 
a large personal business and remained 
with the Pacific Mutual until 1910, at 
which time he took a general agency of 
the Germania Life, with headquarters in 
Chicago, and for that company also he 
produced a large share of personal busi- 
ness. 

On March 12, 1912, he became associ- 
ated with the C. J. McCary & Co., Chi- 
cago general agency of the Penn Mutual, 
as city manager. Since that time he 
has written annually from $500,000 to 
$1,000,000 of the higher class of business, 
and so far he has had but one death loss. 

Mr. Kramer is a man with great charm 
of personality, and he is a_ splendid 
worker, unusually well posted in the life 
insurance business, and he gives his pol- 
icyholders as well as his company excel- 
lent service. 

In going after business, he makes it a 
practice to try to meet men of affairs 
through personal introductions or let- 
ters, and, securing from the prospect his 
date of birth, he makes an engagement 
to return with a proposition in writing 
to fit the individual case. When he 
makes his second call he usually brings 
back the application with the settlement 
for the premium. Among producers 
there has always been considerable ar- 
gument as to whether or not it is best 
to try to get the application on the first 
visit. Mr. Kramer’s record would seem 
to strengthen the case of those who hold 
to the two-visit plan. 


The Missouri State Life shows the 
record made by one of its agents, W. 
M. Weatherford, saying: “One of our 
Missouri salesmen was talking with 
one of the company’s general agents in 
regard to certain territory. The gen- 
eral agent did not give him very much 
encouragement in regard to it, stating 
that he had worked the territory with- 
out success, and doubted whether any 
one could get any business out of it. 
The agent who said he could was our 
Special Agent W. M. Weatherford. Mr. 
Weatherford set forth for the “so- 
called” unproductive field, and in a very 
short time had obtained eleven inter- 
views, ten of which immediately re- 
sulted in ten applications. This sur- 
prising success. strengthened Mr. 
Weatherford’s determination to con- 
vert the eleventh interview into an ap- 
plication, and after a two weeks’ lapse 
the application was secured. 


Mrs. Roberta N. Lewis, of the San 
Francisco agency of the Equitable Life 
of New York, has a record giving prooi, 
if such were still needed, of woman's 
especial fitness in the life insurance 
business. Mrs. Lewis joined the Equi- 
table in 1913 and has just become a 
member of the Five-Year Corps of the 
Equitable Veteran Legion. In this five- 
year period she has written and paid 
for nearly $1,000,000 of insurance. In 
1917 she paid for $463,119. In addition 
to her personal work, Mrs. Lewis as- 
sists Manager Shields in the handling 
of a woman’s department, which, in 
1917, produced over three-quarters of a 
million of business. 
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SCHEDULES BIG_ TRIP 


LAWRENCE PRIDDY’S ROUTE 





National Association Head to Make 
Swing Around Circle—Will Attend 
Northwest Congress Meeting 





Lawrence Priddy, president of the 
National Association of Life Under- 
writers, starts June 8 on an extended 
trip which will take him till June 28 to 
complete. The schedule of the trip in- 
cludes Rochester, N. Y., June 8; Buf- 
falo and Erie, June 10; Cleveland,. June 
11; Cincinnati and Dayton, June 12; 
Columbus, June 13; Toledo and De- 
troit, June 14; Davenport, June 18; 
Des Moines, June 19; Topeka, June 20; 
Oklahoma, June 21; Kansas City, June 
22; Omaha and Sioux City, June 24; 
Sioux Falls, June 25; and Fargo, June 
27 and 28. 

To Attend Congress Meeting 

At Fargo, N. Dak., Mr. Priddy will 
attend the Northwest Conference. 
President Arthur F. Colwell, promises 
that this meeting will be by long odds 
the largest that they have ever held. 

At Chicago, where Mr. Priddy will 
be June 16, he will be in conference 
with the executive committe of the 
National Association. At all the cities 
named in his itinerary enthusiastic 
meetings are looked forward to, and a 
substantial increase in members an- 
ticipated. 


L, A. Barker 


L, A. Barker, for the past eight years 
with the Merchants Life of Iowa as its 
Chicago manager, has been appointed 
superintendent of agencies for the com- 
pany effective June 1. The Chicago or- 
ganization that Mr. Barker has built 
up will be in charge of Robert H. 
Ehlert, who has been associated with 
the Chicago agency for some time. 
Mr. Barker is the company’s oldest 
branch manager, and has been one of 
its consistent business leaders. He will 
have charge of the company’s agency 
activities in the 28 states in which it 
Operates, 


The Louisiana State Life of Shreve- 
Port, La., has been admitted to member- 
ship in the American Life Convention. 


MICHIGAN MORTGAGES FOR SALE 
On Lands and Properties 


‘ncreasing in value more rapidly than in any 
other state in the Union. lonven 5 to 7%. 
Title Guaranteed. 





UNDER-AVERAGE LIVES 
MAY SOON BE WRITTEN 


(CONTINUED FROM PAGE 1) 
paid-up reserves and hasten maturity 
as endowments, under ordinary life, 
limited payment life and endowment 
policies, but it also has long issued, as 
an improvement on this plan, actual 
contracts for life-rate and limited pay- 
ment life-rate endowments. 

Now Allowed 4% Percent 
These life-rate endowment forms 
heretofore specially provided for 4 per- 
cent compound interest accumulations, 
but, it was stated, the allotment now 
made to dividends under the life-rate 
and limited payment life and all other 
accelerative forms of endowments is 
41%4 percent, the same as that allotted 
to dividend accumulations. The advan- 
tage of the specific endowment form to 
effect accelerative results, was thus 
made clear. 

Mr. Gibb, in answer to other ques- 
tions, threw much light on the com- 
pany’s attitude in administering in- 
come-creating funds under the special 
trust powers of its charter. In this he 
discussed the problem confronting the 
home office as to the wisdom of enlarg-: 
ing or restricting the tendency to in- 
creasing trust company or banking ad- 
ministration. 

Disability Clause 

He also gave sanction to a position 
taken by one agent as to the non-for- 
feiture feature of the total disability 
clause, in contradistinction to the usual 
cancellation powers reserved in pure 
accident policies. This, it was pointed 
out, makes the disability clause more 
beneficial than indemnity under acci- 
dent contracts. In illustration it was 
urged that a policyholder, under his 
total disability right, might have in- 
curred an injury resulting in an ampu- 
tation, and yet continue his disabil- 
ity rights after returning to active du- 
ties, whereas such a misfortune would 
cause cancellation of accident policies 
after compensation for the accident. 

The meeting was prolonged far into 
the afternoon, many of the agents tak- 
ing part in the discussion. Ail present 
felt that it had resulted in increased 
cordiality and understanding between 
the Chicago agency and the home office, 
with resultant increased enthusiasm and 
loyalty in this, the largest producing 
agency of the company. 


Appointed Medical Director 
Dr. Carl Stutsman of Burlington, 
Towa, will on June 1, become medical 
director of the Merchants Life of Des 
Moines. Dr. Stutsman is well known 














MITCHELL & CO., SfMzzesis Temele 


in Iowa medical circles. 








73d ANNUAL REPORT 


NEW YORK LIFE 


INSURANCE COMPANY 
346 & 348 BROADWAY - - - NEW YORK CITY 


Income for the year 1917: 


WROMMUIE ocieds 646565 cdccudccusecensee $100,279, = 00 
Interest anid Rénts.........ccccccccccses 39, 957,42 2.00 
CG CNG sa oas ck oda wekisedaceneans 5, 881 "618. 00 $146, 118,162 


Paid Policyholders, 1917 (Exclusive of Disability Benefits): 


RICHI ROIRROS os aoc ck ck ccccactgeaseus $ 30,599,371.00 

Matured Endowments ................. 13,566,409.00 

SUSTGMOD VANIOS <5 5 «ni 5 cdicicccccnsveces 18,527,170.00 

BARGRG HS es as co laa ss lcdewwewewccwckees 22; 807, 762.00 

PRIRUINIOOIN Sigg oa dela ia es eed cnnncanee 1 "387, 241.00 $86,887,953 
Loaned Policyholders during 1917................ $23,722,213 


New Paid-for Insurance in 1917 (Exclusive of over 





$16,000,000 increase by Policies revived and in- 
creased, and Additions by Dividends)............... $315,994,500 
Paid-for Insurance in Force Dec. 31................- $2,673,334,336 
Number of Policies in Force Dec. 31............... 1,301,969 
Admitted Assets, Dec. 31, 1917.................... $934,929,381 
These assets are the pasontts of over 1,000,000 people with their 
dependents (in accordance with their contractual rights). The 
Company is* purely mutual; it has no capital stock. 
Legal Liabilities ........ ehiahidetiha des Te ... $760,742,335 
Reserved for dividends payable in 1918. AE $ 26,561,063.64 
Reserved for dividends on deferred dividend 
policies maturing subsequent to 1918.. 107,041,778.00 
Reserved for Contingencies................05 40,584,204.36 $174,187,046 
MG 6b rtiee ity ds dtendindknseaeuest $934,929,381 


THE ANNUAL DIVIDEND RATE OF 1917 WILL BE 
MAINTAINED IN 1918 


For the year 1917 the Company’s mortality rate 
was the lowest in its history 


. ’ 59 
Average earning power of total Ledger Assets { Bec. r i916 tn 


A detailed statement will be sent to any person asking for it. 


DARWIN P. KINGSLEY,, President. 
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Pittsburgh, Pennsylvania 
April the sixteenth,1918. 


Kalamazoo Loose Leaf Binder Co., 
Kalamazoo,- Michigan. 


ATTENTION MR.WIGGINGTON 
Gentlemen: 


Your letter gives me the opportunity to tell 
you of the success of our complete installation of the 
Kalamazoe Loose Leaf devices in our branch offices and 
general accounting work and the bookkeeping department 
at the Home Office where machine: posting is done. - 


Frequently we are given opportunity to express 
appreciation for business service rendered but usually it 
goes undone as has been the case with me. 


Our entire system is now complete and every 
record of importance is bound in a Kalamazoo Binder. 1 
might also add my admiration of the uniformity and other- 
wise excellent work done on the various forms which you 
have furnished. 


Your inquiry as to service has, J believe, 


already been answered by the satisfaction I have tried 
to express in your complete equipment of our office. 


Yours very t 






ice President & Secretary 


i-1 
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RELIANCE LIFE INSURANCE CO., 
PITTSBURG, PA. 


A CORNER IN THE BOOKKEEPING DEPARTMENT OF THE 


We could say more, 
But we couldn’t say it better. 








“ONCE SOLD—ALWAYS SERVED” 








Read 
t he 
Letter! 
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LOOSE LEAF DEVICES AND 
ACCOUNTING SYSTEMS 


SERVICE 
SALES 
OFFICES 
EVERYWHERE 


Kalamazoo Loose 
Leaf Binder Co. 


Kalamazoo, Michigan 
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TRYING UNIQUE PLAN 


WORKING OVER CULLED LISTS 





Records of Policyholders Passed Over 
By Agency Scanned For 
Entering Wedges 





A new scheme for getting prospects 
and obtaining interviews is being tried 
out in Chicago. R. O. Miles, who has 
opened an office under the name of 
The R. O. Miles Life Insurance Serv- 
ice, is putting the plan to the test. He 
was for a number of years a soliciting 
agent in the Chicago office of «the 
Northwestern Mutual, later becoming 
general agent for the Connecticut Mu- 
tual at San Francisco and then at De- 
troit. Some of the methods developed 
in these connections are the basis for 
the work being undertaken at Chicago. 


Three Main Lines 


New business will be gone after 
along three main lines; among ac- 
quaintances, in the usual course as a 
soliciting agent; through an announce- 
ment to selected individuals setting 
forth the value of the service offered, 
and from the “culls” from the agency 
records of the various general agencies. 

The main line of endeavor will be 
toward digging up new business from 
policyholders who have not yielded to 
the solicitation of the company’s own 
agency force to increase their hold- 
ings. Mr. Miles is now laying his plan 
betore the Chicago general agents, 
offering to turn into each office any 
business that comes from the policy 
record given him by that office. He 
says he does not want cases written by 
an agent still connected with the 
agency giving him the record, thus 
avoiding any complications that might 
come from soliciting anyone whom a 
contract agent might consider a live 
prospect. 

Takes Only Discards 


He is suggesting that the records of 
only those policyholders who are con- 
sidered of absolutely no new insurance 
value be given him. He will then go 
over these records and select those 
which appeal to him as approachable 
from some angle. If he secures new 
business from them, it is understood 
that it must be placed through that 
agency. 

The policyholder’s business, age, 
family or his family history may sug- 
gest that through a trust agreement, 
taking into consideration the present 
insurance, new business may be writ- 
ten. If the beneficiary is the insured’s 
estate, there may or may not be some 
specific reason for that arrangement, 
but that can often be used to get him 
to discuss his insurance and thereby 
open the way for additional protection. 
If the record shows a change of bene- 
ficiary some time in its history or there 
has ever been a policy loan these may 
Suggest a possible opening for an in- 
terview. 

Independent Broker 


Acting in the capacity of indepen- 
dent broker and adviser Mr. Miles feels 
that he can often secure an interview 
where an agent of the company might 
not be able to find an entering wedge. 
And not being under contract obliga- 
tions to one company it is his opinion 
that greater weight will be attached to 
what he may suggest regarding an as- 
sured’s arranging his policies, especially 
as regards trust agreements which it 
IS proposed to specialize on. 

Vhen. an agreement is made with an 
agency it is understood, as a matter of 
course, that there shall be no lapsing 
ot old business in any company for the 
Purpose of placing new policies. 
matter what the company or the form 
ot the policy Mr. Miles agrees to let 
well enough alone so far as existing 
Policies are concerned, except the mere 
corporating of the proceeds with new 
Protection to complete whatever trust 
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LIFE AGENCY CHANGES 


GETS THE MINNESOTA AGENCY 





George W. Van Fleet Takes the Central 
Life of Ottawa, Illinois, for 
the State 





George W. Van Fleet has been ap- 
pointed state agent of the Central Life 
of Ottawa, Ill., for Minnesota. Mr. Van 
Fleet has been serving the Minnesota 
Mutual Life as agent and has proved 
that he can come back with the rate 
book. He was formerly president of 
the Peoria Life and later was manager 
of the ordinary department of the 
Western & Southern. The Central 
Life is writing a nice business this year 
and expects to exceed its 1917 volume, 





A. C. Gustafson 


A. C. Gustafson has been appointed 
state manager in Iowa for the Lutheran 


International Life of Ottawa, Ill. He 
has established headquarters in the 
Hippee building in Des Moines. The 


company was.recently licensed in Iowa, 
has a large number of stockholders in 
that state, and anticipates a good vol- 
ume of business. 





K. K. Kanzler 


K. K. Kanzler, who has been con- 
nected with the Grand Rapids, Mich., 
office of the Equitable Life has been 
transferred to Toledo as assistant to 
Oscar B. Heller, who is agency man- 
ager at that point. Mr. Heller for- 
merly had charge of the Grand Rapids 
office of the Equitable and while there 
Mr. Kanzler acted as his assistant. 





Fry Goes to St. Paul 


R. J. Fry, who served the Equitable 
Life of Iowa at the home office as 
manager of the service department, has 
returned to field work, joining B. H. 
Deters, general agent at St. Paul. They 
will be associated in the management 
of the St. Paul territory. The Equitable 
poy splendid business in Mr. Deters’ 

eld. 


M. L. Dunn 


M. L. Dunn, formerly a_ superin- 
tendent of the Security Mutual Life of 
New York, has been appointed general 
agent for the Niagara Life at Bing- 
hamton, N. Y. 





First Woman General Agent 


The Columbian National Life an- 
nounces the appointment of Mrs. Irene 
V. Barker as general agent of the com- 
pany at Memphis, Tenn. Mrs. Barker 
is the first woman general agent to be 
appointed by the company. 





Life Agency Notes 


John D. Davis has been appointed 
manager of the Gem City Life at Cin- 
cinnati, Ohio, with headquarters in the 
Johnston building. 

A. C. Deatz of Kansas City, Mo., for- 
merly a representative of the Bankers 
Life of Des Moines in Kansas and New 
Mexico, has recently left government 
service to re-enter the field as a repre- 
sentative of the Bankers Life in Mis- 
souri. 





The Columbia Life 


Insurance Company 
of Cincinnati 


Third oldest Ohio company. Liberal commissions, continu- 
ous renewals, or salary and commission. Both par and non-par 
policies; special accident policies. Our new unbreakable will con- 
tract is payable in continuous monthly installments. 


Do you realize the ‘opportunity for lucrative employment 
with a growing progressive company, big and old enough to insure 
stability, with valuable territory yet unassigned ? 


Address with bank or other first class references, 


S. M. CROSS, Sec’y, Cincinnati, Ohio. 














MICHIGAN—OHIO—WEST VIRGINIA 


If you reside in this territory and have a producer’s 
record, we have a direct General Agency proposition we 
should like to discuss in confidence. It won’t take long 
to determine if you are the man we want and this is the 
Company you want. A letter may start the ball a’rolling. 


THE CLEVELAND LIFE 


WILLIAM H. HUNT, President 
HOWARD S. SUTPHEN, Vice Pres. and Manager of Agencies 


Guardian Bank Bldg., Cleveland, Ohio 




















THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now making. 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh **si3.0:"* Pittsburgh, Pa, 

















W ANTED— A general agent who can handle men as well as 


write business personally. We have a proposition 
that will pay from the start, located in the best field in America. Any 
one interested write 35-W, care of The A Life Company 
National Underwriter. All communications Over $13,000,000 hesete 


pa rye ny Assets 
will be held confidential. een SASS Saree 


s 
Low Rates and High Dividends 

















agreement may be decided upon. 





State Managers and General Agents who can make 
good with Policies combining a large number of 
attractive benefits can find an opportunity with 


PROTECTIVE LEAGUE LIFE INS. CO. 


DECATUR, ILL. 
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TIME OF SPECIALISTS 


DAY OUT FOR WHOLE TIMER 





Manager Mutual Life at Chicago Says 
Life Men Must Stick to 
Their Trade 





Manager Darby A. Day of the Mu- 
tual Life in Chicago came out flat- 
footedly at the Monday morning meet- 
ing of the agency in favor of the whole 
time life insurance man in the large 
cities. He stated that there is a grow- 
ing demand for efficiency on part of 
‘life insurance men and in order to 
measure up to his fullest capacity the 
life man must give his entire attention 
to life insurance. This means accord- 
ing to Mr. Day that he cannot divert 
his attention to fire insurance, accident 
insurance or other lines. He said that 
a man must definitely decide whether 
he will be an automobile man, coffee 
salesman, an agricultural implement 
salesman, fire insurance man or a life 
insurance man. It does not pay to 
dabble in many. lines, Mr. Day em- 
phatically stated. 

Recalled Early Incident 


He recalls an incident in his own ex- 
perience when in starting out soliciting 
life insurance he also sold stock in a 
building and loan association. He felt 
that it was necessary to sell a share of 
stock in the building and loan every 
day to pay his hotel bill. He said that 
he found that he was taking an hour 
or so on the building and loan stock. 
If he had devoted the same amount of 
time to selling life insurance the re- 
turns would have been much more. He 
gave up his building and loan proposi- 
tion and devoted all his time to life 
insurance. : 


Acid Test Being Applied 


Mr. Day said that the war is apply- 
ing the acid test to men in all occupa- 
tions and it is requiring that they meet 
the requirements of their own occupa- 
tions or go somewhere else. Mr. Day 
said that life insurance is peculiarly 
a service-selling proposition. A man 
must know his business and know how 
to use his equipment, under all con- 
ditions. This requires study and con- 
centration. The life insurance exploiter 
is to be driven out. Mr. Day said there 
will soon be a standard established and 
life insurance men must meet it. A 
good life insurance man cannot be a 
good fire insurance man at the same 
time. A good life insurance man can- 
not be a good bond salesman at the 
same time. He must choose which is 
the best for himself, because the pub- 
lic is more and more going to patronize 
the specialist. Scientific tests are be- 
ing applied to salesmen and the Car- 
negie Institute is modifying these tests 
so that they can be used in life in- 
surance work. 


War Insurance 


In speaking of the war insurance 
program Mr. Day said that statistics 
gathered from the camps showed that 
35 percent of the men carried no in- 
surance at all when they took out 
government insurance. This leaves 65 
percent that carry some insurance. He 
figures that 15 percent of these are 
officers, thus leaving about 50 percent 
of the rank and file who carried insur- 
ance. It may be old line, fraternal or 
assessment. He said that the statistics 








FARM LOANS 
Highest Grade First Mortgage Loans. 
Ask for List. 


THE GUARANTEE 
MORTGAGE & TRUST CO. 


Chicago, Ill. 


38 S. Dearborn St. 
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THOMAS J OWENS, President 


Capital, $200,000 


build a real life insurance company. 





DR. ALBERT SEATON, Vice-President and Medical Director 


CENTURY LIFE INSURANCE CO., noranarotis 


NO ORGANIZATION EXPENSE 


All of the stock is held by a few substantial business men 
of Indiana who believe in the ability of the management to 


We offer agents experienced management, superior policy contracts, 
choice territory, progressive field and home office methods and an 
old-fashioned general agency contract that means money. 
If yo want to be affiliated with an institution that has real red blood in its veins—that has all th- elements of growth and permanency— 
Tell us where you want to work 


CLAUDE T. TUCK, Secretary 
Occidental Building 


Surplus, $100,000 


Managed by men experienced and familiar with all de- 
partments of life insurance work. 








of the Mutual Life show that 8 per- 
cent of the men on its books are within 
military age. Some of these are in the 
higher classes and will not be called 
out. Therefore the actual number of 
policyholders called into the service 
are very few. He feels that there is a 
big opportunity for insurance salesmen 
at this time if they will grab it. Men 
are limiting themselves by their own 
mental attitude. Those who are big 
enough to see the ripening fields are 
the harvest gatherers. 

At the same meeting Herman C. 
Hintzpeter said that owing to the fact 
that the men are soliciting prospects 
of older ages there -will be possibly a 
larger percentage of rejections. How- 
ever, the premiums on the average 
policy will be much more so that the 
premium income of the agents will not 
be hurt even if more cases are declined. 


New York Meeting 

NEW YORK, May 22.—The monthly 
meeting of the New York Life Under- 
writers Association May 28, promises 
to be well attended and an important 
amendment to constitution is to be 
acted upon and the question of the gov- 
ernment encroachment on the business 
will be discussed. Several interesting 
talks are expected. Willard I. Hamil- 
ton, vice-president Prudential, will be 
the chief speaker. The Harry B. Ro- 
sen prizes for Liberty Loan subscrip- 
tions will be awarded. Harold A. Bar- 
ker, Prudential, is the winner in both 
volume and number, but will be 
awarded only one of the prizes. 


Australian Provincial Plans 


NEW YORK, May 22.—Selby P. 
Wood, managing director of the Aus- 
tralian Provincial Assurance is coming 
to America proposing the establishment 
of the association in one or more states, 
probably commencing in California 
either as a branch of the association or 
a subsidiary company. 
reports so satisfactory a business in 
1917 that justifies its hopes of a 
broader field on adapting itself to local 
conditions in America. 


To Press Broeker Charges 


TOPEKA, KAN., May 21.—Great 
activity is being displayed by the 
friends of Felix Broeker, organizer and 
former president of the Globe Life of 
Salina to prevent the trial of Broeker 
on the charge of misappropriation of 
the funds of the company. Broeker 
has suggested to the attorney-general 
and the Kansas insurance department 
that he could be of great help in the re- 
organization of the Globe and has of- 
fered this help unconditionally. But 
he also suggested that the criminal pro- 
ceedings hanging over him were quite 
an embarrassment and if these were 
dismissed he could be of even greater 
service. John L. Hunt, assistant attor- 
ney-general, and Carey J. Wilson, in- 
surance commissioner, both informed 
Broeker that the criminal case would 
not be dismissed. 


Travelers Increases Commissions 


Increases in commissions to agents 
have been made by the Travelers on 
various forms of policy contracts. 
While the official announcement does 
not so state, it is felt that the increases 
have been made to assist the agency 





THE BIG FOUR 


AGE—STRENGTH—SERVICE—OPPORTUNITY 
A combination which makes a winner for the Agency Force of the 


@ @ 
Equitable Life of Iowa 
(Organized 1867) ' 
All previous records broken during 1917. Substantial increase in assets and paid 
for insurance. Net gain in insurance in force during 1917, $21,764,972.88, or 72% 
of the amount paid for. 


MEN of CHARACTER can obtain further information 
as to the Company and Opportunities by addressing: 


H. E. ALDRICH, Supt. of Agents, 


Equitable Building - Des Moines, Iowa 














The Company OF the People, BY the People, FOR the People 


The Metropolitan Life Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 
FIRST IN THE WORLD 


In gain in assets in 1917....... aickstencsistrealen caeaiete Beeb Re Sees $ 95,927,881.14 
In increase in income in 1917......... ccc cece ccc ec ceccceeeceee 40,648,595.67 
In amount of insurance in force........... Bis Gisie eins eae «e+ 3,936,181,898.00 
In gain in insurance in force.........ccceececcecccccecccecees 453,749,902.00 
In amount of insurance placed in 1917............... eralerdiaie-aie . 791,060,002.00 


WAR SAVINGS STAMPS 


The Company, through its more than 15,000 agents, has undertaken to 
sell in 1918 $65,000,000 worth of War Savings Certificates and Stamps, mak- 
ing an allotment to every agent. 











The company’ 


PROMPT PAYMENTS 


Hundreds of letters from grateful bene- 
ficiaries are concrete evidence of the unfailing 
promptness which the Company practices in 
paying death claims. The total amount 
which the Company has paid to beneficiaries 


is now over $53,000,000.00, and all that vast 
sum of money—more than seven times as 
much as the United States paid for the great 
territory of Alaska—over 9974 per cent has 
been paid on the same day that proofs of 
death were filed. 


Bankers Life Company, Des Moines 
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ECRET OF OUR We have a contract for you under which your 
One Success “< income vail be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY Micnicis 





Cash Capital $200,000.00 V. D. CLIFF, President 
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force in meeting the increased costs 
of living. 

Vice-President John L. Way, in an- 
nouncing the new scale of increases 
states that they are allowed “because 
the company’s margins available under 
the law will warrant their payments, 
but there is a possibility that such 
margins may hereafter be reduced, and 
in consequence the extra commissions 
are granted on a condition that they 
are subject to discontinuance or 
change upon order.” The increases for 
the most part are 5 percent, but 10 
percent extra under the new scale is 
allowed on the 15-year endowment, 15 
premium, 20-year endowment, and 25- 








Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
combine dig- 
nity with a fa- 
miliar home- 


Metropolitan 
hotels. Two 
splendid cafes 
for } non - 
; lemen, al- 
fl soa Club Grill 





Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 
H. J. TREMAIN 


ACTUARIES 


— F. CAMPBELL 




















CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHIGAGO, ILL. 
J. HAIGHT 





CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 


ULIAN C. HARVEY 
Consulting Actuary 


Chemical Building ST. LOUIS, MO. 


T J. McCOMB 
@ COUNSELOR AT LAW 
CONSULTING ACTUARY 


Premiumis, Reserves, Surrender Values, etc., calcus 
lated. Valuations and Examinations made. 
Policies and all life Insurance forms prepared. 
The Law of Insurance a Specialty. 


Colcord Bldg. 
OKLAHOMA CITY 


J. H. NITCHIE 














ACTUARY 
Telephone 1223 Association Building 
Central 8462 19 S. LaSalle St., CHICAGO 
A SIGTENHORST 
6 
CONSULTING 
ACTUARY 


WACO, TEXAS 


ARRIS E. VINEBERG 


_ Fellow, Actuarial Society of America 
Fellow American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1437, First National Bank Building 
CHICAGO 

REDERIC S.WITHINGTON,F.A.LA 


CONSULTING ACTUARY AND EXAMINER 
304-306 Security Building 











year endowment. Thus on its various 
endowment forms the Travelers now 
pays its agents from 30 to 45 percent. 


Cannot Limit Payments 


TOPEKA, KAN., May 22— The 
Guaranty Fund Life of Omaha, has 
been denied permission of the Kansas 
department to begin writing 20-pay 
life policies. This is an assessment life 
company and the ruling of the depart- 
ment is that under the Kansas law au- 
thorizing the operation of assessment 
companies in this state assessment life 
companies are not permitted to write 
policies having a definite date for final 
payment of the premiums and establish- 
ing cash surrender values to the policy- 
holders. 


Possesses the Real Spirit 


General Agent Ferris, of the Equi- 
table Life of Iowa, at St. Joseph, Mo., 
tells of one of his agentss Mrs. Storm, 
who walked three and one-half miles 
out into the country recently to can- 
vass a truck gardener for life insurance. 
She secured an application for $2,000. 
Furthermore, this agent made the trip, 
walking out and back, when her child 
was ill at home. The Equitable says 
that this shows real class, and there is 
considerable mettle for success in such 
an agent. 





Association Activities 











Toledo, Ohio—The monthly meeting 
was held in the Commerce Club, May 13. 
A goodly representation of the Toledo 
Underwriters were present. One new 
member was elected and three applica- 
tions presented. 


The program consisted of papers by 
George B. Colton of the Massachusetts 
Mutual on “The Origin of the Theory of 
Life Insurance,” and by D. Charles Hart 
of the Penn Mutual on “Mental Attitude,” 
and by Harry S. Burke of the State Mu- 
tual on “Some Factors in Selling.” The 
last regular meeting before the summer 
vacation will be held in June on a date to 
be announced. 

* * * 

St. Paul, Minn.—Members of the asso- 
ciation were asked ot get squarely be- 
hind the Minnesota Insurance Federa- 
tion, so that the state organization might 
be more effective in its fight against any 
adverse insurance legislation introduced 
at the next session of the legislature by 
the Nonpartisan League. E. A. Sherman, 
Z. A. Austin, B. H. Timberlake and John 
Hoppin of the Minneapolis association 
spoke in support of the federation. A 
committee composed of T. F. Jardine, C. 
E. Leonard, Jr., A. H. Chambers, B. F. 
Deters and W. J. Dillon was appointed 
to procure a delegation to the Northwest 
Congress at Fargo in June. 

*x* * * 

Philadelphia—There was a large at- 
tendance at the annual banquet of the 
association. The banquet speakers were 
George T. Wilson, vice-president of the 
Equitable; Harry B. Rosen of the New 
York Life; Thomas L. Fansler of the 
Northwestern Mutual, and John W. Clegg 
of the Penn Mutual. The new officers 
chosen are John W. Clegg, vice-presi- 
dent; Louis F. Paret, Arthur D. Murphy 





and Jacob Weil, vice-presidents; Edward 
L. Tucker, secretary; Joseph C. Staples, 
financial secretary; Charles A. Wray, 
treasurer. 

* 


* 

Oklahoma City—At the regular month- 
ly meeting J. H. Johnson gave an inter- 
esting talk on long term endowments, 
which was the subject of his address to 
the class on insurance at the State Uni- 
versity. Two new members were taken 
in and a committee appointed to select a 
treasurer to fill the vacancy caused by 
the resignation of Charles F. Linder, who 
has gone into military service. 

* 


Richmond, Wa.—Insurance from the 
buyer’s standpoint. was the subject of a 
talk which John M. Miller, Jr., president 
of the First National Bank, made before 
the association at the May meeting. Mr. 
Miller said that life insurance makes a 
man a better citizen and is comparable 
to a savingS account and owning a home. 
And nothing helps so much as life in- 
Surance when a man wants credit. 
Twenty-six new members, who signed up 
at the previous monthly meeting when 
Lawrence Priddy, national president, ad- 
dressed the body, were admitted. 

* * * 

Galesburg, Ill—Officers for the coming 
year were elected at the first annual 
meeting last week. J. W. Morgan was 
made president and the other officers 
elected were C. B. Hamstein, vice-presi- 
dent; C. B. McGrew, secretary, and H. 
Ww. Peterson, treasurer. The association 
will contribute paid advertisements to 
the Galesburg local papers in the interest 
of war savings stamps and Red Cross 
campaigns. 

* 


* * 
‘ Springfield, I1l—The association held 
its regular monthly meeting last week, 
with H. M. Solenberger presiding. Frank. 
H. Kuhl, of the Franklin Life; Lathan 
Souther, vice-president of the Sangamon 
Loan & Trust Co., and George Keys gave 
addresses. The association presented -F. 
N. Croxson a handsome wrist watch, as 
he is leaving in June to go to France 
in Y. M. C. A. work. 

* * * 

Pittsburgh, Pa.—Darby A. Day, Chi- 
cago manager of the Mutual Life, ad- 
dressed the Pittsburgh association last 
week, having as his subject “The Man 
Power of Life Insurance.” Mr. Day’s 
principal thought was that each man is 
possessed of the same fundamental pow- 
ers, and has within him the ability to 
succeed. He pointed out that man power 
is the driving force of the nation, using 
as an illustration the railroad locomo- 
tive, powerful in itself, but useless with- 
out the guiding hand at the throttle. Mr. 
Day said that the 100 percent life sales- 
men can convince the prospect that what 
he has to sell is actually worth more 
than the money paid for it. He cited the 
case of the man who deposits his money 
in the savings bank and is given 3 per- 
cent interest, and as an opposite the man 
who takes a $1,000 bill to the bank and 
has it changed to bills of smaller de- 


nominations. The one gets more than he 
puts in, the other makes an even ex- 
change. 


The Wisconsin $100,000 Club of the 
Aetna Life, consisting of 17 agents, held 
its second annual convention in Milwau- 
kee May 15 and 16. Officers were elected 
as follows: President, Lawrence M. Peet, 
Lewis, Wis.; vice-president, Samuel 
Long, Milwaukee; secretary and treas- 
urer, Harry C. Berger, Milwaukee. The 
annual banquet was held the evening of 
May 15, with John J. Mapel, general 
agent at Milwaukee, as toastmaster. 


A. G. Branham has been appointed 
supervisor of agents for the general 
agency of W. H. Carter, who represents 
the Bankers Life of Des Moines at Nash- 
ville, Tenn. 
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Not seeking men who 
sell insurance, or 
sell big policies, or 
sell lots of policies 


But we do seek men 
who sell service 


Only in Wisconsin 


nsuranceLompary 
Home Office Madison 














CEDAR RAPIDS 
LIFE INSURANCE CO. 


FOR GOOD MEN 
CB&Robbins, Pres. CB Svoboda, Secy. 
HOME OFFICE 
CEDAR RAPIDS, IOWA 
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NOW IS 

















DES MOINES, IOWA 


THE TIME 
TO DIG 


new men in unoccupied territory that is fertile and possesses great possibilities. 
like life men to write us about our proposition during the next six weeks. 








VERY life insurance man should be 


making 


of the times. 
insurance. 


Louisville, Ky. 
JAMES R. DUFFIN, President 


This is 


money these days. 


the time to hit and hit hard. Our 
country is enjoying an unparalleled period 
of prosperity. 


Let us all take advantage 
It is a great day to sell life 


We are now putting on some 


We would 


Inter-Southern Life Insurance Company 
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WANTS GOOD MEN 


WILL PAY THEM WELL 


Once an 


Illinois Life 
Man 
Always an 
Fllinois Life 
Man 


GREATEST 


GREATEST 


bi LLINOIS ILLINOIS 


TOM PANY COM PANY 


WANTS GOOD MEN 
AND AND 
WILL PAY THEM WELL 





May 23, 1918 














A Record of Thirty Years of Progress— 


Ten-Year Periods 


Assets Insurance in Force Policies 

Dec. ome 3 sae rgd $ 889,073 rates 
4 ae 274,290 6 619, 653 1888-1897. . ey acre 102 387,702 
ee 916,339 39,503,485 1898-1907.... 10,551,857 1 »139,235 


i907. °71 14,008,422 115,099,897 1908-1917. ... 31,845,050 1,961,674 


The WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 








ORGANIZED 1871 
Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 
Oldest, Largest, Strongest Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 
to $50,000.00 and Industrial Policies from $12.50 to $1,000.00 





Condition on December 31, 1917 


PRR Seer ese cals e Scan ccpe asa $. 16,560,439.04 
SREINOS oo nS Snes eon eeaeseebene 14,343,626.28 
RIN PRINTNET III 5660s is 00-010 coe sinew Swiss 2,216,812.76 


Insurance in Force. . 131,790,562.00 
Payments to Policyholders : since ‘organization 19,612,616.08 


Is paying its Policyholders nearly $1,500,000.00 annually 
GOOD TERRITORY FOR LIVE AGENTS 

















Missouri State Life Policies 
RICH IN SELLING POINTS 


FACTS 
Over $156,000,000 of Insurance in Force. 
Over $27,000,000 of New Insurance Gained in 1917. 
Average Interest Rate Earned in 1917, 6.6%. 
Policy Contracts New and Attractive. 
Non-Particpating Policies Participating 
After End of Premium Paying Period. 
Operating in 38 States and the Territory of Hawaii. 


MISSOURI STATE LIFE INSURANCE COMPANY 


Fastest Growing Life Insurance Company in America 


Home Office: ST. LOUIS, MO. 


Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New York 
issued the first mathematical reserve policy ever written by an 
American company. 


Having completed its 75th fiscal year on the 31st of Decem- 
ber, 1917, the Company enters upon the new year with a justi- 
fiable pride in its impregnable strength, its unsurpassed policy 
contracts, its generous dividends, and its great body of well-satis- 
fied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU 


For terms to producing agents address 
The Mutual Life Insurance Company 


OF NEW YORK 
34 NASSAU STREET, NEW YORK CITY 














Non-Forfeitable 


are Life Renewals after once earned. The kind of contract you should have. 
Something new in the way of Health and Accident Policies. Business Men’s 
Policies at low cost. Special Policies for Farmers. Monthly Department just 
established. Now is the time to get good territory in Ohio. 


THE GEM CITY LIFE INSURANCE COMPANY 


DAYTON, OHIO 
I. A. MORRISSETT, Vice-President and General Manager 


HOME LIFE INSURANCE COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


The fifty-eighth annual report shows insurance in force of $146,050,144, an in- 
crease during the year of $12,556,816 The Company paid the policyholders i in 1917 
$3,467,823, of which $731,696 was in dividends or premuim refund. Its insurance 
reserve fund was increased by $1,688,199 and the Assets are now $34,542,304.08. 

W.A.R. BRUEHL & SONS, General Managers HOYT W. GALE, General Managre 
Central and Southern Ohio and Northern Kentucky For Northern Ohio 


Rooms 601-606 The Fourth National Bank Building 229-232 Leader-News ding 
CINCINNATI, OHIO CLEVELAND, OHIO 

















Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 


J.O. LAUGMAN, President: B. O. BERGE, Secretary 


Lutheran International 


Jnsurance Company 
Capital $100,000.00 Surplus $121,477.33 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 

















“SAFE AS A GOVERNMENT BOND” 


6 ©) The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT <0 MONTHLY INCOME INSURANCE. 


|i LATEST POLICIES AND AGENCY CONTRACT SaiL-S7-\He 
Openings OHIO IND. KY. and MICH. Write Columbus 





OKLAHOMA 


We have a General Agency opening to offer under an exceptionally 
liberal contract in this splendid State. 


Also some open territory in Kansas and Missouri. 
If interested address: J. FRANK MONTGOMERY, Agency Manager 


American National Insurance’ Company 
GALVESTON, TEXAS 











es || & II 






¥ 
COLLISION LOSS:RATIO |SPLENDID DEAL MADE|LIFE LOSS IS HEAVY| MEDICAL COST STILL 
CHICAGO PLAN IS COMPLETED | AETNA CHEMICAL EXPLOSION US ROBLEM 
— ° e ; ’ . . 
- This Form of Automobile Indem- | american Bonding & Casualty Appoints | Not Believed That the Concern Carried Workmen’s Compensation Carriers 
nity Given Unfavorable Expe- A. S. Nathan & Co. as Northern Compensation Insurance—Nearly Have Been Unable to Effect 
rience to Companies Illinois General Agents 100 Are Dead Reduction in Fees 
, Vice-President and General Man- PITTSBURGH, PA., May 22.—The 
COST PRICE ADVANCED ager A. G. Ogle of the American Bond- | latest list of dead from the explosion WAR HAS HAD INFLUENCE 
ing & Casualty of Sioux City, Iowa, | of the Aetna Chemical Company plant 
. was in Chicago last week and ap- at Oakdale Saturday totals 93, with 76 we vests 
Need for This Form of Coverage Was pointed A. S. Nathan & Co. of Chicago | injured. The list of missing has been ‘Majority of Competent Examining Phy- 
Never So Obvious As At as general agents for Cook county | Cut to 183, but it is believed most of | icians Have Entered Military 
and northern Illinois. The American | these are alive and will report to the : 
Present Bonding will write no compensation | Company later. Disobedience of an or- Servive—Comment on Outlook 
in this office, but will handle surety | der of the War Department, forbidding 
; : , , bonds, atitomobile coverage, general the use of sodium bicarbonate in the 
Adjusters settling automobile claims | and public liability, plate glass, burg- | Manufacture of dynol, is the cause as-| Medical cost is still the big item of 
find that the loss ratio on collision in- | lary and personal accident. — npn is one oy inquiry | expense in the compensation business, 
surance has gone up many points dur-| _ A. S. Nathan & Co. have been think- | 8 Dems held into the accident. ..| despite the attention that company 
; h £ the hich ing for some time of establishing a| The company did not carry any work- : . : . 
ing the year on account of t 1¢ higher casualty department in their progres- | ™en’s compensation insurance in the officials have given to this feature with 
prices of parts and the increased sive office, inasmuch as they have an Pennsylvania State Fund, nor was there | a view to reducing, to some extent at 
wages. A year ago an automobile | increasing business of this character. pce insurance on the Lvepe a commer- | least, physicians’ bills. Companies writ- 
: Mr. Nathan and his partner, L. cial companies in so far as it was im- | ; ; 
company paid about 75 cents an hour Mp cong Bgl ovtendid ae possible to learn from local underwrit- ing a large volume of compensation 
to a man for making repairs. It is , . * gency, 4 brok fi had | business have given no fittle thought 
: are capable underwriters, watchful of | ets today. Several brokerage firms had : : 8 
able to get a better price than the the interests of all with whom they have lines on the plant about a year ago, but | to this matter, but a review of the rec- 
automobile owner himself, because of | relations and are aggressive in their the number of fires and accidents caused | ords for the past five years reveals the 
the business it was able to swing. Now| movements. The American Bonding | them to withdraw the offering. At the | s+ that there has been no reduction 
thi : : has made a vety good selection in go- local office of the company it was said]. ‘ : ; 
us same company is paying 90 to 95 laa 00 thie ollie all the insurance matters relative to | im medical expense. While medical 
cents while the automobile owner has : the plant had been handled in the main | bills remain at their present level the 
to pay from $1 to $1.25 an hour. There Company Well Managed office of the company in New York profits for most companies in work- 
is at least a 30 percent increase in] The company has $500,000 capital, | City. An interesting question follow- | mens compensation insurance will be 
— prices of matérial. Naturally, there- | g713.667 assets and about $130,000 net | ing the accident is that of the cover- | small or nil. 
— fore, the collision loss ratio ran up last | surplus. While it is one of the newer | 2g¢ on homes and business places adja- Have Reduced Ovesheas 
year. It is understood that the big | companies, yet it is ably managed and | cent to the plant, which were wrecked C : hicl a 
4 companies showed from 70 to 75 per-| is not a plunger. Claim service will be | by, the explosion. As most of these er cage which are writing com- 
K cent loss ratio on their collision busi- | maintained in Nathan & Cos office | buildings were simply wrecked and not | P€nsation prea extensively have 
ness last year. This has to do with] which will insure customers and brok- | burned, the’ owners are filing claims gone into an exhaustive study of the 
- P e p which w : r 4 4 ‘le tl 1 subject, and as the various state re- 
7 purely the physical side of the business. | ers prompt and competent attention. | against the company, while those whose : : 
s promp ( ‘| buildings were burned after being | Quirements became more exacting, 
e Moral Hazard Phase For the time being. A. S. Nathan & Co. & -47| have reduced operating expenses here 
, will give their entire attention to Chi- wrecked are not sure whether they will dtl 1 th Benge f 
: There has been a moral hazard ele- cago and Cook county so far as their | have to claim against the company or and there until the methods of most o 
re ment involved especially in the $25 de- casualty department is concerned, but | 2ainst the underwriters and then allow | the ie” Fikes have become rather 
ductible provision. Many companies | ji. on will develop the northern Illi- | the underwriters to claim against the scientific. There remains, however, the 
feel, especially in their New York City : p company. high medical expense which has been 
| adjustments, that the $25 deductible | "'S territory. reduced not at all, 
= policy written at lower rates prac- = — ere a ete i — ee Favor Uniform Scale 
ic r Ae arain as een appointe e Masonic Mutua . c a ' , 
9 in Ge wanna wednee aman superintendent of agents pred the Atlantic cage ong Mass., has applied for admis- Industrial boards in the various 
A A i p >| Health & Accident Fs sion to Kansas. eae . 
companies believe that the repair man = panna epaaneaen re states are of the opinion that if the 
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Ss be : ei : a —_———- See dical associations could be pur- 
padded his bill so that the automobile aS : re P 

owner did not stand much loss. There | “In all my experience in business, during part suaded to adopt a scale of fees to be 
is difference of opinion in the minds of | of which I placed all the insurance for a big applied to workmen’s compensation 









cases a practical move toward uniform- 
ity would be made, and an appreciable 
reduction effected in the the compensa- 
tion companies medical expense item. 
There is undoubtedly a tendency on the 
part of physicians engaged in work- 


Corporation, I have never had any adjust- 
ment attended to with any such punctuality 
and if this is a sample of your service, I shall 
surely ever be a booster for your Company.” 


—From a letter written by a satisfied policy holder. 


automobile underwriters as to whether 
the $25 deductible clause is a satisfac- 
tory one even at three-fourths of the 
full coverage rate. This is a differential 
of 25 percent and the theory with many 


ly 





is that it will always be taken advan- 
tage of. The $50 deductible clause is 
looked upon with more favor by some 
underwriters, but they feel that the $25 
Provision is too small an amount to 
allow and the contention is that it prac- 


tically means full coverage at a lower 
rate. 


Need for Collision Coverage 


One of the automobile agencies calls 
attention to the fact that the govern- 
ment curtailing pleasure car production 
this year will affect almost every auto- 
mobile seller. It is claimed that the 
Price of new cars will be advanced and 
the cost of replacement of cars will be 
Increased very considerably. It is 
stated that automobile owners will find 
It difficult to secure replacement parts 
even at an advanced price. The insur- 


Liability, Burglary, Accident, 
Industrial Insurance, written. 








(CONTINUED ON PAGE 7) 











An agency for a company where claim service is founded 
upon the progressive principles of integrity and fairminded- 
ness, is a happy mixture of satisfaction and profit. 

Workmen’s Compensation, Automobile, all forms of Public 


Health and a complete line of 





General Accident 


Fire and Life 
Assurance Corporation, Ltd. 


FREDERICK RICHARDSON 
United States Manager 


men’s compensation cases to tax the 
companies “as much as the law allows,” 
and this practice is reflected in the ap- 
parently nonreducible medical expense. 
Then, too, company officials have ob- 
served that physicians are inclined to 
drag out a case over the full period 
permitted by the statutes. If the law 
provides for medical attention for six 
or eight weeks and, as is ustially the 
case, a maximum medical bill, it has 
been noticed that wherever it is at all 
possible physicians are inclined to treat 
an injured employe during the entire 
period. 


Reducing Compensation Payments 


Companies also often swell the med- 
ical expense for the purpose of reduc- 
ing the compensation payments. That 





General Building Philadelphia 
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COMPENSATION NEWS 





REPORT HAS BEEN DELAYED 





State Insurance Departments Examin- 
ing Sherman & Ellis Concerns Await 
Opinion From Attorney-General 





The five state insurance departments 
that are examining the inter-insurance 
exchanges operating through the office 
of Sherman & Ellis of Chicago will 
have a conference May 29 in Chicago. 
Recently representatives of the depart- 
ment made an investigation of the oper- 
ations of each concern. A hearing was 
held on the finding of the itivestigators 
last week in Chicago. Several legal 
questions were raised which necessi- 
tated an opinion from the attorney- 
general of Illinois. It was thought best 
therefore to take an adjournment until 
the attorney-general could be heard 
from. The states having made the ex- 
amination are Wisconsin, Kentucky, 
Missouri, Kansas and Illinois. 


REPORT ON STATE FUND PLAN 


Fallacy of the Scheme Is Seen in the 
Career of Nova Scotia 
Insurance Plan 


P. Tecumseh Sherman, former com- 
missioner of labor of New York state, has 
analyzed the report of the Nova Sco- 
tia state accident fund, following the 
Halifax disaster, which shows the 
weakness of these state concerns. The 
report points out the fact that if regu- 
lar insurance had been carried the 
losses would have been distributed over 
a wide area instead of a single prov- 
ince. In other words, all of Canada 
would have participated, as did the 
United States in the case of the San 
Francisco earthquake and fire. He 
states that if California had had a state 
fund and its citizens would have had to 
have met the results of that disaster, 
they would not have recovered for 
many years. 


The Nova Scotia monopolistic state 
fund law has been in operation a little 
over a year and yet it has already ex- 
perienced two serious mining disasters 
with a very limited exposure upon which 
to distribute the burden of their costs. 
The Nova Scotia accident fund for work- 
men’s compensation went. into effect 
Jan. 1, 1917. Assessments for the year 
amounted to $822,066. The losses were 
$672,819, leaving $81,237 in disaster re- 
serves and $68,011 in surplus. In addi- 
tion, however, there were also liabilities 
incurred in the Halifax disaster of Dec. 
6, amounting to $850,000. So that there 
should really be a deficit of $700,753. 

The Halifax disaster was excluded 
from the statement of the state accident 
fund in that it was a war risk and it 
was thought would be assumed by the 
dominion government or the relief com- 
mission. This commission has actually 
assumed the loss and has undertaken to 
relieve the fund of its liability. Under 
the Nova Scotia law the accident fund 
would have to supply funds to compen- 
sate employes for injuries suffered in a 
disaster like the Halifax catastrophe. 
This would have had to be paid out 
had not the dominion government in its 
discretion assumed liability. Mr. Sher- 
man says that a scheme which lets the 
loss from misfortune rest in the immedi- 
ate neighborhood of where it chances to 
fall to be met by extra assessments when 
it is exceptionally great does not deserve 
the name of insurance. It fails utterly 
to perform the primary function of in- 
surance which is so to distribute the 
risks so that the burden of losses shall 
nowhere be disturbing. 

Mr. Sherman says that the experience 
of the first fifteen months has been 
rather severe on the coal mining indus- 
try in Nova Scotia. During 1917, besides 
losses from ordinary accidents common 
in all the mines, there was a loss of 
about $120,000 on a single disaster in 
one mine. It resulted in a loss of 65 
lives. That experience was followed in 
January of this year by a disaster in 
another mine in which 88 lives were lost. 
Thus within a period of 13 months there 
were two disasters of incurred liability 





of something like $380,000. Mr. Sher- 
man submits the following table of the 
aecident funds experience for 1917, ex- 
cluding the Halifax disaster. 
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Coal min- 
ing ...$390,573 $333,934 $38,596 $18,042 


Other min- 


ing ... 15,615 12,663 1,543 1,409 
Lumber & 

woodw’k 39,423 58,382 3,895—22,854 
Iron and 


steel .. 198,539 150,078 19,619 28,840 


manfg. 24,455 30,191 2,416 —8,152 
Building 

and con- 

struct’n 33,815 40,750 3,341—10,276 
Public 

utilities 25,791 11,958 2,548 11,283 
Transpor- 

tation.. 83,659 32,358 8,267 43,033 


Shipping. 10,193 2,500 1,007 6,685 





Total. .$822,066 $672,818 $81,236 $68,010 


Foreign Credit Insurance 


British and German business men are 
consulting with their governments and 
with insurance underwriters on the sub- 
ject of world-wide credit insurance. It 
is felt that the commercial accounts in 
foreign lands must be protected if the 
countries are to take their places in the 
world-wide commercial activities follow- 
ing the present war. 

In Great Britain it is believed that 
marine underwriters will take up this 
line. They are permitted to do so in the 
absence of restrictive legislation, and 
have both the resources and the ability 
to handle the business. 

In the United States all of the credit 
insurance business is dorie by one Ameri- 
can company handling this line of insur- 
ance only and British casualty companies 
maintaining United States branches. The 
problem is one that should be settled at 
the same time the marine insurance prob- 
lem is taken up by American companies. 


Travelers Men’s Record 


The Metropolitan branch of New York 
City led the Travelers offices on new paid 
for accident and health premiums up to 
May 1. Chicago was second, Philadelphia 
third, Kansas City fourth, Hartford fifth, 
Pittsburgh sixth, and Milwaukee seventh. 
Chicago led in net increase paid for acci- 
dent premiums. Toronto came second in 
this regard. ~ 


Central Business Men’s Accident, Day- 
ton, O.—This company is changing its 
name to the Liberty Mutual Insurance 
Co. The change in title is being made 
because the company proposes to write 
full coverage on automobiles, taking ad- 
vantage of the law enacted at the last 
session of the Ohio legislature, and which 
will permit a mutual company to write 
a general class of fire business. It is the 
intention of the management to confine 
its business to personal accident and 
health, full coverage on automobiles. 
Following the change of title the officers 
will remain practically the same. J. R. 
Jones is secretary and general manager 
of the company. B. C. Coleman, secre- 
tary of the Dayton Mutual, and B. F. 
Hoblit, assistant secretary of the Mont- 
gomery County Mutual, are connected 
with the company, and are both well 
known insurance men. It is the inten- 
tion to confine the activities of the com- 
pany to Ohio for the present. 


B. P. Seott, agency manager of the 
North American Accident, is making a 
trip to the Pacific Coast and will be gone 
several weeks. He plans to hold a series 
of agency meetings in territory west of 
Chicago. 
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AMERICAN BONDING 
AND 


Capital $ 500,000.00 grreceine ee 
Deposited in Securities with nservative Underwriting 
jowa [nsurance Department 


Onsistent Serviee 
SioucrCity,dowa 


Write For Agency to A. G. OGLE, Vice President and General Manager. 
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The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD’S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





ESTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 
OF LONDON, ENGLAND 
Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB - _ Gen. Agts. Illinois, Mo., Ind., 1428 Insurance Exc Chicago 
FRED. L. GRAY COMPANY - Northwestern Managers, 388-386 Seeurity Bank Bld ihianes 
RAYMOND & RAYMOND - - -_ General Agents, Southern Michigan, Fk dg... Detroit 
ALFRED PAULL & SON ~~ General Agents, West Virginia, Board ef frade Bigg. necling 
- en ents, e: 0, 1 .W., 
HOWARD FERRIS, ’ - General Agent, Southern Ohio, 1310 ist National Bank Bidg., Cincinnati 


KING, MeCUNE & 
ME 


Lima. 
THE 


RRILL, DODGE & JACKSON CO., Ger Azone ‘Luvs Co. Produce Exch. Bldg., Tel edo, 0 
Casualty Company 


H O O S l E Indianapolis, Indiana 


Gives a LIBERTY BOND to every successful agent. An interesting proposition 
for live salesmen. Write us today for full information. 




















A RARE OPPORTUNITY 


For high-class big money men who expect to make $5,000 or more a year. 
We have the nest atvective, acbetetial ACCIDENT. AND. HEALTH 
PROPOSITION OPEN IN SEVERAL STATES. 


Write me today and I will show you a real opportunity. 

ERNEST W. BROWN, Secretary and Treasurer 
INTER-STATE BUSINESS MEN’S ACCIDENT CO. 
Brown Building : DES MOINES, IOWA 
Petent  re 


same men’s associations. 
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*“ASK YOUR STATIONER ”’ 











homa people. 





OKLAHOMA LIVE STOCK 
INSURANCE COMPANY: :: 


Licensed by the Oklahoma Insurance Department 
q We are now ready to receive applications for agencies. 
You Oklahoma Insurance Agents, look up the value of the Live Stock owned in Oklahoma. Live 
Stock Insurance is the most profitable to agents of any branch of Insurance, all annual business, high rate and good 
commissions to good producing agents. For Agency Contracts and Territory, address Home Office. 


OKLAHOMA CITY 


ee ee 


@ An Oklahoma Company owned and managed by Okla- 
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WITH ACCIDENT MEN 


INJURIES FROM HOME CAUSES 





Travelers Shows Statistics of Its 
Claims for Last Year—Interesting 
Record Given 





Notwithstanding that the automobile, 
recreation, the street and so on, are all 
accident breeders, there are plenty of 
accidents right at home which justify 
carrying an accident policy. The Trav- 
elers, which carefully assembles its sta- 
tistics, has gotten out a table showing 
the number of accidents and amount 
paid in 1917, where injuries were re- 
ceived at home. They are as follows: 


No. Amount 
Burned to death in burn- 


ee era 3 $ 19,875.00 
Scalded and burned 

while cooking, etce., 

CINE 6.656 xsttbeces 131 5,856.84 
Burned while lighting 

CHONG, @OG. 68k 6c caccas 60 3,121.62 


Injured while working 


around barn, shed, ete. 470 35,391.72 
Falla On staira.....s.. 287 62,001.97 
Cutting corns, toe nails, 

finger nails .......... 59 2,268.36 
ty eee ere 68 6,477.99 
Slipped in bath tub.... 58 2,915.93 
Slipped on rugs, floor, 

We. Wacegisae te necnes 117 8,806.83 
Falls from chairs, ta- 

a aero 50 3,883.40 
Run into beds, bureaus, 

GOOT, GUO 6.66606 0cc00 120 8,762.18 
Cut on bottles, sharp 

instruments, ete. .... 408 15,222.57 
Slips on lawn, etc...... 236 15,177.01 
Falls from ladders..... 63 5,389.96 
Foreign particles in eye 54 8,276.94 
Hit by falling objects... 93 3,547.91 
Getting in and out of 

WOE cucaacteursccacess 20 871.05 
Poisoned or infected.... 144 65,734.95 
Finger caught in door, 

Re ee eee 59 2,628.49 
Stepped on broken glass, 

sharp instrument, etc. 86 2,557.33 
CRPVNE be tebcesscicces 3 49.65 
Pet animal bites, ete.... 38 1,220.33 
Carrying children—fin- 

ger in eye, etc....... 20 541.35 
Lifting and moving arti- 

Cn, ES Orr 149 6,364.01 
Miscellaneous .......... 306 34,906.06 

— Total .....seceeeees 3,102 $321,849.45 


COST IS NOT YET TOO GREAT 





Company Official Says Much Is Being 
Made of Departures From Reason- 
able Acquisition Cost 





An accident company official re- 
marked the other day that while the ac- 
quisition cost of accident and health in- 
surance is too high with some compa- 
nies, yet he believes that the situation 
is being considerably magnified by oc- 
casional departures from a sane course. 
He states that he believes the average 
acquisition cost of accident insurance 
is about 35 percent, which includes of 
course, the overriding commission of 
the general agent. He does not be- 
lieve that this is too high for the work 
that has to be done developing this line. 
It is more than the overriding com- 
mission on automobile business, for ex- 
ample, but it requires harder work to 
produce accident than automobile in- 
surance, 

He feels that companies that go be- 
yond 35 percent are sowing to the 
whirl-wind and are causing an injustice 
to the policyholder. He says that once 
in a while some company on a special 
occasion may offer a bonus or arrange 
for a higher commission arrangement 
for a temporary period, but he says 
that acquisition cost of 35 percent is 
normal and that the agents are well 
worth their hire if the ratio is kept 
within this percentage. He calls atten- 
tion to the fact that the production and 
development of accident insurance is 
pretty much like life insurance. The 
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desire and necessity of accident insur- 
ance has to be created in the mind of 
the prospects. The production cost of 
accident and health insurance cannot 
be compared to that of property insur- 
ance because in the case of the latter 
the agent is dealing with tangible, ma- 
terial things. The assured seems to 
appreciate the necessity of protecting 
his property even at the expense of not 
protecting his own physical being. The 
desire does not have to be created. 





HIGHER LOSS RATIOS SHOWN 





Classes of Business That Are Found to 
Be Unprofitable Owing to 
Greater Hazard 





Some of the large accident compa- 
nies have been studying their statistics 
on certain classes of business especially 
doctors, dentists, undertakers and em- 
balmers. It is found that the loss ra- 
tio runs 71 percent on these classes. 
These men are subject to infection and 
a disability means that they are prac- 
tically put out of the running. A few 
companies have increased their rates, 
but a majority are still taking these 
men, knowing that they are doing so at 
a loss. 

An accident official said the other 
day that he had been looking over his 
experience and finds a high loss ratio 
on owners of mines and ranches out in 
the west. These men are written as 
preferred risks. They spend consid- 
erable time, however, around their pos- 
sessions becoming jacks-of-all-trades 
and expose themselves to almost all 
the hazards of workmen. Real estate 
men, he says, show a loss ratio on his 
books of 75 percent. These men are 
not exposed to any greater hazards 
than others, but he sees a big moral 
hazard in the class. Real estate busi- 
ness is fluctuating and uncertain. There 
is great danger of malingering. An- 
other class of people that shows a high 
loss ratio are artists, musicians and so 
on, or those of the temperamental type. 
They are always very arbitrary and un- 
reasonable when it comes to loss ad- 
justments. 





Chicago Adjusters Meet 


The May meeting of the Casualty In- 
surance Adjusters Association of Chicago 
was held Wednesday evening. John A. 
Ranson, superintendent of the Central 
Free Dispensary, spoke on “America’s 
Obligation to Her Wounded Soldiers and 
What Can Industry Do to Meet This 
Obligation?” 





Masonic Company’s Case 


BOSTON, May 20.—The date of the 
hearing of the case of the Masonic Pro- 
tective of Worcester against the National 
Protective Insurance Company of Boston 
has been set for Tuesday, May 28, in 
Boston. The hearing will be before At- 
torney Thomas W. Proctor, who has been 
appointed master by the court. 


Credit Insurance Shows Gain 


Credit insurance shows an increase this 
year in premiums. The companies have 
had two good years and expect a fairly 
good year in 1918. Business conditions 
are. still prosperous, but the uncertainties 
of the situation at the close of the war 
makes the credit business rather pre- 
carious. While the companies have been 
hit with some rather large losses this 
year they have paid out remarkably well. 
If the companies desired to open the 
throttle they could load up heavily on 
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The Republic Casualty Co. 


- PITTSBURGH, PA. 
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AMERICAN INDEMNITY COMPANY 


Home Office: Galveston, Texas 


Summary of Statement of December 31, 1917, as Made to the Commissiener of Banking and Insurance for the 
State of Téxas. 








ASSETS LIABILITIES 

Mortgage Loans.............ceeeeeeeseeees $ 626,284.45 | Reserve for LosseS...........scssececeeces $ 282,849.85 
Bonds & Stocks, market value............. 545,399.99 | Reserve for unearned Premiums pro rata... 249,094.60 
Bank & Trust onnany, S pm at Interest 44,750.00 | Reserve for Commission and Brokerage... 26,498.67 
Cash at Bank and in Office...............- 39,657.18 EUR GaP TARR... cccccccccecceccccccce 25,000.00 
Premiums in Course of Collection under 90 Reserve—Voluntary and Contingent 0,008.75 
B AUB. cccccccccccccccccccccccccccece 107,631.78 | Reserve—Catastrophe Hazard..... e anaes 
Other Assets eccccccccccccs ecccccccccccccce 29,998.41 | Capital paid in cash........... 500,000.00 
——————- | Surplus over all Liabilities.........e+00++ 260,269.94 
OFFICERS $1,000, 781.8 

SEALY HUTCHINGS, President. L. A. ADOUE, Vice-President. ; 

GEO. SEALY, Secretary. J. F. SEINSHEIMER, General Manager. 


We write the following lines: 
General and Elevator Liability. 
(31) States. 


Automobile—Fire, Theft, Liability, Property Damage and Collision. 
Plate Glass, Burglary and Fidelity and Surety Bonds, 


Public, 
Licensed in thirty-one 








PUTS “SURE” IN INSURANCE 
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— Premiums 
Admitted Assets Received for 
$1.874.292.91 nacri Oa INSe Pty NC Pe an, 
pots GEORGIA CASUALTY COMPANY = 
Surplus and Reserves to Policy Holders - - - . $1,688,506.87 


SMITH -LAWSON-COAMBS COMPANY 
GEN’L AGENTS - CHICAGO 











THE TRAVELERS 


INSURANCE oe INDEMNITY 
COMPANY WY COMPANY 
HARTFORD, CONNECTICUT 


WRITE THE GREATEST VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 





business, but all are watching their cor- 
ners very closely. 
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IN THE SURETY FIELD 


SEEKING GREATER LIBERALITY 





Employers Want Companies to Yield 
to Some Extent on Their Fidelity 
Bond Exactions 





Companies writing fidelity bonds find 
there is more and more pressure being 
brought upon them to be liberal and 
loosen up on their exactions as to 
standards. The financial institutions 
and all others that are employing men 
say that the war conditions are making 
the help situation critical, Some of the 
older men have been advanced and men 
of military age are being called to the 
colors, Several concerns say that they 
are being forced to employ men who 
are not up to the old standard of integ- 
rity. It is not likely, however, that the 
surety companies will agree to take 
chances on applicants whose past rec- 
ord does not justify bonds. Many con- 
cerns that never bonded their employes 
before are now taking out bonds on ac- 
count of having to employ new help 
and desiring the reports of bonding 
companies on employes. 

Owing to the increased cost of mate- 
rial, many agents have been able to 
write fidelity bonds, as they cover not 
only embezzlement of money and secu- 
rities, but loss of material which has 
been stolen by the bonded employes. 
Automobile dealers are bonding their 
people, as all accessories are high- 
priced. Many agents do not realize 
that a fidelity bond covers anything 
stolen. One man said the other day 
that. he had been able to sell a large 
number of bonds when the employers 
became acquainted with the scope of 
fidelity coverage. In case of delivery 
wagons, some companies, by the pay- 
ment of an extra premium, will cover 
loss of packages or goods through any 
cause, 


Automobile Losses 


The automobile owners of the United 
States are experiencing steadily increas- 
ing losses through the ownership and 
operation of their cars. The amount of 
this loss in the year 1917 has been tabu- 
lated, and reaches the astounding figure 
of $116,000,000. This is an astonishing 
figure and, it is regrettable to state, is 
largely due to carelessness of both the 
automobilist and the general public. 
These figures are extremely interesting 
as to the analysis of the causes which 
produces such waste. The figures com- 
piled for 1917 show the following salient 
facts: 

Number of autos in use Dec. 31, 


1 LL eS ES Se yer 5,000,000 
Number insured for public lia- 

ee SN res ee 800,000 
Losses paid under liability poli- 

UR ey ee ree rents $14,000,000 
Estimated liability losses of 

uninsured owners........... 50,000,000 
Property damage and collision 

losses on insured autos..... 5,200,000 
Estimated property damage 

and collision losses on un- 

SPOR PION 5 u's 5 5 00:00:00.2 20,000,000 
Fire and theft losses on in- 

BUNGE MRUON, ok5 as assesses ccs 13,700,000 
Estimated fire and theft losses 

on uninsured autos......... 13,700,000 


Total insured losses in 1917... 32,900,000 
Total uninsured losses in 1917, 
RE Acc heG5e seek iene oe 83,700,000 


Plate Glass Prices 

The price on plate glass is still going 
up. In Illinois outside of Chicago all 
glass under 10 square feet was subject to 
a 10 percent advance and all glass over 
that size to 20 percent. Plate glass insur- 
ance companies say that they look for 
another advance in price in the large 
cities. It is getting more and more diffi- 
cult to handle glass out in the smaller 
points. Labor troubles have been caus- 
ing many losses on plate glass in Chicago. 


WANTED—Man to organize and manage 
Burglary Department in Chicago office of 
well known Company about to engage in 
that line. Reply by letter giving full details 
concerning experience and salary expected. 
Address Burglary, 58-U, care The National 








DOUBT IS EXPRESSED 


COMMENT ON NEW YORK LAW 





Amendments to This Measure Render 
It Ambiguous as to Extent of 
Its Scope 





NEW YORK, May 22—New busi- 
ness derived from the recent extension 
of the New York workmen’s compen- 
sation law is not developing as rapidly 
or in such volume as the companies 
had expected. 

The omnibus group which has been 
added to the law, and which is known 
as “Group 45” provides “all other em- 
ployments not hereinbefore enumer- 
ated carried on by any person, firm or 
corporation in which there are engaged 
or employed four or more workmen or 
operatives regularly in the same busi- 
ness or in or about the same estab- 
lishment, or away from the plant of 
the employer, under any contract of 
hire, express or implied, oral or writ- 
ten, except farm laborers and domestic 
servants.” 


Some Uncertainty Seen 


As usual there is some uncertainty 
in the minds of employers as to 
whether they come under the provi- 
sions and scope of Group 45. The at- 
torney general in an opinion to Gov. 
Whitman says that “the term workmen 
or operatives would seem to have a 
more restricted meaning than that of 
employe, and: to refer to laborers, 
mechanics or artisans who do manual 
labor, and not to clerks or those en- 
gaged in professional work.” The at- 
torney-general, however, is careful to 
add “I can only speak in general terms. 
It would be difficult, if not impossible, 
to be more specific with reference to 
the many employments carried on 
throughout the state.” 

The counsel of the state industrial 
commission has told that body that he 
thinks the law means what the attor- 
ney-general thinks it means, but he also 
feels it necessary to hedge, and adds 
“Until this section has been construed by 
the courts it will be impossible to give 
an authoritative interpretation.” 


Must Do Some Guessing 


Final decision by the courts is still 
some way off, a year or two at least. 
Meanwhile employers should bear in 
mind that the court of appeals has already 
held that the workmen’s compensation 
law must be construed ‘liberally in order 
to carry out its beneficent purpose. If 
the court sticks to its doctrine, Group 
45 will be liberally construed and there 
is no telling whom it will finally be de- 
cided it includes. 

Meanwhile, as one well-known under- 
writer points out, one may exercise one’s 
ingenuity in deciding: Is a typist an 
“operator” or an “operative’’? Is a sales- 
man in a grocery store a “clerk” or is 
he a “workman”? Does an attendant at 
a soda water fountain “operate” it so as 
to become an “operative,” is he a “work- 
man” or simply a ‘clerk’? 

The court of appeals will ultimately 
decide these questions, but meanwhile 
the wise employer will insure. 


The Massachusetts Bonding has ap- 
pointed two new general agents for 
South Carolina for casualty and surety 
lines. They are W. K. Sease, who will 
be located at Orangeburg, and Frank W. 
Cooper at Charleston. 














A. S. Nathan 


A.S. NATHAN & CO. 


INSURANCE EXCHANGE, CHICAGO 


L. A. Rose 


Announce their appointment as General Agents of the 


AMERICAN BONDING & 


CASUALTY COMPANY 
OF SIOUX CITY, IOWA 








This agency will give complete service to 
brokers and business producers. The company 
writes surety, automobile ‘coverage, burglary, 
plate glass, public and general liability, and 
personal accident. 

It invites a close investigation of the com- 
pany's record and facilities. The casualty 
department of this agency will be fully equipped 
to handle all the needs of business producers 
and will be glad to give Inquirers full 


inform ation. 
































The Provident 


Life & Accident Insurance Co. 
OF 
CHATTANOOGA, TENNESSEE 
Established 1887 


100% INCREASE 


Monthly Premium Department 1917 
Liberal Contracts 














IS YOUR CAR INSURED 





THE Complete Coverage 
= (iUARANTY OMPANY —— 
SSURES VWUREATEST WOnFiveNce Accident and Health 
Group—Life—Railroad 
Home O fiice INSURANCE 


COLUMBUS, OHIO 
Write for particulars of the 


BUSINESS MEN'S 
PENSION POLICY 


Ohio’s Only Casualty and 
Surety Company 





Home Office, Provident Building 


Write for Agency CHATTANOOGA, TENNESSEE 


























Underwriter. 


A Progressive Surety-and Casualty Company 
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GETTING AGENTS 


A CASUALTY man who has charge of 
country territory says that he has made 
a mistake in the past in endeavoring to 
establish as agents in the smaller towns 
and cities, men who have built up agen- 
cise of some proportions, and are inter- 
ested in various lines of insurance. He 
states that these men have so much on 
their minds in soliciting fire, casualty and 
life insurance, together with dealing in 
real estate and making loans, that there 
is no opportunity of building up the mul- 
tiple lines of a casualty company. 

Therefore, he is seeking out new men, 
high school graduates or others that seem 
to have the work habit, average intelli- 
gence, ambition and the desire to make 
something out of themselves. He takes 
such a man, stays with him for a suf- 
ficient time to get him well acquainted 
with the various lines, solicits with him, 
gives him as much instruction as possi- 
ble, and then turns him loose. This man, 
therefore, is the company’s man in that 
territory. 

He is taught to make a survey of his 
community and list up the prospects in 
various lines. If he has a company that 
writes workmen’s compensation, there is 
plenty of that business around. There 
are burglary risks to be picked up, some 
plate glass, some fidelity bonds, physi- 
cians and dentists liability, and public 
liability. Accident and health are good 
business builders. 

There is a big opportunity for a young 
man in a small town or city to build a 
splendid business with a casualty com- 
pany. All he needs to do is to master 
his business, know it thoroughly, and 
keep going. If he is industrious and 
applies himself to his task, he will win, 
and nothing can stop him. This agency 
man declares that he is through with 
planting his company with established 
agencies, where he is seeking new con- 
nections, inasmuch as he has had so 
much success in starting out absolutely 
new people and training them up in his 
Way. 


ELEVATOR INSURANCE 


One of the companies advises its 
agents to watch in getting in elevators 
whether there is a small metal ‘sign 
indicating the name of the insuring com- 
pany. If the sign appears old, and there 
1s any doubt as to whether the elevator 
insurance is carried, some inquiry should 
be made. Owing to large verdicts now 
being given where persons are injured 
or killed in elevator accidents, an owner 
or one who leases a building and who is 
Tesponsible for the elevator, cannot af- 
ford to go without elevator insurance. 

Regardless of all the safety appliances, 
there are a multitude of ways whereby 
accidents may happen. An elevator op- 
erator may be careless, there are fre- 
quently accidents due to mechanics and 
workmen who are in the elevator shaft, 
making repairs, oiling the machinery or 
doing other jobs. Even though the shaft 
in which they are working is carefully 
guarded, they frequently lean over into 
an adjacent shaft and an accident occurs. 


‘special drive for moving picture theaters 


inspection service can overcome. Com- 
plete elevator protection should be se- 
cured by all odds. Now is a good time 
for an agent to list up in his community 
possible prospects for this line. 


GOING AFTER THEATERS 

Wir the growth of moving picture 
theaters, houses are being multiplied in 
all directions. Local agents should solicit 
these for public liability. Even where 
theaters are not covered under the com- 
pensation act, they should be secured for 
compensation insurance. One agent in a 
county seat states that he has made a 


all over his county and found that but 
very few had been solicited in adjoining 
towns. 


LARGER VERDICTS 

LarGeR verdicts are being given these 
days for injuries and death losses. 
Large damages are collected because 
the owner fails to properly protect the 
property. The other day a verdict of 
$50,000 was awarded to a workman 
who fell into an unprotected tank of 
sulphuric acid. The man was an em- 
ploye of a firm of contractors who was 
at work on another plant. The tank 
was on a level with the floor and when 


he stumbled he was completely cov- 
ered by the acid. His body was badly 
burned and his eyes destroyed. The 
contracting firm had compensation, but 
suit was brought against the owners of 
the plant who failed to protect the tank. 








Personal Glimpses of 
Casualty Men 








J. I. Banash, for eleven years actively 
engaged as engineer at Underwriters’ 
Laboratories, in the examination and 
testing of hazardous appliances, has 
been appointed engineer-in-charge of 
the casualty department. He succeeds 
S. V. James, who is now mechanical 
engineer on special research work at 
the Laboratories. 

Mr. Banash is a graduate of the Mas- 
sachusetts Institute of Technology, a 
member of the American Society of 
Mechanical Engineers, the National 
Fire Protection Association, the Na- 
tional Welding Council, and the Inter- 
national Association of Fire Engineers. 
He has done much work with commit- 
tees of these associations in preparing 
specifications for the manufacture, use 
and maintenance of appliances involv- 
ing fire and accident hazards with the 
end in view of reducing these hazards. 

The variety of appliances submitted 
to the casualty department is a matter 
worthy of note. A few among them 
are: goggles for many purposes, includ- 
ing those for welders; ladders; guard- 
ing devices for power-driven machines; 
elevator safeguarding appliances; shaft 
couplings, locking devices, anti-slip 
treads, scaffolding machines, window- 
washers’ safety belts, etc. 


R. B. Robertson, who has been super- 
intendent of the Intermountain branch 
of the Royal Indemnity for the past 
two years, is appointed general agent 
for the company in Montana. Mr. 
Robertson will transfer the headquar- 
ters from Great Falls to Butte: 

Arthur H. Connolly is appointed man- 
ager for the bonding department of the 
Maryland Casualty at San Francisco, 





These are hazards, of course, which no 
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FIDELITY AND DEPOSIT COMPANY 
OF MARYLAND 


EDWIN WARFIELD, President 


Burglary 
Insurance 











a month ago to join the War Depart- 
ment at Washington. Mr. Connolly 
established the department at San Fran- 
cisco when the Maryland entered the 
bonding business some years ago, re- 
tiring as manager last year in order to 
take up field work. For the past three 
months hé has been surety manager 
for the Southern Surety at San Fran- 
cisco. 








succeeding H. J. Douglas, who resigned 


Changes in the Field 











Charles M. Burton 


Charles M. Burton, for the past year 
engaged in field work for Foster & Mes- 
sick of Indianapolis, Indiana general 
agents of the United States Fidelity & 
Guaranty, has resigned that connection 
to become state manager of the Hartford 
Accident & Indemnity for Indiana, suc- 
ceeding the late Pettis B. Lawrie. Mr. 
Burton has lived in Indianapolis for the 
past twenty years, traveling Indiana and 
Illinois. Mr. Foster, of Foster & Messick, 
in speaking of the change, referred in 
highest terms to Mr. Burton’s ability 
and stated that he had had many flat- 
tering offers to leave Indiana, but noth- 
ing had influenced him to make a change 
before now, as he preferred to live and 
work in that state. Harvey D. Le Mes- 
surier, of the Chicago office of the Hart- 
ford Accident, has been in Indianapolis 
in charge of the field since Mr. Lawrie’s 
death, and will now return to Chicago. 





F. L. Shove and G. L. Truitt 


F. L. Shove, for the past five years 
manager of the liability department of 
Marsh & McLennan, has been appointed 
agency superintendent in the United 
States branch of the Zurich General Ac- 
cident & Liability. As the Zurich has 
been. operated in the United States for 
only a few years, it is represented princi- 
pally in the larger cities. Mr. Shove will 
have charge of the further development 





of the agency plant which is now con- 
templated. 

Previous to his connection with Marsh 
& McLennan Mr. Shove was with the 
London Guarantee in Chicago for fifteen 
years as superintendent of the liability 
underwriting department, and for a time 
was western manager of the Globe In- 
demnity. 

George L. Truitt will have charge of 
the liability department of Marsh & Mc- 
Lennan, and will be assisted by A. C. 
Bishop, who has been with the depart- 
ment for some years. Mr. Truitt is an 
experienced liability man, and previous 
to his connection with Marsh & McLen- 
nan was for many years associate man- 
ager in Chicago for the Travelers. 


Notice Is Required 


NEW YORK, May 21.—The Supreme 
Court of Ne wYork has held that failure 
to give written notice of injury as pre- 
scribed by the workmens compensation 
law constitutes a default sufficient to bar 
the employe from obtaining recovery. 
The case of Ella Bloomfield, claimant, vs. 
S. November, employer and the Zurich 
General Accident. The case was brought 
up from the appelate division which re- 
versed the finding of the state industrial 
commission. The opinion of the court of 
appeals holds that to excuse the failure 
to give written notice to the employer 
within ten days after disability of an 
injury for which claim is made under the 
workmens compensation law when it 
was practicable to give such notice 
burden is upon the claimant to supply 
evidence that no prejudice resulted 
to the employer by reason that no- 
tice had not been given. In this case 
the employe claimed the employer was 
notified that she required some peroxide 
for application to the injury. The em- 
ployer evidently did not consider the in- 
jury of sufficient moment to give notice. 
The court of appeals held that the facts- 
were not sufficient to sustain a finding 
that the default of giving notice in writ- 
ing was excused and therefore affirmed 
the order of the appellate court with 
costs against the industrial commission. 
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Answer for Arguments That 


Live Stock Rates Are High 





In soliciting livestock insurance 
agents are often confronted with the 
argument that the rate is too high. 
Compared with the cost of insurance on 
household furniture, dwellings or barns 
the premium does appear large, and 
the argument that the cost is too great 
is the principal obstacle to overcome 
in selling live stock insurance. The 
agent who understands the theory of 
live stock insurance, the basis on which 
rates are promulgated, and the death 
expectancy, has no difficulty in satis- 
factorily explaining to the prospect the 
reason for the rates charged. 

i eo 


The experience of live stock insur- 
ance companies show that there is a 
loss in the average policy period where 
any number of animals are involved. 
The life of an animal is short, usually 
about 10 years. The premiums are 
built to provide for a certain normal 
loss. With a herd of 20 animals one 
animal will die within a year. Any 
farmer encountered who has kept a 
record of the death of his live stock 
will admit that his loss over a five or 
ten-year period has been one animal 
per year in a herd of twenty. The nor- 
mal loss then is 5 percent. 

* * * 


There is some comparison between 
the manner in which life insurance 
rates are promulgated and the for- 
mulation of live stock insurance rates. 
However, the deaths occur much 
more quickly in live stock insurance. 
For instance, in life insurance the ex- 
pectancy of life of a man aged 25 is 39 
years. In live stock insurance the age 
of the average animal insured is seven 
years and the expectancy of life is but 
seven years. The fact that deaths are 
certain to occur within a few years 
must be taken into consideration in 
making live stock rates. 

x ok x 


Here is a selling argument for the 
prospect who says that live stock in- 
surance rates are too high. “Have you 
kept a record of the death of your live 
stock, during the past year? If you 
have, or if your memory is good, you 
know that one animal out of every 20 
dies each year. It may be true that in 
each twelve months there will not be a 
death in your herd, but the average 
over a period of five or six years will be 
one death in every 20 animals. For the 
sake of comparison assume that your 
animals are worth $100 a head. You 
are then sustaining a loss each year of 
$100. 

“Are you particular to whom you pay 
this $100? It is a sum that is going 
out each year, a dead loss to you, and 
in view of the fact that it is something 
that you must pay each year why not 
pay me the money as well as anybody 
else? On a herd of 20 animals with a 
six percent rate you will pay me $120 
a year. In other words, you will pay 
me $20 in excess of what you are ordi- 
narily called upon to pay out each year 
anyway. You formerly paid $10 for 
fire insurance on each of your animals. 
Our company now provides full cover- 
age so that as a matter of fact what 
you and IJ are really discussing is a $10 
premium. Then, too, we are taking in- 
to consideration only the normal 
deaths. Bear in mind the fact that it is 
not at all unusual for a herd to be 
wiped out entirely. It is certainly 
worth $10 to you a year to insure your 
herd. I do not claim that disease will 
deplete your herd this year, next year 


Casualty Man Wanted 


Wanted—By a leading Chicago Agency, 
manager for its bond and casualty depart- 
ment, one with surety experience preferred; 
state experience and salary expected. 





or at any time. It is, however, not im- 
probable and in buying live stock in- 
surance you should remember that your 
cattle are not immune. Your house or 
barn may burn up and they may not. 
You know absolutely that your cattle 
are going to die. But do you know 


” 


when? 


MEDICAL COST STILL 
SERIOUS PROBLEM 


(CONTINUED FROM PAGE 1) 


is, where a limit, say of eight weeks, of 
medical service is permitted a physi- 
cian will often report that if he be per- 
mitted to treat the patient for three 
weeks more he can completely rehabili- 
tate him, and companies will often per- 
mit a physician to continue medical at- 
tendance following such a report on 
the theory that it is the cheapest way 
out. Complete restoration of health 
within a three weeks’ period means 
fewer compensation payments in the 
event that, upon the dropping of the 
medical service, the employe suffers a 
relapse and perhaps makes it necessary 
for the company to continue compen- 
sation payments for several weeks or 
perhaps months. In this manner the 
physician is’ often able to play both 
ends against the middle, and the com- 
panies are holding the bag. 


Expenses May Mount 


Instead of anticipating a reduction in 
medical expenses, some companies are 
of the opinio.1 that, if the war continues, 
an increase in this item may be ex- 
pected. It is pointed out that a large 
number of competent physicians special- 
izing on workmen’s compensation cases 
have enlisted in the military service. 
There is an urgent need of doctors in 
the army, and pressure is being brought 
to bear on physicians of military age to 
enlist. As the war progresses the de- 
mand will become keener, with the very 
natural result that the physicians left 
at home to handle compensation cases 
will necessarily be more or less medi- 
ocre. 


Incompetent Men Left 


A doctor untrained in the handling of 
workmen’s compensation cases, unfa- 
miliar with the tactics of malingering 
employes, and accustomed to handling a 
private practice, will most certainly be 
an expense to the compensation com- 
panies. Until he has had a certain 
amount of experience it will be impos- 
sible for him to “speed up” recoveries. 
Some company officials feel that half of 
the compensation physician’s work is his 
ability to detect fraudulent ,cases, and 
this comes only with experience. Thus 
the incompetent physician will mean an 
increased period of illness, which goes 
hand in hand with high medical bills. 


Unlimited Service Not Favored 


As new compensation laws become ef- 
fective in various states it is observed 
that there is an inclination on the part 
of legislators to suppress the agitation 
for unlimited medical service. There is 
a marked tendency to establish a max- 
imum amount for medical attention and 
a six or eight weeks period is usually 
in favor. The heads of the different in- 
dustrial boards seem to favor the work- 





Frederick A. Brown 
Insurance Law 
10 So. La Salle St. Chicago 








**Conservative but Aggressive”’ 


AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 
Liability, Burglary, Plate Glass or 
Accident and Health Insurance 


would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J. C. O. MORSE, President 


WICHITA, KANSAS 
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Re CLOVER LEAF CASUALTY 
CoMPANY 


The Strongest, Best Equi; and most 
Intensive organization in Illinois, Indiana, 
Ohio, Missouri, Kansas and Oklahoma, 
devoted exclusively to the writing of the 
best personal health and accident insurance, 
wants ether good men. 


Address the 


HOME OFFICE: JACKSONVILLE, ILLINOIS 


























Chicago Bonding &InsuranceCo. 


SUCCEEDING 


Chicago Bonding ¢& Surety Company 
Prudential Casualty Company 


LINES OF INSURANCE WRITTEN 





Bonds 








Judicial 
Contract 
Depository 


Miscel- 
laneous 


Insurance 








Accident 


Automobile 
Plate Glass 


Health 
Liability 


Burglary 








Admitted Assets 
$1,801,040.80 








Capital 
$500,000.00 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 


Home Office:-—CHICAGO, ILL. 





| 
Net Surplus | 
$296,048.32 | 
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Address, 62-Y, The National Underwriter. 





OOQOQOQOICEA WE HAVE NO ENEMY REINSURANCE TO OFFER QQQQQOOIOS 


Purely Domestic Reinsurance Facilities 


IN AMERICAN COMPANIES 
AMERICAN REINSURANCE COMPANY 


Hanover Bank Building 
Nassau and Pine Streets 


NEW YORK CITY 


STRICTLY CASUALTY REINSURANCE 
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ing out of adequate compensation pay- 
ments, to be predicated upon experience 
almost irrespective of the medical limits. 
Particularly in cases coverirg a long pe- 
riod it is felt that adequate compensa- 
tion payments should be figured out, and 
in determining the amount the medica] 
service should hardly be taken into con- 
sideration. 


. Little Hope of Reduction 


The outlook, then, is not particularly 
bright to the compensation writing com- 
panies. The much-mooted question of 
medical expense will apparently con- 
tinue to be the bugbear of the compan- 
ies. No practical plan for its reduction 
has yet been suggested and, for the rea- 
sons outlined, if war continues, it is 
reasonable to assume that companies 
mey expect an increase in this item. 


COLLISION LOSS RATIO 
IS NOW MUCH HIGHER 


(CONTINUED FROM PAGE 1) 


ance companies that are covering auto- 
mobiles obligate themselves in their 
contracts to replace broken or dam- 
aged parts of cars. Because they are 
such large purchasers of material and 
have so much repair work they are ina 
position to give service an individual 
cannot secure locally. The insurance 
companies operate nationally and there- 
fore have a big advantage. Owing to 
this situation, which is certainly a seri- 


made for collision coverage. 

Carlisle Durfee of Chicago, claim at- 
torney for the American Automobile, 
estimates that the increased cost of 
handling collision claims is 52 percent, 
this including labor, parts and material. 
Mr. Durfee says that the cost is con- 
stantly increasing. 


More Live Stock Raised 


Live stock insurance companies report 
that farmers and breeders will show an 
increase in number of cattle and horses 
this year because an extra effort has been 
made to produce more animals on account 
of the higher prices. Almost every farmer 
sees the desirability of stocking up. 
These cattle have increasea@ 50 percent 
in price during the last year. 


Judgment Was Deferred 


Even automobile accidents may have a 
deferred liability, or at least an automo- 
bile owner may not be called strictly to 
account for several years thereafter. 
Recently at Houston, Texas, a jury gave 
$1,500 damages in case of an automobile 
accident that occurred five years _pre- 
viously. A boy was run over and his 
shoulder broken. In addition to this he 
was awarded $175 compensation for his 
hospital and doctor bills. This shows, 
therefore, that an automobile accident is 
something that follows the owner, and 
he should carry complete protection. 


Offer Liberal Reward 


The Cook County Plate Glass Insur- 
ance Exchange is offering $500 reward 
for information resulting in the arrest 
and conviction of those found guilty of 
willfully smashing plate glass windows. 
Plate glass companies have been called 
upon to pay a large number of plates re- 
cently owing to the barbers’ strike in 
Chicago. Certain barbers are charged 
for smashing windows in the hope of in- 
timidating the owners to granting their 
demands. 


Affiliates With Federation 


PORTLAND, ME., May 21—The Maine 
Health and Accident Underwriters Asso- 
ciation, at its annual meeting held here 
last week, voted to affiliate with the Na- 


CLAIM STRATEGY 


Ou AIM Managers are improving service 
and cutting expense in this territory by 
simply employing an experienced claim man 
instead of various agents or attorneys. 


R. L. NASE 


Adjuster for Casualty Companies 
1109 Mutual Bldg. Richmond, Va. 
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Big Hotel of Milwaukee : 
HEADQUARTERS for INSURANCE MEN 
500 Rooms—400 with Bath] 


A.E£.COPELAND,~ - 


Manager 
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INCOME 


GUARANTY COMPANY 
SPLENDID OPPORTUNITY FOR A FEW SPECIAL AGENTS OF CHARACTER AND ENERGY 
GOOD FIRST YEAR COMMISSIONS 


SPLENDID RENEWAL COMMISSIONS 


UNRESTRICTED POLICY TO BUSINESS AND PROFESSIONAL MEN, $9.00 QUARTERLY 
OUR NEW “INCOME ASSURANCE” POLICY — COVERING EVERYTHING, $6.25 QUARTERLY 


HOME OFFICE - - 


SOUTH BEND, INDIANA 





HOME OFFICE 
CO-OPERATION 














tional Federation, and to this purpose 
changed its name to the Insurance Fed- 
eration of Maine and amended the by- 
laws to include all representatives of 
insurance companies in the state. Offi- 
cers were elected as follows: President, 
Robert P. Baird, of the Travelers; vice- 
president, E. C. Wallace, Federal Cas- 
ualty; secretary, W. W. Morse, Eastern 
Casualty; treasurer, David Beckleman, 
Continental Casualty. 


Casualty Experts Meet 


NEW YORK, May 22.—At the meeting 
of the Casualty Actuarial and Statistical 
Society a constitutional amendment car- 
ried, providing for waiver of examination 
in case candidates for associateship who 
for two or more years have been in re- 
sponsible charge of the statistical or ac- 
tuarial department of a casualty company 
or having such other practical experience 
as, in the opinion of the council, justifies 
associateship. The date of the fall meet- 
ing was changed by amendment from 
October to November. President J. D. 
Craig, associate actuary of the Metro- 
politan, spoke on economic problems of 
the war. <A special committee of three 
was appointed to look into the question 
of the desirability of undertaking a 
translation and publication of documents 
in foreign languages interesting to cas- 
ualty science. A companion paper to 
Albert W. Whitney’s “Experience Rating” 
was read by G. F. Michelbacher, actuary, 
National Workmen’s Compensation Serv- 
ice Bureau on “Practice of Experience 
Rating.” The society elected to fellow- 
ship Dr. Bruce D. Mudgett, professor of 
business administration, University of 
Washington. 


Casualty Notes 


The Texas department, with Indiana, 
Missisippi and Tennessee, is examining 
the American Indemnity of Galveston. 
Carl Wilde, chief examiner of the Indiana 
department, is representing his state. 

J. C. Welch, of Fort Wayne, Ind., spe- 
cial agent for the Hartford Accident, his 
enlisted in the navy. Mr. Welch made 
five previous attempts to enlist in various 
branches of the military service before 
he was finally accepted. 

The American Indemnity of Topeka, 
Kans., has asked permission to begin 
writing industrial health and accident 
business in that state. This is a recently 
organized company with capital of $10,- 
000. Carl Peterson is the active man- 
ager. 


J. C. Chandler, chief inspector for the 
California inspection rating bureau, has 
resigned to join the inspection staff of 
the California Casualty Indemnity Ex- 
change of San Francisco. He is suc- 
ceded by David Ayre, who has been:‘chief 
rater for the bureau. 





Casualty Companies 
Liberty Bond Subscriptions 











The following is an additional list of 
casualty and surety companies showing 
amounts subscribed to the Liberty loans: 


1st and 
38rd Loan 2nd Loans 
Aetna Cas. & Sur....$ 550,000 $ 848,750 
Amer. Indem....... 100,000 75,000 
Auto. Lida. Muti. ccc.  cciccse 10,000 
Balto. Equit. Soc... 16,000 35,000 

Dakota Trust ...... 31,300 17,20 
Georgia Cas. ....... 15,000 20,000 
Glen Jean, W. Va.... 50 1,000 
Home Cas., Neb..... ...... 5,000 
Lumber. Mut. Cas... 15,000 15,000 
Nat’l. Relief ........ 3060 saases 
New Amsterdam .... 200,000 193,250 
No: Trust: 'N.- BD... 0! wcese 34,000 

Pen’s’lar- Guard. Life 1,650 3,35 
Republic Cas, ...... 40,500 29,500 
Standard Acci....... 50,000 80,000 
U., 8. Fre 8e:G. sca e,s- 1,017,000 1,035,000 
Union, We. <6 ccacice 15,000 20,000 
West. Indem., Tex.. 35,000 25,500 





Are You a Mason? 








The Masonic Mutual Accident 
Company of Springfield, Mass., 
made a big increase in business 
in 1917. 

It specializes in accident and 
health insurance for F. & A. M. 
It has some splendid oppor- 
tunities for agents in South 
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Dakota and Oklahoma. NEW HAMPSHIRE 
————— os eo 
S. W. MUNSELL, Gen’! Mer. FIRE eons! (0 








J H. —— JOEL TUTTLE 
Presid Secretary 





CAPITAL ONE MILLION DOLLARS 
On Deposit with Iowa Insurance Dept. 





Assets March 30, 1917: 





Mortgage 9 on Real Estate $ 7 600.00 
SCHOGE BOGIR. < oocccccaccccsccas 15,000.00 
ee PREC cacncanadess 58,500.00 
U.S. Government Bonds ‘aa 95,900.00 
Certificates of Deposit 110,683.76 
Cash in Banks..... 81,791.51 
Cash in Office ..... 1,104.43 
Accfued Interest ............. 3,254.10 
Notes Seger at 6% . 162,652.50 
Premiums in Course of Collection 2,058.51 

TOUT AMCs 6s scccceacecs $1,397,544.81 


FIDELITY and SURETY BONDS 
BURGLARY INSURANCE 
WORKMEN’S COMPENSATION 


AUTOMOBILE AND OTHER 
PUBLIC LiABILITY LINES 





Home Office 715 Locust Street, Des Moines, Iowa 




















28 
2.112 1211 i89- 53 


TOTAL LIABILITIES---- $3.771,704.15 
POLICY HOLDERS SURPLUS $3,612.189.53 
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7,383.89. 936 6a—] 














WESTERN SPECIAL ‘< - Ss. 
Cre, ew 


A =, Colum 
217 West Water street, 
Webster City, Iowa. 


FIRE—TORNADO—AUTOMOBILE 
COMMERCIAL UNION 

Assurance Co., Ltd., of London 
PALATINE 

Insurance Co., Ltd., of London 
COMMERCIAL UNION 

Fire Ins. Co., of New York 

UNION 

Assur. Soc., Ltd., of London 
CALIFORNIA 


Insurance Co., of San Francisco 
WESTERN DEPARTMENT 


N. E. Cor. Clark and Monroe Streets 
Chicago 
H. C. EDDY, Resident Secretary 
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LOOSE LEAF FIELD BOOKS 
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Assets over - - 


910 Michigan Avenue 





Liability Department 
Continental Casualty Company 


H. G. B. ALEXANDER, President 


is nowready to negotiateagencyconnections covering 


all lines of Workmen’s Compensation, Liability, Automobile 
Insurance in the following states: 
Kansas; and portions of Michigan, Indiana, Wisconsin and New York. 


Also in the various Provinces of the Dominion of Canada. 
Premiums written 1917 


Address, AGENCY DEPARTMENT 


New Hampshire, Vermont, lowa 


$5,500,000 
3,000,000 


CHICAGO 
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ARIZONA CENTRAL DEPARTMENT SOUND 
FIRE INSURANCE COMPANY COVERING: ENTERPRISING M E T R OPOLIT A N CASU A L T Y 
pauper rescea meee ILLINOIS—OHIO-—INDIANA cae Home Office: 47 Cedar St., New York City 
CAPITAL iinet a are | PLATE GLASS, BURGLARY, ACCIDENT, HEALTH INSURANCE 
$200,000.00 per Afi 
oe The , THE LARGEST cog ter = aac 
2019 INSURANCE EXCHANGE MUTU 
——— weep i CHICAGO NATIONAL 
GENERAL MANAGER. M U T U A L 























For Surplus 


Wm. L. Dickelman & Co. 


Insurance Exchange, 


CHICAGO, ILL. 


Lines 


Try Us 


Writing Full Floater, Fire, Lightning, 


Insurance Co. Windstorm, Explosion and Theft 


CELINA, OHIO 


E. J. BROOKHART, 
Secretary 











MARCH 3lst, WE HAD 14,987 MEMBERS AND $7,029,239 
INSURANCE IN FORCE 


Live Agents Wanted in Ohio and Indiana 








JONES, LAUNT & BARRETT, Inc. 
GENERAL AGENTS 


BOSTON NEW YORK LONDON CHICAGO BALTIMORE! 


We are strictly an Agency office, and 
can offer service and facilities in Penn- 
Great Eastern Casualty Company sylvania, New Jersey and Delaware 
Thames & Mersey Marine Ins. Co. through our head Office. 


HEAD OFFICES: 411-13 Walnut Street, Philadelphia 


Capital Fire Insurance Company 
Chieago Bonding & Ins. Co. 














1898 Twenty Years ef Service 1918 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 
An unsurpassed record for prompt 
adjustment and payment of all 
honest losses. 
Admitted in the State of Minne- 
sota, North Dakota, South Dakota 
and Montana. 
Insurance in force over $17,000,000 
Premiums in force over 260,000 


THE 


CENTRAL STATES 


FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS 
HENRY C. WHALEN, President 


FIRE, TORNADO, HAIL 
AUTOMOBILE and 
FARM RISKS 


A LIVE AGENCY COMPANY 

















F. L. TESCA CHAS. L. THURBER 
President ‘ Secretary 
GEO. A. MOWRY W. A. GORDON WM. WALSH 
President Secretary Ass’t Secretary 


Twin City Fire Insurance Company 
MINNEAPOLIS 


Capital $500,000 








Union Accident 


Insurance Company 
(Stock) 


Union Fire 


Insurance Co. 
(Mutual, Estab. 1886) 


LINCOLN, NEBRASKA 


Nebraska's Ofidest and Most 
Progressive Fire Company 


JOS. W. WALT, Secy. 


a mera Od Une sare Compa 


Incorporated under the laws of the State of Nebraska. Progressive busmess record for fourteen year 
tional contracts to salesmen. In fourteen states. The | accident and health benefits to the 
CIAL, BUSINESS, PROFESSIONAL AND FARM CLASSES. 


Aaply for Territory Contracts. 
AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY. INSURANCE 


Let Us Help You Push. For Pushing Assistance write 


LINCOLN, NEBRASKA 


Nebraska’s Most Progressive 
Accident and Health Company 


H. R. HAYNIE, Secy. 























P. A. COOLING CO., General Agents . INDIANAPOLIS, IND. 
OSAR R. WITTE & CO., General Agents - ST. LOUIS, MO. 
GARNER & MANN, General Agents : KANSAS CITY, MO. 
E. J. MILLER, General Agent - DENVER, COL. 


For Other States write the Home Office. 
DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES. 
An Agency Connection With Us — MEANS REAL SERVICE. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 


Capital $500,000 — Assets $1,211,054 














STRICTLY FIREPROOF 


NEW HOTEL. 


BREVOORT 


Chicago, Minois | ; 
On Madison St., near LaSalle) 





The Wabash Fire 
Insurance Company 


commenced business Jan. 1, 1916, 
andcloses the year with one hun- 
dred agents in Indiana. We want 
one hundred more good agents in 
Indiana. Help us as much as 
possibleof Indiana's $7,000,000.00 
fire insuranee premiums at home. 


One minute from the 
Insurance District 


F The Patrenage of . Ing 

~ surance Men Is 
Solicited 

Laurence R, Adams, Sec’y and Mgr: 


Will Purchase Life Company 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who 
desires to purchase the controlling interest in a Life 
Insurance Company. 























Assets must be in good condition 
and company have not less than five millions of insurance 
in force. All communications absolutely confidential. 


Address Investor, 19-E, care The National Underwriter. 





EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. 


Original and Leading Liability Company—All Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies 
UNITED STATES ASSETS, $11,524,704.68 SURPLUS, $2,415,621.95 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tenn., First National Bank 
Building, Cincinnati; STONE, STAFFORD & STONE, Gen. Agts. Ind. and Ky., 
Lemcke Annex, Indianapolis, Ind.: GEO. A. GILBERT, Res. Mgr. Ill. and Iowa, Ins. 
Exchange Bldg., Chicago, Ill.; CHAS. H. GARRISON, State Agt., Mich., Majestic Bldg,. 
Detroit; LOYAL DURAND, Gen. Agt., Wisconsin, Wells Bldg., Milwaukee; F. D. 
HIRSCHBERG & CO., Gen. Agts., Merchants Exchange, St. Louis; GROVES BROS. 
INS. AGENCY CO., Gen. Agts., Commerce Bldg., Kansas City, Mo.; LOVE- 
HASKELL COMPANY, Gen. Agts., Woodmen of the World Bldg., Omaha, Neb.; 
JAMES & MANCHESTER Co., Gen. Agts., Leader-News Bldg., Cleveland, Ohio. “ 














The American Gredit-Indemnity Go. 
of NEW YORK 


CREDIT INSURANCE ONLY 
E.M. TREAT, President 


insures manufacturers and wholesalers against Excessive Annual Loss through 
Insolvency of Customers. We can always use a few high-class solicitors. 
415 Locust St., ST. LOUIS, MO. 00 Maiéen Lane, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 





























J. F. HALLWEGEN, General Agent, 1146 Marquette Bidg., CHICAGO 
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